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SECTION I ï GENERAL  

 
DEFINITIONS AND ABBREVIATIONS  

 

This Draft Red Herring Prospectus uses certain definitions and abbreviations which, unless the context otherwise 

indicates or implies, shall have the meaning as provided below. References to any legislation, act, regulation, rule, 

guideline or policy shall be to such legislation, act, regulation, rule, guideline or policy, as amended, supplemented 

or re-enacted from time to time. 

 

The words and expressions used in this Draft Red Herring Prospectus but not defined herein shall have, to the 

extent applicable, the meaning ascribed to such terms under the Companies Act, the SEBI (ICDR) Regulations, the 

Companies Act, the SCRA, the Listing Regulations, the Depositories Act or the rules and regulations made there 

under. If there is any inconsistency between the definitions given below and the definitions contained in the General 

Information Document (defined hereinafter), the following definitions shall prevail. 

 

Provided that terms used in the sections ñGeneral Information Document for Investing in Public Issuesò, ñIndustry 

Overviewò, ñSummary of Industryò, ñFinancial Informationò, ñStatement of Tax Benefitsò, ñOutstanding 
Litigation and Material Developmentsò ñKey Regulations and Policiesò and ñIssue Procedure ï Part Bò and 

ñMain Provisions of the Articles of Associationò shall, unless indicated otherwise on pages 367, 103, 42, 178, 100, 

326, 138, 367 and 403 respectively, will have the meanings ascribed to such terms in the respective sections. 

 

Unless the context otherwise indicates, all references to ñZirconò, ñZircon Technologies (India) Limitedò, ñthe 

Companyò, ñour Companyò, ñthe Issuerò, ñweò, ñusò and ñourò are references to Zircon Technologies (India) 

Limited, and references to ñyouò, ñyourò or ñyoursò refer to prospective investors in this Issue. 

 

Company Related Terms 

 

Term Description 

Articles of Association/ AoA  Articles of association of our Company, as amended from time to time. 

Audit Committee The committee of the Board of Directors constituted as our Companyôs Audit 

Committee in accordance with Regulation 18 of the SEBI Listing Regulations 

and Section 177 of the Companies Act, 2013. 

Auditors/ Statutory Auditors The statutory auditors of our Company, Singhi & Co., Chartered Accountants. 

Board/ Board of Directors Board of Directors of our Company or a duly constituted committee thereof. 

Compliance Officer Akansha Sharma, our company secretary who has been appointed as the 

compliance officer of our Company. 

Director(s) The director(s) on the Board of our Company, unless otherwise specified. 

Equity Shares Equity shares of our Company of face value of  10 each. 

Group Company Company which is covered under the applicable accounting standards and 

considered material by our Board. For details, see ñOur Group Companyò on 

page 173. 

IPO Committee The committee constituted by our Board for the Issue, as described in ñOur 

Managementò on page 154. 

Key Managerial Personnel/ 

KMP 

Key management personnel of our Company in terms of the Companies Act, 

2013 and the SEBI ICDR Regulations as described in the subsection ñOur 

Management ï Our Key Managerial Personnelò on page 167. 

Memorandum of 

Association/ MoA 

Memorandum of association of our Company, as amended from time to time. 

Nomination and 

Remuneration Committee 

The committee of the Board of Directors constituted as our Companyôs 

Nomination and Remuneration Committee in accordance with Regulation 19 of 

the SEBI Listing Regulations and Section 178 of the Companies Act, 2013. 

Promoter The promoter of our Company, Sanjeev Sondhi. 

Promoter Group  The persons and entities constituting our promoter group pursuant to Regulation 

2(1)(zb) of the SEBI ICDR Regulations. For details of our Companyôs Promoter 

Group, see ñOur Promoter and Promoter Groupò on page 170. 
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Term Description 

Registered Office The registered office of our Company, situated at No. 2B-1226, GD Colony, 

Mayur Vihar, Phase ï III, New Delhi ï 110096, Delhi, India. 

Registrar of Companies/ RoC Registrar of Companies, NCT of Delhi & Haryana, at 4th Floor, IFCI Tower, 61 

Nehru Place, New Delhi ï 110019, Delhi, India. 

Restated Consolidated 

Financial Statements 

 

Restated consolidated financial statements of our Company as at and for the 

Fiscals 2018 and 2017 prepared in accordance with Ind AS and examined by the 

Statutory Auditor in accordance with the requirements of the Companies Act and 

restated in accordance with the provisions of the SEBI ICDR Regulations. 
Restated Financial 

Statements  

Collectively, the Restated Consolidated Financial Information and the Restated 

Standalone Financial Information. 

Restated Standalone 

Financial Statements 

Restated standalone financial statements of our Company as at and for the 

Fiscals 2018, 2017, 2016, 2015 and 2014 prepared in accordance with Ind AS 

and examined by the Statutory Auditor in accordance with the requirements of 

the Companies Act and restated in accordance with the provisions of the SEBI 

ICDR Regulations. 
Shareholders Shareholders of our Company, from time to time. 

Stakeholdersô Relationship 

Committee 

The committee of the Board of Directors constituted as our Companyôs 

Stakeholdersô Relationship Committee in accordance with Regulation 20 of the 

SEBI Listing Regulations. 

 

Issue Related Terms 

 

Term Description 

Acknowledgement Slip The slip or document issued by the Designated Intermediary to a Bidder as proof 

of registration of the Bid Cum Application Form. 

Allot/ Allotment/ Allotted Unless the context otherwise requires, the allotment of the Equity Shares pursuant 

to the Issue to the successful Bidders. 

Allotment Advice Note or advice or intimation of Allotment sent to the Bidders who have been or 

are to be Allotted Equity Shares after the Basis of Allotment has been approved 

by the Designated Stock Exchange. 

Allottee A successful Bidder to whom the Equity Shares are Allotted. 

Anchor Investor(s) A Qualified Institutional Buyer, applying under the Anchor Investor Portion, with 

minimum Bid of  100 million, in accordance with the SEBI ICDR Regulations. 

Anchor Investor Application 

Form 

The form used by an Anchor Investor to make a Bid in the Anchor Investor 

Portion and which will be considered as an application for Allotment in terms of 

the Red Herring Prospectus and the Prospectus. 

Anchor Investor Allocation 

Price 

The price at which Equity Shares will be allocated to Anchor Investors in terms of 

the Red Herring Prospectus and the prospectus, which will be decided by our 

Company in consultation with the BRLM. 

Anchor Investor Bid / Issue 

Period / Anchor Investor 

Bidding Date 

The day, one Working Day prior to the Bid/Issue Opening Date, on which Bids by 

Anchor Investors shall be submitted, prior to and after which the BRLM will not 

accept any bids from Anchor investors, and allocation to Anchor Investors shall 

be completed. 

Anchor Investor Issue Price Final price at which the Equity Shares will be issued and Allotted to Anchor 

Investors in terms of the Red Herring Prospectus and the Prospectus, which price 

will be equal to or higher than the Issue Price, but not higher than the Cap Price. 

The Anchor Investor Issue Price will be decided by our Company in consultation 

with the BRLM. 

Anchor Investor Portion Up to 60% of the QIB Portion, consisting of [ǒ] Equity Shares, which may be 

allocated by our Company in consultation with the BRLM, to Anchor Investors on 

a discretionary basis. One-third of the Anchor Investor Portion shall be reserved 

for domestic Mutual Funds, subject to valid Bids being received from domestic 

Mutual Funds at or above the Anchor Investor Allocation Price. 

Application Supported by 

Blocked Amount/ ASBA 

An application, whether physical or electronic, used by ASBA Bidders, to make a 

Bid authorizing a SCSB to block the Bid Amount in the ASBA Account. 
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Term Description 

ASBA Account A bank account maintained with an SCSB and specified in the ASBA Form 

submitted by Bidders for blocking the Bid Amount mentioned in the ASBA Form. 

ASBA Bid A Bid made by an ASBA Bidder including all revisions and modifications thereto 

as permitted under the SEBI ICDR Regulations. 

ASBA Bidder All Bidders except Anchor Investors. 

ASBA Form An application form, whether physical or electronic, used by ASBA Bidders, 

which will be considered as the application for Allotment in terms of the Red 

Herring Prospectus and the Prospectus. 

Basis of Allotment Basis on which the Equity Shares will be Allotted to successful Bidders under the 

Issue and which is described in ñIssue Procedure - Allotment Procedure and Basis 

of Allotmentò on page 391. 

Bid(s) An indication to make an offer during the Bid/Issue Period by a Bidder (other than 

an Anchor Investor) pursuant to submission of the Bid cum Application Form, or 

during the Anchor Investor Bid / Issue Period by the Anchor Investors, to 

subscribe or purchase the Equity Shares at a price within the Price Band, 

including all revisions and modifications thereto as permitted under the SEBI 

ICDR Regulations in terms of the Red Herring Prospectus and Bid cum 

Application Form. 

Bid Amount The highest value of optional Bids indicated in the Bid cum Application Form and 

payable by the Bidder/blocked in the ASBA Account on submission of a bid in 

the Issue. 

Bid cum Application Form The Anchor Investor Application Form or the ASBA Form, as the context 

requires. 

Bidder Any prospective investor who makes a Bid pursuant to the terms of the Red 

Herring Prospectus and the Bid cum Application Form. 

Bidding Centres Centres at which the Designated Intermediaries shall accept the ASBA Forms i.e. 

Designated SCSB Branch for SCSBs, Specified Locations for members of the 

Syndicate, Broker Centres for Registered Brokers, Designated RTA Locations for 

RTAs and Designated CDP Locations for CDPs. 

Bid Lot [ǒ] Equity Shares. 

Bid/ Issue Closing Date Except in relation to any Bids received from the Anchor Investors, the date after 

which the Designated Intermediaries will not accept any Bids, which will be 

advertised in all editions of English national newspaper [ǒ] and all editions of 

Hindi national newspaper [ǒ], (Hindi also being the regional language Of Delhi 

where our Registered Office is located), each with wide circulation, in case of any 

revision, the extended Bid/ Issue Closing Date in consonance with the SEBI ICDR 

Regulations. 

 

Our Company, in consultation with the BRLM, may consider closing the 

Bid/Issue Period for QIBs one Working Day prior to the Bid/Issue Closing Date in 

accordance with the SEBI ICDR Regulations. 

Bid/ Issue Opening Date Except in relation to any Bids received from the Anchor Investors, the date on 

which the Designated Intermediaries shall start accepting ASBA Bids for the 

Issue, which will be advertised in all editions of English national newspaper [ǒ] 

and all editions of Hindi national newspaper [ǒ], (Hindi also being the regional 

language Of Delhi where our Registered Office is located), each with wide 

circulation and in case of any revision, the extended Bid/ Issue Opening Date in 

consonance with the SEBI ICDR Regulations.  

Bid/ Issue Period Except in relation to Anchor Investors, the period between the Bid/Issue Opening 

Date and the Bid/Issue Closing Date, inclusive of both days, during which 

prospective investors can submit their Bids, including any revisions thereof. 

Book Building Process The book building process, as provided in Schedule XI of the SEBI ICDR 

Regulations and as amended from time to time, in terms of which the Issue is 

being made. 

Broker Centres Broker centres notified by the Stock Exchanges, where Bidders can submit the 
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Term Description 

ASBA Forms to a Registered Broker. The details of such Broker Centres, along 

with the names and contact details of the Registered Brokers are available on the 

websites of the respective Stock Exchanges (www.bseindia.com and 

www.nseindia.com). 

BRLM/ Book Running Lead 

Manager 

The book running lead manager to the Issue, being Systematix Corporate Services 

Limited. 

CAN/ Confirmation of 

Allocation Note 

Notice or intimation of allocation of the Equity Shares sent to Anchor Investors, 

who have been allocated the Equity Shares, after the Anchor Investor Bid/ Issue 

Period. 

Cap Price The higher end of the Price Band, subject to any revisions thereto, above which 

the Issue Price and the Anchor Investor Issue Price will not be finalised and above 

which no Bids will be accepted. 

Collecting Depository 

Participant(s)/ CDP(s) 

A depository participant as defined under the Depositories Act, 1996, registered 

with SEBI and who is eligible to procure Bids at the Designated CDP Locations in 

terms of circular no. GR/CFD/POLICYCELL/11/2015 dated November 10, 2015 

issued by SEBI. 

Controlling Branches Such branches of SCSBs which coordinate Bids under the Issue with the BRLM, 

the Registrar and the Stock Exchanges, a list of which is available on the website 

of SEBI at http://www.sebi.gov.in. 

Cut-off Price The Issue Price, finalised by our Company in consultation with BRLM, which 

shall be any price within the Price Band. Only Retail Individual Bidders are 

entitled to Bid at the Cut-off Price. QIBs and Non- Institutional Bidders are not 

entitled to Bid at the Cut-off Price. 

Demographic Details Details of the Bidders including the Bidderôs address, name of the Bidderôs father/ 

husband, investor status, occupation and bank account details. 

Designated CDP Locations Such locations of the CDPs where ASBA Bidders can submit the ASBA Forms. 

The details of such Designated CDP Locations, along with names and contact 

details of the Collecting Depository Participants eligible to accept ASBA Forms 

are available on the respective websites of the Stock Exchanges. 

(www.bseindia.com and www.nseindia.com). 

Designated Date The date on which the funds are transferred by the Escrow Collection Bank from 

the Escrow Account(s) or the instructions are given to the SCSBs to unblock the 

ASBA Accounts and transfer the amounts blocked by SCSBs as the case may be, 

to the Public Issue Account or the Refund Account, as appropriate in terms of the 

Red Herring Prospectus and the Prospectus, and the aforesaid transfer and 

instructions shall be issued only after finalisation of the Basis of Allotment in 

consultation with the Designated Stock Exchange. 

Designated Intermediaries Syndicate, sub-syndicate, SCSBs, Registered Brokers, the CDPs and RTAs, who 

are authorised to collect ASBA Forms from the Bidders, in relation to the Issue. 

Designated RTA Locations Such locations of the RTAs where ASBA Bidders can submit the ASBA Forms to 

RTAs. The details of such Designated RTA Locations, along with names and 

contact details of the RTAs eligible to accept ASBA Forms are available on the 

respective websites of the Stock Exchanges. (www.bseindia.com and 

www.nseindia.com). 

Designated SCSB Branches Such branches of the SCSBs which shall collect the ASBA Forms submitted by 

ASBA Bidders, a list of which is available on the website of SEBI at 

http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&int

mId=35, updated from time to time, or at such other website as may be prescribed 

by SEBI from time to time. 

Designated Stock Exchange [ǒ] 

Draft Red Herring 

Prospectus or 

DRHP 

The draft red herring prospectus dated September 21, 2018 issued in accordance 

with the SEBI ICDR Regulations, which did not contain complete particulars, 

including of the price at which the Equity Shares will be Allotted and the size of 

the Issue, including any addenda or corrigenda thereto. 

Eligible NRI(s) NRIs from jurisdictions outside India where it is not unlawful to make an offer or 
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Term Description 

invitation under the Issue and in relation to whom the ASBA Form and the Red 

Herring Prospectus constitutes an invitation to subscribe to or purchase the Equity 

Shares. 

Escrow Account(s) Account(s) opened for the Issue with the Escrow Collection Bank and in whose 

favour the transfer money through direct credit/NACH/NEFT/RTGS in respect of 

the Bid Amount when submitting a Bid. 

Escrow Agent [ǒ] 

Escrow Collection Bank Banks which are clearing members and registered with SEBI as bankers to an 

issue and with whom Escrow Account(s) will be opened, in this case being [ǒ]. 

Equity Listing Agreements The listing agreements to be entered into by our Company with the Stock 

Exchanges in relation to our Equity Shares. 

First Bidder The Bidder whose name appears first in the Bid cum Application Form in case of 

a joint Bid and whose name shall also appear as the first holder of the beneficiary 

account held in joint names or any revisions thereof. 

Floor Price The lower end of the Price Band, subject to any revision thereto, at or above 

which the Issue Price will be finalised and below which no Bids will be accepted. 

General Information 

Document/ GID 

The General Information Document prepared and issued in accordance with the 

circular (CIR/CFD/DIL/12/2013) dated October 23, 2013 notified by SEBI and 

updated pursuant to the circulars (CIR/CFD/POLICYCELL/III/2015) dated 

November 10, 2015, the circular (SEBI/HO/CFD/DIL/CIR/P/2016/26) dated 

January 21, 2016, and circular (SEBI/HO/CFD/DIL2/CIR/P/2018/22) dated 

February 15, 2018 notified by SEBI and included in ñIssue Procedureò on page 

355. 

Issue Public issue of up to 5,900,000 Equity Shares of face value of  10 each of our 

Company for cash at a price of  [ǒ] each, aggregating up to  [ǒ] million. 

Issue Agreement The agreement dated September 19, 2018 between our Company and the BRLM, 

pursuant to which certain arrangements are agreed to in relation to the Issue. 

Issue Price The final price within the Price Band at which Equity Shares will be Allotted to 

successful Bidders other than Anchor Investors. Equity Shares will be Allotted to 

Anchor Investors at the Anchor Investor Issue Price in terms of the Red Herring 

Prospectus. The Issue Price will be decided by our Company in consultation with 

the BRLM, on the Pricing Date. Unless otherwise stated or the context otherwise 

implies, the term Issue Price refers to the Issue price applicable to investors other 

than Anchor Investors. 

Issue Proceeds The proceeds of the Issue which shall be available to our Company. For further 

information about use of the Issue Proceeds, see ñObjects of the Issueò on page 

85. 

Mutual Fund Mutual funds registered with SEBI under the Securities and Exchange Board of 

India (Mutual Funds) Regulations, 1996. 

Mutual Fund Portion  5% of the QIB Portion, or [ǒ] Equity Shares which shall be available for 

allocation to Mutual Funds only. 

Net Proceeds Proceeds of the Issue less our Companyôs share of Issue related expenses. For 

further information about the Issue related expenses, see ñObjects of the Issueò on 

page 85. 

Net QIB Portion The QIB Portion less the number of Equity Shares Allotted to the Anchor 

Investors. 

Non-Institutional Bidders All Bidders, including Category III FPIs that are not QIBs or Retail Individual 

Bidders and who have Bid for the Equity Shares for an amount more than  

200,000 (but not including NRIs other than Eligible NRIs). 

Non-Institutional Portion The portion of the Issue being not more than 15% of the Issue consisting of [ǒ] 

Equity Shares which shall be available for allocation to Non-Institutional Bidders 

on a proportionate basis, subject to valid Bids being received at or above the Issue 

Price. 

Price Band Price Band of a minimum price of [ǒ] per Equity Share (Floor Price) and the 

maximum price of [ǒ] per Equity Share (Cap Price), including any revisions 
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Term Description 

thereof. 

 

The Price Band will be decided by our Company in consultation with the BRLM 

and will be advertised in all editions of English national newspaper [ǒ] and all 

editions of Hindi national newspaper [ǒ], (Hindi also being the regional language 

Of Delhi where our Registered Office is located), each with wide circulation, at 

least five (5) Working Days prior to the Bid/Issue Opening Date. 

Pricing Date The date on which our Company in consultation with BRLM will finalise the 

Issue Price. 

Prospectus The Prospectus to be filed with the RoC in accordance with section 26 of the 

Companies Act, 2013 and the SEBI ICDR Regulations containing, inter alia, the 

Issue Price that is determined through the Book Building Process, the size of the 

Issue and certain other information, including any addenda or corrigenda thereto. 

Public Issue Account Account opened with the Public Issue Bank to receive monies from the Escrow 

Account(s) and to which the funds shall be transferred by the SCSBs from the 

ASBA Accounts of the successful Allottees, on or after the Designated Date. 

Public Issue Bank Bank with whom the Public Issue Account for collection of bidding amount from 

Escrow Account(s) and ASBA Accounts of the successful Allottees will be 

opened. 

QIB Portion The portion of the Issue, being at least 75% of the Issue, which shall be Allotted 

to QIBs. 

Qualified Institutional 

Buyers/ QIBs 

Qualified institutional buyers as defined under Regulation 2(1)(zd) of the SEBI 

ICDR Regulations. 

Red Herring Prospectus/ 

RHP 

The Red Herring Prospectus to be issued in accordance with section 32 of the 

Companies Act, 2013 and the provisions of the SEBI ICDR Regulations, which 

will not have complete particulars of the price at which the Equity Shares will be 

issued and the size of the Issue, and includes any addenda and corrigenda thereto. 

Refund Account(s) The account opened with the Refund Bank to which refunds, if any, of the whole 

or part of the Bid Amount to Anchor Investors shall be made. 

Refund Banker [ǒ] 

Refunds through electronic 

transfer of funds 

Refunds through NACH, Direct Credit, RTGS or NEFT, as applicable. 

Registered Brokers Stock brokers registered with SEBI under the Securities and Exchange Board of 

India (Stock Brokers and Sub Brokers) Regulations, 1992 and the stock exchanges 

having nationwide terminals, other than the Members of the Syndicate and having 

terminals at any of the Broker Centres and eligible to procure Bids in terms of 

Circular No. CIR/CFD/14/2012 dated October 4, 2012 issued by SEBI. 

Registrar Agreement The agreement dated September 17, 2018 between our Company and the Registrar 

to the Issue in relation to the responsibilities and obligations of the Registrar to the 

Issue pertaining to the Issue. 

Registrar and Share 

Transfer Agents/ RTAs 

Registrar and share transfer agents registered with SEBI and eligible to procure 

Bids at the Designated RTA Locations in terms of circular no. 

CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 issued by SEBI. 

Registrar to the Issue/ 

Registrar 

Registrar to the Issue, in this case being, Link Intime India Private Limited. 

Retail Individual Bidders(s) Individual Bidders who have Bid for the Equity Shares for an amount not more 

than  200,000 in any of the bidding options in the Issue (including HUFs 

applying through their Karta and Eligible NRIs). 

Retail Portion The portion of the Issue being not more than 10% of the Issue, consisting of [ǒ] 

Equity Shares, available for allocation to Retail Individual Bidders as per the 

SEBI ICDR Regulations. 

Revision Form Form used by the Bidders to modify the quantity of the Equity Shares or the Bid 

Amount in any of their ASBA Forms or any previous revision form(s) before 

closure of the Issue. 
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Term Description 

Kindly note that QIBs and Non-Institutional Bidders are not allowed to withdraw 

or lower their Bid (in terms of quality of Equity Shares or the Bid Amount) at any 

stage, once submitted. Retail Individual Bidders can revise their Bids during the 

Bid/Issue Period and withdraw the Bids until the Bid/Issue Closing Date. 

Self-Certified Syndicate 

Banks or 

SCSBs 

The banks registered with SEBI, offering services in relation to ASBA, a list of 

which is available in Recognised Intermediaries on the website of SEBI at 

http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&int

mId=34 or at such other website as may be prescribed by SEBI from, time to time. 

Specified Locations Bidding centres where the members of Syndicate shall accept ASBA Forms from 

Bidders. 

Stock Exchanges BSE and NSE. 

Syndicate Agreement The agreement dated [ǒ] entered into amongst the BRLM, the Syndicate 

Members, the Registrar to the Issue and our Company in relation to the collection 

of Bid cum Application Forms by the Syndicate. 

Syndicate Members Intermediaries registered with the SEBI who are permitted to carry out activities 

as an underwriter, namely, [ǒ], [ǒ] and [ǒ]. 

Syndicate/ members of the 

Syndicate 

BRLM and the Syndicate Members. 

Systemically Important 

Non-Banking Financial 

Companies/ NBFC-SI 

A non-banking financial company registered with the Reserve Bank of India and 

having a net-worth of more than  5,000 million as per its last audited financial 

statements. 

TRS/ Transaction 

Registration Slip 

The slip or document issued by the Syndicate, or the SCSB (only on demand), as 

the case may be, to the Bidder as proof of registration of the Bid. 

Underwriters [ǒ] 

Underwriting Agreements The agreement between our Company and the Underwriters, to be entered into on 

or after the Pricing Date. 

Working Days ñWorking Dayò, with reference to (a) announcement of Price Band; and (b) 

Bid/Issue Period, shall mean all days, excluding Saturdays, Sundays and public 

holidays, on which commercial banks in Mumbai are open for business; and (c) 

the time period between the Bid/Issue Closing Date and the listing of the Equity 

Shares on the Stock Exchanges, shall mean all trading days of Stock Exchanges, 

excluding Sundays and bank holidays, as per the SEBI Circular 

SEBI/HO/CFD/DIL/CIR/P/2016/26 dated January 21, 2016. 

  

Conventional and General Terms and Abbreviations 

 

Term Description 

AGM Annual general meeting 

AIF(s) Alternative Investment Funds 

AS Accounting Standards issued by the Institute of Chartered Accountants of India 

BSE BSE Limited 

CAGR Compounded Annual Growth Rate 

Category II FPIs FPIs registered as category II FPIs under the SEBI FPI Regulations 

Category III FPIs FPIs registered as category III FPIs under the SEBI FPI Regulations, which shall 

include all other FPIs not eligible under category I and II foreign portfolio 

investors, such as endowments, charitable societies, charitable trusts, foundations, 

corporate bodies, trusts, individuals and family offices 

CDSL Central Depository Services (India) Limited 

CEO Chief Executive Officer 

CFO Chief Financial Officer 

CIN Corporate Identity Number 

CIT Commissioner of Income Tax 

Client ID Client identification number maintained with one of the Depositories in relation to 

the DEMAT account 

CLRA Contract Labour (Regulation and Abolition) Act, 1970 
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Term Description 

Companies Act Companies Act, 1956 and / or the Companies Act, 2013, as applicable 

Companies Act 1956 Companies Act, 1956, and the rules thereunder (without reference to the 

provisions thereof that have ceased to have effect upon the notification of the 

Notified Sections) 

Companies Act 2013 Companies Act, 2013, to the extent in force pursuant to the notification of the 

Notified Sections, read with the rules, regulations, clarifications and modifications 

thereunder 

Consolidated FDI Policy The consolidated FDI Policy, effective from August 28, 2017, issued by the 

Department of Industrial Policy and Promotion, Ministry of Commerce and 

Industry, Government of India, and any modifications thereto or substitutions 

thereof, issued from time to time 

CSR Corporate social responsibility 

Depository(ies) NSDL and CDSL, both being depositories registered with the SEBI under the 

Securities and Exchange Board of India (Depositories and Participants) 

Regulations, 1996 

Depositories Act The Depositories Act, 1996 

DIN Director Identification Number 

DIPP Department of Industrial Policy and Promotion, Ministry of Commerce and 

Industry, GoI 

DP ID Depository Participantôs identity number 

EBITDA Earnings Before Interest, Tax, Depreciation and Amortization 

EGM Extraordinary general meeting 

EPF Act Employeesô Provident Fund and Miscellaneous Provisions Act, 1952 

EPS Earnings per share 

ERP Enterprise Resource Planning 

ESI Act Employeesô State Insurance Act, 1948 

Euro/ EUR/ ú Euro, the official currency of Euro Member Countries 

FCNR Account Foreign Currency Non Resident (Bank) account established in accordance with 

the FEMA 

FDI Foreign direct investment 

FEMA The Foreign Exchange Management Act, 1999 read with rules and regulations 

thereunder 

FEMA Regulations The Foreign Exchange Management (Transfer or Issue of Security by a Person 

Resident Outside India) Regulations, 2017 

Financial Year/ Fiscal The period of 12 months commencing on April 1 of the immediately preceding 

calendar year and ending on March 31 of that particular calendar year 

FPIs A foreign portfolio investor who has been registered pursuant to the SEBI FPI 

Regulations, provided that any FII who holds a valid certificate of registration 

shall be deemed to be an FPI until the expiry of the block of three years for which 

fees have been paid as per the Securities and Exchange Board of India (Foreign 

Institutional Investors) Regulations, 1995 

FVCI Foreign Venture Capital Investors (as defined under the Securities and Exchange 

Board of India (Foreign Venture Capital Investors) Regulations, 2000) registered 

with SEBI 

GAAR General Anti-Avoidance Rules 

GDP Gross Domestic Product 

GoI The Government of India 

GST Goods and services tax 

HUF(s) Hindu Undivided Family(ies) 

IAS Rules Companies (Indian Accounting Standards) Rules, 2015 

ICAI  Institute of Chartered Accountants of India 

IFRS International Financial Reporting Standards 

IFSC Indian Financial System Code 

Income Tax Act/ IT Act Income Tax Act, 1961 

Ind AS The Indian Accounting Standards referred to in the Companies (Indian 
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Term Description 

Accounting Standard) Rules, 2015, as amended 

Indian GAAP Generally Accepted Accounting Principles in India 

INR/  / Rs./ Indian Rupees Indian Rupee, the official currency of the Republic of India 

IPO Initial public offering 

IT Information Technology 

MAT Minimum Alternate Tax 

MCA The Ministry of Corporate Affairs, GoI 

MICR Magnetic ink character recognition 

Mutual Funds Mutual funds registered with the SEBI under the Securities and Exchange Board 

of India (Mutual Funds) Regulations, 1996 

N.A./ NA Not Applicable 

NACH National Automated Clearing House, a consolidated system of ECS 

NAV Net Asset Value 

Notified Sections The sections of the Companies Act, 2013 that have been notified by the MCA and 

are currently in effect 

NR/ Non-resident A person resident outside India, as defined under the FEMA and includes an NRI 

NRI Non-Resident Indian 

NRO Non-resident ordinary account 

NSDL National Securities Depository Limited 

NSE National Stock Exchange of India Limited 

OCB A company, partnership, society or other corporate body owned directly or 

indirectly to the extent of at least 60% by NRIs including overseas trusts, in which 

not less than 60% of beneficial interest is irrevocably held by NRIs directly or 

indirectly and which was in existence on October 3, 2003 and immediately before 

such date was eligible to undertake transactions pursuant to general permission 

granted to OCBs under FEMA. OCBs are not allowed to invest in the Issue 

p.a. Per annum 

P/E Ratio Price/Earnings Ratio 

PAN Permanent account number 

PAT Profit after tax 

QP Qualified Purchaser 

RBI The Reserve Bank of India 

Regulation S Regulation S under the Securities Act 

RoNW Return on net worth 

RTGS Real Time Gross Settlement 

SCRA Securities Contract (Regulation) Act, 1956 

SCRR The Securities Contracts (Regulation) Rules, 1957 

SEBI The Securities and Exchange Board of India constituted under the SEBI Act 

SEBI Act The Securities and Exchange Board of India Act, 1992 

SEBI AIF Regulations Securities and Exchange Board of India (Alternative Investments Funds) 

Regulations, 2012 

SEBI Depository 

Regulations 

Securities and Exchange Board of India (Depositories and Participants) 

Regulations, 1996 

SEBI ICDR Regulations The Securities and Exchange Board of India (Issue of Capital and Disclosure 

Requirements) Regulations, 2009 

SEBI FPI Regulations Securities and Exchange Board of India (Foreign Portfolio Investors) Regulations, 

2014 

SEBI FVCI Regulations Securities and Exchange Board of India (Foreign Venture Capital Investors) 

Regulations, 2000 

SEBI Ind AS Circular The SEBI circular no. SEBI/HO/CFD/DIL/CIR/P/2016/47 dated March 31, 2016 

SEBI Listing Regulations Securities and Exchange Board of India (Listing Obligations and Disclosure 

Requirements) Regulations, 2015 

SEBI Takeover Regulations The Securities and Exchange Board of India (Substantial Acquisition of Shares 

and Takeovers) Regulations, 2011 
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Term Description 

Securities Act The United States Securities Act of 1933, as amended 

STT Securities Transaction Tax 

Trademarks Act Trademarks Act, 1999 

TDS Tax deducted at source 

US$/ USD/ US Dollar United States Dollar, the official currency of the United States of America 

USA/ U.S./ US United States of America, its territories and possessions, any state of the United 

States of America and the District of Columbia 

U.S. GAAP Generally Accepted Accounting Principles in the United State of America 

VAT Value Added Tax 

VCFs Venture capital funds as defined in and registered with the SEBI under the 

Securities and Exchange Board of India (Venture Capital Fund) Regulations, 1996 

or the Securities and Exchange Board of India (Alternative Investment Funds) 

Regulations, 2012, as the case may be 

Year/ Calendar Year Unless context otherwise requires, shall refer to the twelve month period ending 

December 31 

 

Industry Related Terms 

 

Term Description 

AE Advance Estimate 

BOPP Bi-Axially Oriented Polypropylene 

CAGR Compounded annual growth rate 

CRISIL CRISIL Limited 

CRISIL Report Report titled ñAssessment of the label printing industry in Indiaò dated June, 2018 

by CRISIL 

CSO Central Statistical Organization 

FMCG Fast-Moving Consumer Goods 

F&B Food and Beverage 

GDP Gross Domestic Product 

GST Goods and Services Tax 

GVA Gross Value-Added 

HDPE High-Density Polyethylene 

HNGIL Hindustan National Glass 

IMF International Monetary Fund 

IMFL Indian-Made Foreign Liquor 

PET Polyethylene Terephthalate 

PP Polypropylene 

OVI Optically Variable Ink 

OVD Optically Variable Devices 

RE Revised Estimates 

RFID Radio frequency Identity 

ROCE Return on Capital Employed 

TBS Twin Balance Sheet 

USP Unique Selling Point 
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PRESENTATION OF FINANCIAL, INDUSTRY AND MARKET DATA  

 

Certain Conventions  

 

All references to ñIndiaò contained in this Draft Red Herring Prospectus are to the Republic of India.  

 

Unless stated otherwise, all references to page numbers in this Draft Red Herring Prospectus are to the page 

numbers of this Draft Red Herring Prospectus.  

 

Financial Data  

 

Unless stated otherwise or the context otherwise requires, the financial data in this Draft Red Herring Prospectus is 

derived from the Restated Standalone Financial Statements and the Restated Consolidated Financial Statements 

prepared in accordance with the Indian Accounting Standards (the ñInd ASò) notified under Section 133 of the 

Companies Act 2013 read with the Companies (Indian Accounting Standards) Rules, 2015, as amended and restated 

in accordance with the SEBI ICDR Regulations and the guidance notes issued by ICAI and included elsewhere in 

this Draft Red Herring Prospectus . 

 

Our Companyôs financial year commences on April 1 and ends on March 31 of the next year. Accordingly, all 

references to a particular financial year, unless stated otherwise, are to the 12 months period ended on March 31 of 

that year.  

 

Certain figures contained in this Draft Red Herring Prospectus, including financial information, have been subject to 

rounded off adjustments. All decimals have been rounded off to two decimal points. Therefore, in certain instances, 

(i) the sum or percentage change of such numbers may not conform exactly to the total figure given; and (ii) the sum 

of the numbers in a column or row in certain tables may not conform exactly to the total figure given for that column 

or row. However, where any figures that may have been sourced from third-party industry sources are rounded off to 

other than two decimal points in their respective sources, such figures appear in this Draft Red Herring Prospectus 

may be rounded-off to such number of decimal points as provided in such respective sources. 

 

There are significant differences between Ind AS, U.S. GAAP and IFRS. Our Company does not provide 

reconciliation of its financial information to IFRS or U.S. GAAP. Our Company has not attempted to explain those 

differences or quantify their impact on the financial data included in this Draft Red Herring Prospectus and it is 

urged that you consult your own advisors regarding such differences and their impact on our financial data. 

Accordingly, the degree to which the financial information included in this Draft Red Herring Prospectus will 

provide meaningful information is entirely dependent on the readerôs level of familiarity with Indian accounting 

policies and practices, the Companies Act, the Ind AS and the SEBI ICDR Regulations. Any reliance by persons not 

familiar with Indian accounting policies and practices on the financial disclosures presented in this Draft Red 

Herring Prospectus should accordingly be limited.  

 

Unless the context otherwise indicates, any percentage amounts, as set forth in ñRisk Factorsò, ñOur Businessò and 

ñManagementôs Discussion and Analysis of Financial Conditional and Results of Operationsò on pages 17, 123 and 

292 respectively, and elsewhere in this Draft Red Herring Prospectus have been calculated on the basis of the 

Restated Financial Statements of our Company. 

 
Currency and Units of Presentation  

 

All references to:  

¶ ñRupeesò or ñ ò or ñINRò or ñRs.ò are to Indian Rupee, the official currency of the Republic of India; 

¶ ñUSDò or ñUS$ò are to United States Dollar, the official currency of the United States; and 

¶ ñEURò or ñúò are to Euro, the official currency of Euro Member Countries. 

  

Our Company has presented certain numerical information in this Draft Red Herring Prospectus in ñmillionò units. 

One million represents 1,000,000. All the numbers in the document have been presented in million or in whole 

numbers where the numbers have been too small to present in million.  
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Any percentage amounts, as set forth in "Risk Factors", "Our Business" and "Management's Discussion and 

Analysis of Financial Conditions and Results of Operation" and elsewhere in this Draft Red Herring Prospectus, 

unless otherwise indicated, have been calculated based on our Restated Financial Statements. 

 

Exchange Rates  

 

This Draft Red Herring Prospectus contains conversion of certain other currency amounts into Indian Rupees that 

have been presented solely to comply with the SEBI ICDR Regulations. These conversions should not be construed 

as a representation that these currency amounts could have been, or can be converted into Indian Rupees, at any 

particular rate or at all.  

 

The following table sets forth, for the periods indicated, information with respect to the exchange rate between the 

Indian Rupee and the US$ (in Rupees per US$) and the Indian Rupee and the Euro (in Rupees per EUR): 

 
Currency# Exchange rate as on 

March 31, 2018 (2) March 31, 2017 March 31, 2016 March 31, 2015 March 31, 2014(1) 

US$ 65.04 64.84 66.33 62.59 60.10 

EUR  80.62 69.25 75.10 67.51 82.58 
#Source: RBI reference rate www.rbi.org.in 

 
(1) Exchange rate as on March 28, 2014, as RBI reference rate is not available for March 31, 2014, March 30, 2014 

and March 29, 2014 being a public holiday, a Sunday and a Saturday, respectively. 
(2)  Exchange rate as on March 28, 2018, as RBI reference rate is not available for March 29, March 30 on account 

of public holiday and March 31, 2018 being Saturday respectively. 

 

Such conversion should not be considered as a representation that such currency amounts have been, could have 

been or can be converted into Rupees at any particular rate, the rates stated above or at all. 

 

Industry and Market Data  

Unless stated otherwise, industry and market data used in this Draft Red Herring Prospectus has been obtained or 

derived from the report titled ñAssessment of the label printing industry in Indiaò dated June, 2018 prepared by 

CRISIL Research (ñCRISIL Report ò). The CRISIL Report has been prepared at the request of our Company. In 

relation to the CRISIL Report, please see below the disclaimer specified in their consent letter dated September 11, 

2018 issued to our Company:  

 

ñCRISIL Research, a division of CRISIL Limited (CRISIL) has taken due care and caution in preparing this Report 

based on the information obtained by CRISIL from sources which it considers reliable (Data). However, CRISIL 

does not guarantee the accuracy, adequacy or completeness of the Data / Report and is not responsible for any 

errors or omissions or for the results obtained from the use of Data / Report. This Report is not a recommendation 

to invest / disinvest in any company / entity covered in the Report and no part of this report should be construed as 

an investment advice. CRISIL especially states that it has no financial liability whatsoever to the subscribers/ users/ 

transmitters/ distributors of this Report. CRISIL Research operates independently of, and does not have access to 

information obtained by CRISILôs Ratings Division / CRISIL Risk and Infrastructure Solutions Limited (CRIS), 

which may, in their regular operations, obtain information of a confidential nature. The views expressed in this 

Report are that of CRISIL Research and not of CRISILôs Ratings Division / CRIS. No part of this Report may be 

published / reproduced in any form without CRISILôs prior written approval.ò  

 

Industry publications generally state that the information contained in such publications has been obtained from 

publicly available documents from various sources believed to be reliable but their accuracy and completeness are 

not guaranteed and their reliability cannot be assured. Accordingly, no investment decisions should be based on such 

information. Although we believe the industry and market data used in this Draft Red Herring Prospectus is reliable, 

it has not been independently verified by us, the BRLM or any of their affiliates or advisors. The data used in these 

sources may have been re-classified by us for the purposes of presentation. Data from these sources may also not be 

comparable. Such data involves risk, uncertainties and assumptions, and is subject to change based on various 

factors. Accordingly, investment decisions should not be based solely on such information. Such data involves risks, 

http://www.rbi.org.in/
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uncertainties and numerous assumptions and is subject to change based on various factors, including those disclosed 

in ñRisk Factorsò on page 17. 

The extent to which the market and industry data used in this Draft Red Herring Prospectus is meaningful depends 

on the readerôs familiarity with and understanding of the methodologies used in compiling such data. There are no 

standard data gathering methodologies in the industry in which business of our Company is conducted, and 

methodologies and assumptions may vary widely among different industry sources.  

In accordance with the SEBI ICDR Regulations, see ñBasis for Issue Priceò on page 96 includes information 

relating to our peer group company. Such information has been derived from publicly available sources, and neither 

we, nor the BRLM have independently verified such information.  
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FORWARD-LOOKING STATEMENTS  

 
This Draft Red Herring Prospectus contains certain ñforward-looking statementsò. These forward-looking 

statements generally can be identified by words or phrases such as ñaimò, ñanticipateò, ñbelieveò, ñexpectò, 

ñestimateò, ñintendò, ñobjectiveò, ñplanò, ñproposeò, ñprojectò, ñwillò, ñwill continueò, ñwill pursueò or other words 

or phrases of similar import. Similarly, statements that describe our strategies, objectives, plans or goals are also 

forward-looking statements.  

 

These forward-looking statements, whether made by us or a third party, are based on our current plans, estimates 

and expectations and actual results may differ materially from those suggested by such forward-looking statements. 

All forward-looking statements are subject to risks, uncertainties and assumptions about us that could cause actual 

results to differ materially from those contemplated by the relevant forward-looking statement. This may be due to 

risks or uncertainties associated with our expectations with respect to, but not limited to, regulatory changes 

pertaining to the industries in India in which we have our business and our ability to respond to them, our ability to 

successfully implement our strategy, our growth and expansion, technological changes, our exposure to market 

risks, general economic and political conditions in India, which have an impact on our business activities or 

investments, the monetary and fiscal policies of India, inflation, deflation, unanticipated turbulence in interest rates, 

foreign exchange rates, equity prices or other rates or prices, the performance of the financial markets in India and 

globally, changes in domestic laws, regulations and taxes, changes in competition in our industry and incidence of 

any natural calamities and/or acts of violence. Important factors that would cause actual results to differ materially 

include, including, but not limited to: 

  

¶ Our inability to anticipate and respond to changes in customer preferences in a timely and effective manner. 

 

¶ Any imitation of our brand security solutions, or any reproduction of likenesses of our prints; 

 

¶ The loss of certain key customers on whom we are dependent for our revenue; 

 

¶ Any breaches of data security or disruptions of our information technology systems; 

 

¶ Our inability to procure adequate amounts of raw material at competitive prices; 

 

¶ Our inability to attract and retain skilled personnel; and 

 

¶ Our inability to obtain, maintain or renew requisite statutory and regulatory permits and approvals for our 

business operations. 

 

For further discussion on factors that could cause actual results to differ from expectations, see ñRisk Factorsò, ñOur 

Businessò and ñManagementôs Discussion and Analysis of Financial Condition and Results of Operationsò on pages 

17, 123 and 292, respectively. By their nature, certain market risk disclosures are only estimates and could be 

materially different from what actually occurs in the future. As a result, actual gains or losses could materially differ 

from those that have been estimated.  

 

There can be no assurance to investors that the expectations reflected in these forward-looking statements will prove 

to be correct. Given these uncertainties, investors are cautioned not to place undue reliance on such forward-looking 

statements and not to regard such statements to be a guarantee of our future performance.  

 

Forward-looking statements reflect current views as of the date of this Draft Red Herring Prospectus and are not a 

guarantee of future performance. These statements are based on our managementôs beliefs and assumptions, which 

in turn are based on currently available information. Although we believe the assumptions upon which these 

forward-looking statements are based are reasonable, any of these assumptions could prove to be inaccurate, and the 

forward-looking statements based on these assumptions could be incorrect. Neither our Company, our Directors, our 

Promoter, the BRLM, the Syndicate Member(s) nor any of their respective affiliates or advisors have any obligation 

to update or otherwise revise any statements reflecting circumstances arising after the date hereof or to reflect the 

occurrence of underlying events, even if the underlying assumptions do not come to fruition.  
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In accordance with the SEBI ICDR Regulations, our Company and the BRLM will ensure that the investors in India 

are informed of material developments from the date of the Red Herring Prospectus until the time of the grant of 

listing and trading permission by the Stock Exchanges.  
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SECTION II ï RISK FACTORS 

 

An investment in the Equity Shares involves a high degree of risk. You should carefully consider all of the 

information in this Draft Red Herring Prospectus, including the risks and uncertainties described below, before 

making an investment in our Equity Shares. In addition, the risks set out in this section may not be exhaustive and 

additional risks and uncertainties not presently known to us, or which we currently deem to be immaterial, may 

arise or may become material in the future. If any of the following risks or other risks that are not currently known 

or are now deemed immaterial actually occurs, our business, prospects, results of operations and financial 

condition could suffer, the trading price of the Equity Shares could decline and you may lose all or part of your 

investment. Unless specified in the relevant risk factor below, we are not in a position to quantify the financial 

implication of any of the risks mentioned below. In making an investment decision, prospective investors must rely 

on their own examinations of us on a consolidated basis and the terms of the Issue, including the merits and the 

risks involved. Prospective investors should consult their tax, financial and legal advisors about the particular 

consequences of investing in the Issue. For further information, see ñOur Businessò and ñManagementôs 

Discussion and Analysis of Financial Condition and Results of Operationsò on pages 123 and 292, respectively, as 

well as the other financial and statistical information contained in this Draft Red Herring Prospectus. If our 

business, results of operations or financial condition suffers, the price of the Equity Shares and the value of your 

investments therein could decline. 

 

This Draft Red Herring Prospectus contains forward-looking statements that involve risks and uncertainties. Our 

actual results could differ materially from those anticipated in these forward-looking statements as a result of 

certain factors, including the considerations described below and elsewhere in this Draft Red Herring Prospectus. 

Please see ñForward Looking Statementsò on page 15. 

 

Unless otherwise indicated, the financial information included herein is based on our Restated Consolidated 

Financial Statements included in this Draft Red Herring Prospectus. For further information, see ñFinancial 

Informationò on page 178. 

 

Unless the context otherwise requires, in this section, references to ñweò, ñusò, or ñourò refers to Zircon 

Technologies (India) Limited on a consolidated basis and references to ñthe Companyò or ñour Companyò refers to 

Zircon Technologies (India) Limited on a standalone basis. 

 

Unless stated otherwise, industry and market data used in this section has been obtained or derived from publicly 

available information as well as industry publications, other sources and the report titled ñAssessment of the label 

printing industry in Indiaò dated June, 2018 issued by CRISIL Limited (the ñCRISIL Reportò). Unless otherwise 

indicated, all financial, operational, industry and other related information derived from the CRISIL Report and 

included herein with respect to any particular year refers to such information for the relevant calendar year. 

 

1. Our inability to anticipate and respond to changes in customer preferences in a timely and effective manner 

may result in the decline of the demand for our products, which may have an adverse impact on our 

business, results of operations and prospects. 

 

One of the factors on which our results of operations are dependent is our ability to anticipate and keep pace with 

rapid and continuing changes in technology, industry standards and respond to changes in customer preferences and 

design new solutions or modify our existing solutions in line with changes in customer demands and preferences. If 

we are unable to anticipate, gauge and respond to changing customer preferences or if we are unable to adapt to such 

changes by modifying our existing solutions or launching new solutions on a timely basis, we may fail to attract 

customers and our inventory may become obsolete. Additionally, we incur expenses in the design and development 

of our labels and we cannot assure you that our current portfolio of designs and any products we introduce, will be 

well received by our customers, or that we will be able to recover the expenditure we incurred in designing and 

developing such products. If the labels that we introduce are not as successful as we anticipate, our business, results 

of operations and prospects may be adversely affected. 

 

Our ability to anticipate changes in technology and regulatory standards and to successfully develop and introduce 

new and enhanced products on a timely basis is a significant factor in our ability to remain competitive. However, 

we cannot assure you that we will be able to develop or secure the necessary technological knowledge or capability 

that will allow us to develop our product portfolio in this manner. Moreover, we cannot assure you that we will be 
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able to achieve the technological advancements that may be necessary for us to remain competitive or that certain of 

our products will not become obsolete. Any one of these circumstances could have a material adverse effect on our 

ability to obtain and successfully complete important customer engagements. 

 

2. Our business is dependent on the sale of our products to certain key customers. The loss of such customers, a 

significant reduction in purchases by such customers, or a lack of commercial success of a particular 

product of which we are a major supplier could materially adversely affect our business, results of operations 

and financial condition. 

 

We are dependent on certain key customers, particularly in the FMCG, wine and liquor, automobile and brand 

security sectors. Our top five customers accounted for 54.32%, 48.07%, 54.47%, 49.77% and 47.78% of our 

revenues from Sale of Products (Net of Excise Duties) on a consolidated basis for Fiscals 2018, 2017, 2016, 2015 

and 2014. As we are dependent on certain key customers for a significant portion of our sales, the loss for any of the 

foregoing reasons of any one of our key customers, if not replaced, may materially adversely affect our business, 

results of operations and financial condition. There is no guarantee that we will retain the business of our existing 

key customers or maintain the current level of business with each of these customers. 

 

Reliance on a limited number of customers for our business may generally involve several risks. As we are 

dependent on certain key customers, the loss of such customers including as a result of a dispute with or 

disqualification by them may materially affect our business and results of operations. The volume of sales to our 

customers may vary due to our customersô attempts to manage their inventory, design changes and changes in our 

customersô manufacturing strategy, which may result in a decrease in demand or lack of commercial success of a 

particular product, of which we are a major supplier. Further, we do not generally have firm commitment or long-

term purchase agreements with many of our key customers and instead rely on purchase orders issued by our 

customers from time to time.  

 

Our purchase orders from many of our customers generally provide for the supply of their requirements for products 

and the discontinuation of, loss of business with respect to, or lack of commercial success of, those particular 

products of which we are a major supplier of components could reduce our sales and materially adversely affect our 

business, results of operations and financial condition. Further, the purchase orders may get amended or cancelled 

prior to finalization, and in such event, an amendment or cancellation may take place, and we may be unable to seek 

compensation for any surplus products that we produce. Consequently, there is no commitment on the part of the 

customer to continue to place new purchase orders with us and as a result, our sales from period to period may 

fluctuate significantly as a result of changes in our customers' vendor preferences. Further, we may not find any 

customers or purchasers for the surplus or excess capacity, in which case we would be forced to incur a loss. 

 

3. We are subject to strict quality requirements and customer inspections, and any failure to comply with 

quality standards may lead to cancellation of existing and future orders and could negatively impact our 

reputation and our business and results of operations and future prospects. 

 

We specialize in manufacturing labels and printing materials primarily catering to FMCG, wine and Liquor, and 

industrial products sectors. We also manufacture complex and specialised security solutions on technical 

specifications and designs stipulated by our customers. Given the nature of our products and the sector in which we 

operate, we believe that our customers have high standards for product quality and delivery schedules. Adherence to 

quality standards is a critical factor as a defect in labels manufactured by our Company or failure to comply with the 

design specifications of our customers may, in turn, lead to the manufacture of faulty products by our major 

customer groups. This may lead to cancellation of supply orders by our customers and at certain instances may 

impose additional costs. 

 

While we have put in place quality control procedures, we cannot assure you that our products will always be able to 

satisfy our customersô quality standards. Our quality control procedures may fail to test for all possible conditions of 

use or identify all defects in the design, engineering or specifications of the components. Any such failure to identify 

defects could require us to undertake service actions or product recalls. Any defect in our Companyôs products could 

also result in customer claims for damages. Any negative publicity regarding our Company, or our products could 

adversely affect our reputation, our operations and our results from operations. 
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Further, our customers generally have the right to inspect our facilities, processes and products after reasonable 

notice to ensure that our services are meeting their internal standards. Most of our customers routinely inspect and 

audit our facilities. If we fail to perform our services in accordance with best practices stipulated by our customers 

and/or our customers are dissatisfied with the quality of our facilities in any manner, our reputation could be harmed 

and our customers may terminate/modify their contractual arrangements and/ or cancel the purchase orders. This 

may have an adverse impact on our business, financial condition, results of operations and future prospects. 

 

4. Our inability to implement our business strategy or effectively sustain and manage our growth could have an 

adverse effect on our business, results of operations and financial condition. 

 

We have experienced significant growth over the last few years as we have expanded our operations and product 

portfolio. From Fiscal 2014 to Fiscal 2018, as per the Restated Standalone Financial Statements, (i) our EBITDA 

increased from  60.70 million to  162.23 million, representing a CAGR of 27.86%; (ii) our profit after tax 

increased from  (15.58) million to  67.58 million, representing a CAGR of 44.32%. We cannot assure you that our 

growth strategies will be successful or that we will be able to continue to expand further or diversify our product 

portfolio. 

 

Our inability to manage our expansion of our product portfolio effectively and execute our growth strategy in a 

timely manner, or within budget estimates or our inability to meet the expectations or track the changing preferences 

of our customers and other stakeholders could have an adverse effect on our business, results of operations and 

financial condition. We intend to continue expansion of our product portfolio to pursue existing and potential market 

opportunities. Our future prospects will depend on our ability to grow our business and operations, which could be 

affected by many factors, including our ability to introduce and innovate new products and maintain the quality of 

our products, general political and economic conditions in the geographies in which we operate, government policies 

or strategies in respect of specific industries, prevailing interest rates, price of equipment and raw materials, energy 

supply and currency exchange rates. In order to manage our growth effectively, we must implement, upgrade and 

improve our operational systems, procedures and internal controls on a timely basis. If we fail to implement these 

systems, procedures and controls on a timely basis, or if there are weaknesses in our internal controls that would 

result in inconsistent internal standard operating procedures, we may not be able to meet our customersô needs, hire 

and retain new employees or operate our business effectively. Moreover, our ability to sustain our rate of growth 

depends significantly upon our ability to select and retain key managerial personnel, maintaining effective risk 

management policies and training managerial personnel to address emerging challenges. We cannot assure you that 

our existing or future management, operational and financial systems, procedures and controls will be adequate to 

support our future operations, establish or develop business relationships beneficial to future operations. Failure to 

manage growth effectively could have an adverse effect on our business and results of operations. 

 

5. Our Companyôs growth depends on our growth in FMCG, wine and liquor and the anti-counterfeiting 

industries. 

 

For Fiscal 2016, 2017 and 2018, our Company derived 48.01%, 40.13% and 30.30% of our gross sales from FMCG 

segment. Our revenue from FMCG segment has decreased from  372.15 million in the Fiscal 2016 to  290.81 

million in the Fiscal 2018 showing a deficit of 21.86% while our revenue from the wine and liquor segment has 

grown from  183.79 million in the Fiscal 2016 to  293.02 million in the Fiscal 2018 showing a growth of 59.43%. 

Thus we are dependent on the FMCG and wine and Liquor industries for majority of our revenue. Any slowdown in 

growth of these industries or demand of our products by FMCG and wine and Liquor industries may affect our 

growth. 

 

Further, we have invested significant amounts in the growth of our anti-counterfeiting / print security business. Any 

slowdown or stoppage in the growth of the anti-counterfeiting industry may significantly affect our growth, 

business, results of operations and financial condition. 

 

6. Our inability to estimate demand and consequently maintain an optimal level of inventory in our 

manufacturing facilities may impact our operations adversely. 

 

The success of our business depends to a large extent on our ability to estimate the demand for our products so as to 

effectively manage our inventory. An optimal level of inventory is important to our business as it allows us to 

respond to demand effectively and to maintain a full range of products for supply to our dealers. Ensuring 
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availability of our products requires prompt turnaround time and a high level of coordination across all functions, 

including raw material procurement, manufacturing and warehousing. 

 

We aim to maintain an optimal level of inventory of raw materials, work in progress and finished goods. We plan 

our production volumes based on past trends of demand for our products. While we aim to avoid under-stocking and 

over-stocking, our estimates and forecasts may not always be accurate. As our dealers are not obliged to purchase 

our products or provide us with binding forecasts, we cannot assure you that demand will match our production 

levels. Any error in forecasting could result in shortages or surplus stock which could lead to loss of business or 

have an adverse impact on our profitability. If we over-stock inventory, our capital requirements may increase due to 

increased costs of inventory maintenance and we may incur additional financing costs. If we under-stock inventory, 

our ability to meet demand and our operating results may be adversely affected. Additionally, if our production is 

not in sync with market demand, it could result in inventory pile up and lower off-take. Further, we may be required 

to offer discounts to clear unsold inventory, which may adversely impact our margins. We cannot assure you that we 

will not face inventory mismatch in the future. Our inability to accurately plan production of our products and 

manage our inventory may have an adverse effect on our business, financial condition and results of operations. 

 

7. We depend on certain suppliers for our raw materials and other components required for our manufacturing 

process which could result in delays and adversely affect our output. 

 

Our production depends on obtaining adequate supplies of raw materials and other components on a timely basis. 

We purchase our main components from domestic and international third-party raw material manufacturers that can 

satisfy our quality standards as well as those of our customers and meet our volume requirements and with who we 

have good relations with. In light of our standards, there are few suppliers who may supply (within time) the raw 

materials of the required specifications and up to the quality standards which are essential to our manufacturing 

process and for our products. We place reliance on these key suppliers and this generally involves several risks, 

including a shortage of raw material and other components, increases in component costs and reduced control over 

delivery schedules. Also the capacity of certain of these suppliers may not be equipped to cope with increase in 

orders on short notice or may prefer other customers to make supplies to over us. 

 

In the aggregate, our top five suppliers accounted for 92.11%, 92.48% and 91.41% of our purchases (net) for the 

years ending March 31, 2018, 2017 and 2016, respectively. Our reliance on certain key suppliers could result in 

delays that could adversely affect our output, results of operations and financial condition. Where alternative sources 

of raw materials and components are available, qualification of the alternative suppliers, establishment of reliable 

supplies from such sources and reliance on them over time may result in delays that could adversely affect our 

manufacturing processes, results of operations or financial condition. 

 

8. In the event we are unable to procure adequate amounts of raw material, at competitive prices, our business, 

results of operations and financial condition may be adversely affected. Further, we do not generally enter 

into agreements with our suppliers and accordingly may face disruptions in supply from the current 

suppliers. 

 

The primary raw materials required to manufacture our products are pressure sensitive adhesive label material, 

decorative foils, inks and varnishes including stores, spares, dies and plates. The cost of materials consumed used in 

our manufacturing process accounted for 77.59%, 75.84% and 76.87% of our operational expenses in Fiscal 2018, 

2017 and 2016 respectively. We generally do not enter into agreements with suppliers of our raw materials that we 

purchase and typically transact business on an order-by-order basis and also procure our raw materials on the spot. 

We cannot assure you that there will not be a significant disruption in the supply of raw materials or finished 

products from current sources or, in the event of a disruption, that we would be able to locate alternative suppliers of 

materials of comparable quality at an acceptable price, or at all. Identifying a suitable supplier is an involved process 

that requires us to become satisfied with their quality control, responsiveness, service, financial stability and labour 

and other ethical practices. 

 

Additionally, we cannot assure you that the raw material suppliers will continue to be associated with us on 

reasonable terms, or at all. Since such suppliers are not contractually bound to deal with us exclusively, we may face 

the risk of our competitors offering better terms to such raw material suppliers, which may cause them to cater to our 

competitors alongside, or even instead of us. The amount of raw materials procured and the price at which we 

procure such materials, may fluctuate from time to time. In addition, the availability and price of our raw materials 
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may be subject to a number of factors beyond our control, including economic factors, seasonal factors, 

environmental factors and changes in government policies and regulations. We cannot assure you that we will 

always be able to meet our raw material requirements at prices acceptable to us, or at all, or that we will be able to 

pass on any increase in the cost of raw materials to our customers. 

 

While historically we have not experienced a shortfall or limited availability of raw materials that has affected our 

operations, we cannot assure you that there will not be any seasonal factors, or a significant and prolonged 

interruption or a shortage in the supply of our critical raw materials. Any inability on our part to procure sufficient 

quantities of raw materials, on commercially acceptable terms, may lead to a decline in our sales volumes and profit 

margins and adversely affect our results of operations. Further, an increased cost in the supply of raw material 

arising from a lack of long-term contracts could have an adverse effect on our ability to meet customer demand for 

our products and result in lower net revenue from operations both in the short and long term. 

 

9. A shortage or non-availability of electricity may affect our manufacturing operations and have an adverse 

effect on our business, results of operations and financial condition. 

 

Our manufacturing operations require continuous supply of electricity and any shortage or non-availability may 

adversely affect our operations. We currently depend on state electricity supply for our energy requirements, as well 

as backup generators at our facilities. We cannot assure you that our facilities will be operational during power 

failures. Any failure on our part to obtain alternate sources of electricity in a timely manner, and at an acceptable 

cost, may have an adverse effect on our business, results of operations and financial condition. 

 

10. Our success also depends to an extent on our research and development capabilities and failure to derive the 

desired benefits from our product research and development efforts may hurt our competitiveness and 

profitability. 

 

Our success is dependent on our ability to develop new technology and products and continue to work on and 

improve production capabilities. We make investments in product research and development, in particular, to 

improve the quality of our products and expand our product offerings, which are factors crucial for our future 

growth and prospects. We have invested significant sums of our funds and intend to continue investing in the 

development of high quality and innovative print security and anti-counterfeiting technology and to capitalize the 

opportunities prevailing in the current anti-counterfeiting market. However, we may not be able to make suitable 

levels of investments as may be required by the business. Further, we cannot assure you that any such investments, 

which we have made or intend to make in our print security segment will provide adequate returns. This may affect 

our business results and operations. 

 

We cannot assure you that our future product research and development initiatives will be successful or be 

completed within the anticipated time frame or budget, or that our newly developed or improvised products will 

achieve wide market acceptance from our customers. Even if such products can be commercially successful, there is 

no guarantee that they will be accepted by our customers and achieve anticipated sales target or in a profitable 

manner. Additionally, we cannot assure you that the time and effort that we spend in research and development 

would be beneficial to the Company. We cannot assure you that costs incurred by us towards research and 

development may in the future actually reduce the costs incurred by us towards production of these products. 

 

In addition, we cannot assure you that our existing or potential competitors will not develop products which are 

similar or superior quality and features to our products. It is often difficult to project the time frame for developing 

new technology/products and the duration of market window for these products, there is a substantial risk that we 

may have to abandon a potential product that is no longer commercially viable, even after we have invested 

significant resources in the development of such product. If we continue to fail in our product introducing efforts, 

our business, prospects, financial condition and results of operations may be materially and adversely affected. 

 

11. We face the risk of our brand security solutions getting imitated, or likenesses of our prints being 

reproduced. Any duplication of our high security graphic prints and products being sold at lower prices in 

the market may adversely impact our reputation and goodwill, business and financial conditions. 

 

We are able to constantly innovate and develop different brand security solutions through our R&D and our print 

process through our in-house R&D and design teams. Our R&D team is continuously researching and innovating 
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new and improved brand security solutions on labels and packages and integrating new and advanced technologies 

on the products of our customers. Currently, one of our units is equipped with technology which is capable of 

offering a variety of brand security solutions including high security graphics in sub-five micron parameters, 

whereas most commercial and packaging printers are not capable of printing such parameters. Therefore, our brand 

security solutions and high security graphic prints are extremely difficult to forge or replicate, thereby significantly 

reducing the chances of counterfeiting of the products of our customers. Counterfeit consumer goods, unauthorized 

sales (diversion), material substitution and tampering can all be minimised or prevented with such anti-

counterfeiting technologies. However, we cannot assure you that our brand security solutions are impossible to 

imitate, or that it is not possible to print likenesses of our graphics. In the event any third parties obtain or develop 

the technology or the capabilities to imitate our brand security solutions, or the ability to print likenesses of our 

security graphics, it could cause damage to our reputation, goodwill, business prospects and financial conditions. 

 

12. Our business is dependent on our manufacturing facilities and we are subject to certain risks in our 

manufacturing process. Any slowdown or shutdown in our manufacturing operations or underutilization of 

our manufacturing facilities could have an adverse effect on our business, results of operations and 

financial condition. 

 
We conduct our operations through our manufacturing facilities located at Dehradun and Chennai. Our business is 

dependent upon our ability to manage and maintain our manufacturing facilities, which are subject to various 

operating risks, including those beyond our control, such as the breakdown and failure of equipment or industrial 

accidents and severe weather conditions and natural disasters. Any significant malfunction or breakdown of our 

machinery may entail significant repair and maintenance costs and cause delays in our operations. If we are unable 

to repair malfunctioning machinery in a timely manner or at all, our operations may need to be suspended until we 

procure machinery to replace the same. In addition, we may be required to carry out planned shutdowns of our 

facilities for maintenance, statutory inspections and testing, or may shut down certain facilities for capacity 

expansion and equipment upgrades. We may also face protests from local citizens at our existing facilities or while 

setting up new facilities, which may delay or halt our operations. 

 

We cannot assure you that there will not be any disruptions in our operations in the future. Our inability to 

effectively respond to such events and rectify any disruption, in a timely manner and at an acceptable cost, could 

lead to the slowdown or shut-down of our operations or the under-utilization of our manufacturing facilities, which 

in turn may have an adverse effect on our business, results of operations and financial condition. 

 

13. We may be unable to adequately protect our intellectual property and may be subject to risks of infringement 

claims.  

 

We consider our brand and intellectual property to be one of our most valuable assets and therefore we have 

registered corporate logo  under class 9, 16 and 40 under the Trade Marks Act, 1999. We have also applied 

for the registration of the trademark  under class 9, 16 and 40 under the Trade Marks Act, 1999, which are 

currently pending registration. Further, we have also filed a patent application before the Controller of Patents, New 

Delhi for the ñMethod of Providing a Scratch-able Printed Matterò under the Patents Act, 1970 which is pending 

registration as on the date of this Draft Red Herring Prospectus. For additional details, please see ñGovernment and 

Other Approvals ï Approvals in relation to Intellectual Property of our Companyò on page 332. We also rely on 

unpatented proprietary knowhow, continuing technological innovation and other trade secrets to develop and 

maintain our competitive position. We have not obtained registration in respect of all of our intellectual property. 

We cannot assure you that we will be granted the patent or trademark pursuant to the abovementioned application, in 

a timely manner or at all. Further, we may not be able to prevent infringement of our trademarks and a passing off 

action may not provide sufficient protection until such time that this registration is granted.  

 

The measures we take to protect our intellectual property include relying on Indian intellectual property legislations 

and initiating legal proceedings, which may not be adequate to prevent unauthorized use of our intellectual property 

by third parties. If our trademarks or other intellectual property are improperly used, the value and reputation of our 

brands could be harmed. Notwithstanding the precautions we take to protect our intellectual property rights, it is 

possible that third parties may copy or otherwise infringe on our rights, which may have an adverse effect on our 

business, results of operations, cash flows and financial condition. 
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While we take care to ensure that we comply with the intellectual property rights of others, we cannot determine 

with certainty whether we are infringing any existing intellectual property rights belonging to any third parties, 

which may force us to alter our offerings. We may also be susceptible to claims from third parties asserting 

infringement and other related claims. If similar claims are raised in the future, these claims could result in costly 

litigation, divert our managementôs attention and resources, subject us to significant liabilities and require us to enter 

into potentially expensive royalty or licensing agreements or to cease certain offerings. Any of the foregoing could 

have an adverse effect on our business, results of operations, cash flows and financial condition. 

 

14. Our Company is involved in certain legal proceedings, which, if determined adversely, may affect our 

reputation, business and financial condition. 

 

We are currently, and may in the future be, implicated in lawsuits including lawsuits involving compensation for 

loss due to various reasons including tax matters, civil disputes, labour and service matters, statutory notices, 

regulatory petitions and other matters. In addition, we are subject to risks of litigation including public interest 

litigation, contract, employment related, personal injury and property damage. 

 

Our Company is currently involved in certain tax proceedings. These proceedings are pending at different levels of 

adjudication. The summary of outstanding litigation in relation to direct tax matters and indirect tax matters, against 

our Company has been set out below: 

 

Tax proceedings against our Company 

 

Direct Tax 

                                                                       (  in million) 

Particulars No. of cases outstanding Total amount involved  

Tax proceedings 15 1.71 

 

Indirect Tax 

                                                                                (  in million) 

Particulars No. of cases outstanding Total amount involved 

Sales Tax / VAT and CST 

Proceedings 

6 1.83 

 

The amounts claimed in these proceedings have been disclosed to the extent ascertainable/quantifiable and include 

amounts claimed jointly and severally. Decisions in any of the aforesaid proceedings adverse to our interests may 

have a material adverse effect on our business, results of operations, financial condition and prospects. We may face 

monetary and/or reputational losses and may have to make provisions in our financial statements, which could 

increase our expenses and our liabilities. If any new developments arise, such as changes in Indian law or any 

rulings against us, we may need to make provisions in our financial statements that could increase our expenses and 

current liabilities. For further details, see ñOutstanding Litigation and Material Developmentsò on page 326. 

 

15. If we are unable to service our debt obligations in a timely manner or to comply with various financial and 

other covenants and other terms and conditions of our financing agreements, it may adversely affect our 

business, prospects, results of operations and financial condition. 

 

As of September 15, 2018, our Company had total indebtedness on a standalone basis of  426.80 million. For 

further information, see ñFinancial Information ï Restated Standalone Financial Statementsò on page 178. As of 

September 15, 2018, on a consolidated basis, our total indebtedness was  521.32 million. For further information, 

see ñFinancial Information ï Restated Consolidated Financial Statementsò on page 178. For further information 

regarding our indebtedness, see ñManagementôs Discussion and Analysis of Financial Condition and Results of 

Operations ð Indebtednessò and ñFinancial Indebtednessò beginning on pages 292 and 320, respectively. 

 

Certain of our financing arrangements include covenants to maintain an escrow account, fully insure the charged 

assets against all risks. For further details, see ñFinancial Indebtednessò on page 320. We cannot assure you that 

maintaining, or adhering to, such covenants will not hinder business development and growth. In the event that we 

breach any covenants under our financing arrangements or requisite consents/waivers cannot be obtained, the 

outstanding amounts due under such financing agreements could become due and payable immediately. A default 



24 

 

under one of these financing agreements may also result in cross-defaults under other financing agreements and 

result in the outstanding amounts under such financing agreements becoming due and payable immediately. Defaults 

under one or more of our financing agreements could have a material adverse effect on our business, results of 

operations, financial condition and prospects. 

 

Some of our financing agreements and debt arrangements set limits on or require us to obtain lender consents before, 

among other things, material and adverse changes in including but not limited to projects or business, ownership, 

management, liquidity, financial position; change the constitution, composition, undertake merger, demerger, 

consolidation, reorganisation, dissolution or reconstitution, scheme of arrangement or compromise with the creditors 

or shareholders or effect any scheme of amalgamation, reconstruction or dissolution or reconstitution including 

creation of any subsidiary or permit any company to become its subsidiary; create or permit to subsist any 

encumbrance or any type of borrowing arrangement with any other bank or financial institution, company, firm or 

otherwise or accept deposits in excess of the limits laid down by the Reserve Bank of India; invest by way of share 

capital in or lend or advance funds to or place deposits with any other company/ firm/ concern including group 

companies, associates, persons; approach capital market for mobilizing additional resources either in the form of 

debt and equity. 

 

While we have in the past been able to obtain required lender consents for undertaking such activities, we cannot 

assure you that we will be able to obtain such consents in the future in a timely manner or at all. We have applied to 

the relevant lenders, for consent to undertake the Issue. If our financial or growth plans require such consents, and 

such consents are not obtained or other condition or covenant under our financing agreements is not waived by the 

lender, we may be forced to forgo or alter our plans, which could adversely affect our results of operations, financial 

condition and prospects. For instance, we propose to utilise part of the Net Proceeds from the Issue for repayment/ 

pre-payment, in full or part, of certain borrowings availed by our Company. Our Company may be subject to certain 

prepayment penalty or pre-payment charges. For further details of the proposed objects of the Issue, see ñObjects of 

the Issueò on page 85. 

 

16. We operate in a highly competitive industry and, if we are unable to adequately address factors that may 

adversely affect our revenue and costs on account of increased competition, our business could suffer. 

 

The label printing industry in India is highly fragmented with a large number of organised and unorganised players 

operating in the industry. There are relatively few large companies, followed by a large number of small printers. 

There are also larger packaging companies that have presence in the labelling space, along with other segments of 

the labelling industry. Further, while we have an expanding product portfolio requiring us to allocate resources 

across these verticals, our competitors may have the advantage of focussing on one or fewer product verticals. 

Increased competition may lead to revenue reductions, reduced profit margins, or a loss of market share, any of 

which could adversely affect our business and results of operations.  

 

Further, industry consolidation may affect competition by creating larger, more homogeneous and potentially 

stronger competitors in the markets in which we compete. Our competitors may further affect our business by 

entering into exclusive arrangements with our existing or potential clients. We cannot assure you that we will be 

able to compete successfully against such competitors. There are various factors that could impair our ability to 

maintain our current levels of revenues and profitability in our label printing business, including the competition 

with other companies offering better visual appeal of the product and security features, cost effectiveness and ease 

of application, companies having a wide range of products etc. Additionally, we believe that our ability to compete 

also depends in part on factors outside our control, such as the availability of skilled resources, pricing pressures in 

the staffing industry and the extent of our competitorsô responsiveness to their clientsô needs. Our business may also 

be affected should our present or prospective clients choose to utilise their internal workforce or rely on independent 

contractors or local recruitment agencies in the organised segment for meeting their manpower requirements. Our 

continued success depends on our ability to compete effectively against our existing and future competitors. 

 

17. Our inability to obtain, maintain or renew requisite statutory and regulatory permits and approvals for our 

business operations could materially and adversely affect our business, prospects, results of operations and 

financial condition. 

 

Our operations are subject to various government regulations and we are required to obtain and maintain a number 

of statutory and regulatory permits and approvals under central, state and local government rules in the geographies 
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in which we operate, generally for carrying out our business and for each of our manufacturing facilities. For details 

of our approvals, see ñGovernment and Other Approvalsò on page 331. A majority of these approvals are granted for 

a limited duration. Some of these approvals have expired and we have either made or are in the process of making 

an application for obtaining the approval or its renewal. We cannot assure you that the relevant authorities will issue 

or renew any expired permits or approvals in time or at all. Failure or delay in obtaining approvals or failure by us in 

obtaining, maintaining or renewing the required permits or approvals within the validity period of such approvals or 

permits, may result in interruption of our operations. Furthermore, under such circumstances, the relevant authorities 

may initiate penal action against us, restrain our operations, impose fines/penalties or initiate legal proceedings for 

our inability to renew/obtain approvals in a timely manner or at all. 

 

Although we endeavour to obtain and maintain relevant regulatory approvals and permits applicable to our 

operations, such approvals and permits are subject to various conditions and in the event of our inability to comply 

with such conditions, the relevant regulatory authorities may suspend or revoke such approvals. In addition, the 

regulations governing our operations may be amended and impose more onerous obligations on us which may result 

in increased costs or subject us to penalties or disruptions in our activities, any of which could adversely affect our 

business. 

 

While we believe that our manufacturing facilities are in compliance with applicable laws and regulations, we may 

be subject to additional regulatory requirements due to changes in governmental policies. Further we may also incur 

additional costs and liabilities related to compliance with these laws and regulations that are an inherent part of our 

business. While we endeavour to comply with applicable regulatory requirements, it is possible that such 

compliance measures may restrict our business and operations, result in increased cost and onerous compliance 

measures, and an inability to comply with such regulatory requirements may attract a penalty. 

 

18. Failure to comply with environmental laws and regulations could lead to unforeseen environmental 

litigation which could impact our business and our future net earnings. 

 

We are subject to various national, state, municipal and local laws and regulations concerning environmental 

protection in India, including laws addressing the discharge of pollutants into the air and water and the management 

and disposal of any hazardous substances. Environmental laws and regulations and their enforcement in India and 

our international licensed territories are becoming more stringent, and the scope and extent of new environmental 

regulations, including their effect on our operations, cannot be pre-empted with any certainty. In case of any change 

in environmental or pollution regulations, we may be required to invest in, among other things, environmental 

monitoring, pollution control equipment and emissions management. Further, any violation of the environmental 

laws and regulations may result in fines, criminal sanctions, and revocation of operating permits or shutdown of our 

facilities. 

 

As a consequence of unanticipated regulatory or other developments, future environmental and regulatory related 

expenditures may vary substantially from those currently anticipated and may adversely affect our business, results 

of operations or financial condition. In the event our products are found to be non-compliant with any environmental 

laws or regulations, our products could be restricted from entering certain markets, and we could also face other 

sanctions if we were to violate or become liable under environmental laws. In the event we are found to be non-

compliant, the potential exposure could include fines and civil or criminal sanctions, third-party property damage or 

personal injury claims and clean-up costs. Further, liability under some environmental laws relating to 

contamination of sites can be imposed retroactively. The amount and timing of costs under environmental laws are 

difficult to predict. 

 

19. Any withdrawal, or termination of, or unavailability of tax benefits and exemptions being currently availed 

by us may have an adverse effect on our business, results of operations, financial condition and cash flows. 

 

Our manufacturing facilities at Dehradun benefit from certain tax exemptions provided by the Government of India 

in relation to some of the manufacturing activities undertaken by us at these facilities. These tax exemptions are 

available under section 80IC of the Income Tax Act, 1961 and other relevant tax laws. These tax benefits available 

to us will expire between Fiscal 2019 to Fiscal 2020. We may translate such tax benefits into reduced deduction 

thereby affecting our financial results and operations. For further details see, ñStatement of Tax Benefitsò on page 

100. 
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When these tax benefits expire or terminate, our tax expense is likely to materially increase, thereby impacting our 

profitability after tax. Our profitability will be affected to the extent that such benefits will not be available beyond 

the periods currently contemplated. Our profitability may be further affected if we are subject to any dispute with the 

tax authorities in relation to these benefits or in the event we are unable to comply with the conditions required to be 

complied with in order to avail ourselves of these benefits. 

 

20. The objects of the Issue for which the funds are being raised have not been appraised by any bank or 

financial institutions. Any variation in the utilization of our Net Proceeds as disclosed in this Draft Red 

Herring Prospectus would be subject to certain compliance requirements, including prior shareholdersô 

approval. 

 

The objects of the Issue have not been appraised by any bank or financial institution. Though these estimates have 

been taken recently, they are subject to change and may result in cost escalation. Any variation in the Objects of the 

Issue would require shareholdersô approval and may involve considerable time or may not be forthcoming and in 

such an eventuality it may adversely affect our business or operations. 

 

Further, our Promoter and controlling shareholders would be required to provide an exit opportunity to the 

shareholders who do not agree with our proposal to change the Objects of the Issue, at a price and manner as 

specified in Chapter VI-A of the SEBI ICDR Regulations pursuant to the SEBI ICDR (Second Amendment) 

Regulations, 2016 dated February 17, 2016. Additionally, the requirement on our Promoter and controlling 

shareholders to provide an exit opportunity to such dissenting shareholders may deter the Promoter or controlling 

shareholders from agreeing to the variation of the proposed utilisation of our Net Proceeds, even if such variation is 

in our interest. Further, we cannot assure you that our Promoter or the controlling shareholders will have adequate 

resources at their disposal at all times to enable them to provide an exit opportunity at the price which may be 

prescribed by SEBI. 

 

In light of these factors, we may not be able to undertake any variation in Objects of the Issue to use any unutilized 

proceeds of the Issue even if such variation is in our interest. This may restrict our ability to respond to any change 

in our business or financial condition by re-deploying the unutilised portion of our Net Proceeds, if any, which may 

adversely affect our business and results of operations. 

 

We propose to utilize a portion of the Net Proceeds to repay or pre-pay, in full or in part, certain of the term loans 

and business loans availed by us, and accordingly, the utilization of that portion of the Net Proceeds will not result 

in creation of any tangible assets. The details of the loans identified to be repaid or prepaid using the Net Proceeds 

have been disclosed in ñObjects of the Issueò on page 85. However, the repayment or prepayment of the term loans 

are subject to various factors including, in certain cases, pre-payment penalties. While we believe that utilization of 

Net Proceeds for repayment of loans would help us in reducing our cost of debt and enable the utilization of our 

funds for further investment in business growth and expansion, the repayment or pre-payment of certain of our term 

loans, as the case may be, will not result in the creation of any tangible assets for our Company. 

 

21. We have not entered into any definitive arrangements to utilize certain portions of the net proceeds of the 

Issue.  

 

We intend to use the net proceeds of the Issue for the purposes described in ñObjects of the Issueò on page 85. 

These are based on current conditions and are subject to changes in external circumstances or costs, or in other 

financial conditions, business or strategy, as discussed further below. In addition, while we have received 

quotations, we have not yet placed orders for the machinery and equipment that we propose to purchase from the net 

proceeds of the Issue. The actual amount and timing of our future capital requirements may differ from our estimates 

as a result of, among other things, unforeseen delays or cost overruns, unanticipated expenses, regulatory changes, 

engineering design changes and technological changes. Our management, in accordance with the policies 

established by our Board of Directors from time to time, will have flexibility in deploying the net proceeds of the 

Issue. Based on the competitive nature of our industry, we may have to revise our business plan and/ or management 

estimates from time to time and consequently our funding requirements may also change. Our management 

estimates may differ from the value that would have been determined by third party appraisals, which may require 

us to reschedule or reallocate our expenditure, subject to applicable laws, and may have an adverse impact on our 

business, financial condition, results of operations and cash flows. 
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22. We have not identified any alternate source of financing the óObjects of the Issueô. If we fail to mobilize 
resources as per our plans, our growth plans may be affected.  

 

We have not identified any alternate source of funding and hence any failure or delay on our part to raise funds from 

the Issue or any shortfall in the Issue Proceeds may delay the implementation schedule of our Objects of the Issue 

and could adversely affect our growth plans. For further information, see ñObjects of the Issueò on page 85. 

 

23. We are dependent on a number of key managerial personnel, including our senior management, and the loss 

of, or our inability to attract or retain such persons could adversely affect our business, results of operations 

and financial condition. 

 

Our performance depends largely on the efforts and abilities of our Promoter, members of our business team and 

other key managerial personnel. We believe that the inputs and experience of our Promoter are valuable for the 

development of our business and operations and the strategic directions taken by our Company. We are also 

dependent on our key managerial personnel including our business heads for the day to day management of our 

business operations. Our ability to meet continued success and future business challenges depends on our ability to 

attract, recruit and retain experienced, talented and skilled professionals. We may require a long period of time to 

hire and train replacement personnel in the event qualified personnel terminate their employment with our 

Company. We may also be required to increase our levels of employee compensation and provide bonuses and 

perquisites more rapidly than in the past to remain competitive in attracting employees that our business requires. In 

the event of the loss of the services of our directors, senior management or other key personnel or our inability to 

recruit or train a sufficient number of experienced personnel or our inability to manage the attrition levels in 

different employee categories may have an adverse effect on the Companyôs financial results and business 

prospects. 

 

24. Our registered office and some of the premises from which we operate or which we use for the purposes of 

our operations are situated on lease hold premises. Any termination of the relevant lease or leave and license 

agreements in connection with such properties or our failure to renew the same could adversely affect our 

operations. 

 

The premises used by our Company at Chennai is taken on a short ï term leasehold basis from a third party which is 

valid for 5 years with effect from February 12, 2016, i.e., until February 11, 2021. Further, our registered office and 

our corporate office are taken on the basis of short-term leave and license basis from third parties. Most of the short 

term lease deeds are not registered. In the event such leases are not renewed or are terminated, it could adversely 

affect our operation unless we arrange for similar premises. If we are unable to continue or renew such leases on 

same or similar terms, or find alternate premises on lease on similar terms or at all, it may affect our business 

operations. Any failure to renew these agreements or procure new premises will increase our costs or may force us 

to look out for alternative premises which may not be available or which may be available at more expensive prices. 

Any or all of these factors may have a material adverse effect upon our operation and profitability.  

 

25. Significant disruptions of information technology systems or breaches of data security or inability to adapt to 

technological changes could adversely affect our business. 

 

Our business is dependent upon increasingly complex and interdependent information technology systems, including 

internet-based systems, to support business processes as well as internal and external communications. The 

complexity of our computer systems may make them potentially vulnerable to breakdowns, malicious intrusion and 

computer viruses. Further, we depend on the successful introduction of new production and manufacturing processes 

to create innovative products, achieve operational efficiencies and adapt to advances in, or obsolescence of our 

technology. Our future success will depend in part on our ability to respond to technological advances in the 

businesses in which we operate, on a cost-effective and timely basis. The development and implementation of such 

technology entails significant technical and business risks. We cannot assure you that we will successfully 

implement new technologies effectively or that we will be able to successfully make timely and cost-effective 

enhancements and additions to our technological infrastructure, keep up with technological improvements in order 

to meet our customersô needs or that the technology developed by others will not render our products less 

competitive or attractive.  
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Our failure to successfully adopt such technologies in a cost effective and a timely manner could increase our costs 

and lead to us being less competitive in terms of our prices or quality of products we sell. If we are unable, for 

technical, legal, financial or other reasons, to adapt in a timely manner to changing market conditions, customer 

requirements or technological changes, our business and our financial performance may be impacted. 

 

26. Our Promoter and Promoter Group will continue to hold a majority stake in our Company after completion 

of the Issue, which will allow them to influence the outcome of matters submitted for approval of our 

shareholders. 

 

Following the completion of the Issue, our Promoter and Promoter Group will hold approximately [ǒ]% of our 

issued and paid-up equity share capital. As a result, they will have the ability to significantly influence matters 

requiring shareholdersô approval, including the ability to appoint Directors to our Board and the right to approve 

significant actions at Board and at shareholdersô meetings, including the issue of Equity Shares and dividend 

payments, business plans, mergers and acquisitions, any consolidation or joint venture arrangements, any 

amendment to our Memorandum of Association and Articles of Association, and any assignment or transfer of our 

interest in any of our licenses. We cannot assure you that our Promoter will not have conflicts of interest with our 

other shareholders or with our Company. There is no assurance that the Promoter will not act or vote in a manner 

which may conflict with the best interests of the Company or that of minority shareholders. Any such conflict may 

adversely affect our ability to execute our business strategy or to operate our business. 

 

27. Our Promoter and certain of our Directors hold Equity Shares in our Company and are therefore interested 

in our Company's performance in addition to their remuneration and reimbursement of expenses. 

 

Sanjeev Sondhi, our Promoter and Managing Director, Poonam Sondhi, our Executive Director, and Tilak Raj 

Sondhi, our Chairman and Non-Executive Director are interested in our Company to the extent of their shareholding 

in our Company, in addition to any regular remuneration, sitting fees, benefits or reimbursement of expenses as may 

be payable to them. See ñCapital Structure ï Shareholding of our Directors and Key Managerial Personnel in our 

Companyò on page 82. We cannot assure you that our Promoter or such Directors will exercise their rights as 

shareholders to the benefit and best interest of our Company. Our Promoter and Promoter Group will continue to 

influence decisions requiring voting of shareholders. For details on the interest of our Promoter and Directors of our 

Company, other than reimbursement of expenses incurred or normal remuneration or benefits, see ñOur 

Management ï Interest of our Directorsò and ñOur Promoter and Promoter Group - Interest of our Promoterò on 

pages 159 and 170, respectively. 

 

28. We have significant working capital requirements and if we are unable to secure adequate working capital 

on commercially reasonable terms, our business, financial condition and results of operation may be 

adversely affected. Further, our ability to finance our capital expenditure is also subject to certain risks. 

 

Our business requires a substantial amount of working capital, primarily to finance the purchase of raw materials. 

For Fiscal 2018, 2017 and 2016, we incurred gross capitalization of  126.35 million,  203.09 million, and  16.96 

million, respectively. Our sources of additional financing, where required to meet our capital expenditure plans, may 

include the incurrence of debt, the issue of equity or debt securities or a combination of both. If we decide to raise 

additional funds through the incurrence of debt, our interest and debt repayment obligations will increase, and could 

have a significant effect on our profitability and cash flows. We may also become subject to additional covenants, 

which could limit our ability to access cash flows from operations. 

 

In the future, we may need to seek funding through additional borrowings or securities offerings. We cannot assure 

you that such funding will be obtained in a timely manner, on satisfactory terms, or at all. Moreover, if we raise 

additional debt, our interest expense will increase and our debt covenants under our existing loans may be impacted. 

If we raise additional funds through the issuance of equity, your ownership interest in our Company will be diluted. 

As of March 31, 2018, our debt to equity ratio was 2.39, on a consolidated basis. 

 

Our ability to finance our capital expenditures is also subject to a number of risks, contingencies and other factors, 

some of which are beyond our control, including borrowing or lending restrictions under applicable laws and the 

terms of our financial and other arrangements, our own profitability and liquidity and general economic and market 

conditions. Any inability to obtain sufficient financing, or any significant unanticipated expenses or cost escalations, 

could result in the delay or abandonment of our business and expansion plans. As a result, if adequate capital is not 
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available to us in a timely manner and on commercially viable terms, this could have an adverse effect on our 

business, financial condition, results of operations and prospects. 

 

29. Our Company has unsecured loans that may be recalled by the lenders at any time. 

 

Our Company currently has availed unsecured loans which may be recalled by our lenders at any time. In the event 

that any lender seeks a repayment of any such loan, our Company would need to find alternative sources of 

financing, which may not be available on commercially reasonable terms, or at all. As on September 15, 2018, the 

total amount of unsecured loans payable on demand, is  90.25 million. See ñFinancial Indebtednessò on page 320. 

If we are unable to procure such financing, we may not have adequate working capital to undertake new projects or 

complete our ongoing projects. As a result, any such demand may adversely affect our business, cash flows, 

financial condition and results of operations. 

 

30. Our operations could be adversely affected by strikes, work stoppages or increased wage demands by our 

employees or any other kind of disputes with our employees. 

 

Any significant disruption, including due to social, political or economic factors or natural calamities or civil 

disruptions, impacting the region may adversely affect operations at our facilities. We cannot assure you that we will 

always be able to arrange for alternate manufacturing capacity. Any inability on our part to arrange for alternate 

manufacturing capacity may have an adverse effect on our business, results of operations and financial condition. 

 

As of August 31, 2018, we employed 149 full time employees and 193 contract labourers. Some of our employees 

are represented by labour or workersô unions in the various jurisdictions. Although our relations with our employees 

are good and we have not experienced any major work stoppages due to labour disputes or cessation of work in the 

recent past, we cannot assure you that we will not experience disruptions in work due to disputes or other problems 

with our work force, which may adversely affect our ability to continue our business operations. Any labour unrest 

directed against us, could directly or indirectly prevent or hinder our normal operating activities, and, if not resolved 

in a timely manner, could lead to disruptions in our operations. These actions are improbable for us to forecast or 

control and any such event could adversely affect our business, results of operations and financial condition. 

 

We cannot assure you that that in the future we will be able to meet all the demands raised by our employees. We 

also cannot assure you that increase in the amount of wages to be paid to our employees will not have any negative 

financial impact on our Company. Further, any labour unrest directed against us, could directly or indirectly prevent 

or hinder our normal operating activities, and, if not resolved in a timely manner, could lead to disruptions in our 

operations. These actions are very difficult for us to predict or control and any such event could adversely affect our 

business, results of operations and financial condition. 

 

31. We hire contracted labour for carrying out certain of our operations and we may be held responsible for 

paying the wages of such workers, if the independent contractors through whom such workers are hired 

default on their obligations, and such obligations could have an adverse effect on our results of operations 

and financial condition. 

 

In order to maintain operational efficiencies, we appoint independent contractors who in turn engage on-site contract 

labour for performance of certain of our operations. Under the Contract Labour (Regulation and Abolition) Act, 

1970, as amended, in the event that the contractor fails to pay wages to its employees, we as the principal employer 

of such contract labour may be held responsible for any wage payments to be made to such labourers in the event of 

default by such independent contractor. Any requirement to fund their wage requirements may have an adverse 

impact on our results of operations and financial condition. In addition, under the Contract Labour (Regulation and 

Abolition) Act, 1970, as amended, we may be required to absorb a number of such contract labourers as permanent 

employees in specified situations. Thus, any such order from a regulatory body or court may have an adverse effect 

on our business, results of operations and financial condition. 

 

32. Information relating to the installed capacity, actual production and capacity utilisation of our 

manufacturing facilities included in this Draft Red Herring Prospectus are based on various assumptions 

and estimates, and future production and capacity may vary. 

 



30 

 

The information relating to the estimated installed capacities of our manufacturing facilities included in this Draft 

Red Herring Prospectus is based on various assumptions and estimates of our management, including assumptions 

relating to potential facility capacity, facility operating hours and potential operational days. Capacity additions to 

our manufacturing facilities have been made on an incremental basis, including through expansion of our 

manufacturing facilities, improving material handling and other operational efficiencies in the production process 

and addition of equipment or production lines from time to time. Actual production levels and future capacity 

utilization rates may vary significantly from the estimated installed capacities of our manufacturing facilities and 

historical capacity utilization rates. In addition, capacity utilization is calculated differently in different countries, 

industries and for the different kinds of products we manufacture. 

 

In relation to our utilized capacity, certain assumptions have been made in the calculation of the estimated annual 

installed capacities of our manufacturing facilities included in this DRHP (as certified by an independent chartered 

engineer). Actual production levels and utilization may however vary due to seasonality in demand from the 

computed installed capacities of our manufacturing facilities. Undue reliance should therefore not be placed on the 

installed capacity information for our existing manufacturing facilities and any additional capacity information 

proposed or the historical capacity utilization rate information included in this Draft Red Herring Prospectus. 

 

33. We have commissioned a report from CRISIL which has been used for industry related data in this Draft 

Red Herring Prospectus and such data has not been independently verified by us. 

 

There is limited reliable information which is available in the public domain about the label printing and print 

security / anti-counterfeiting industries in India. We have commissioned CRISIL to produce a report, titled 

ñAssessment of the label printing industry in Indiaò dated June 2018 (ñCRISIL Report ò). The CRISIL Report, 

which has been used for industry related data that has been disclosed in this Draft Red Herring Prospectus, uses 

certain methodologies for market sizing and forecasting. We have not independently verified such data. We cannot 

assure you that such assumptions are correct or will not change and, accordingly, our position in the market may 

differ from that presented in this Draft Red Herring Prospectus. Further, the CRISIL Report or any other industry 

data or sources are not recommendations to invest in our Company. Accordingly, investors should read the industry 

related disclosure in this Draft Red Herring Prospectus in this context. 

 

34. Any negative cash flows in the future could adversely affect our cash flow requirements, which may 

adversely affect our ability to operate our business and implement our growth plans, thereby affecting our 

financial condition. 

 

The following table sets forth certain information relating to our cash flows on a consolidated basis for the periods 

indicated: 

  

Particulars Fiscal 

2016 2017 2018 

Net cash generated from / (used in) 

operating activities 

59.08 62.91 172.59 

Net cash generated from / (used in) 

investing activities 

(9.15) (194.57) (116.48) 

Net cash generated from / (used in) 

financing activities 

(43.47) 138.10 (65.96) 

Net increase / (decrease) in cash and 

cash equivalents 

6.46 6.44 (9.85) 

 

We may experience negative operating cash flows in the future as well. Negative cash flows over extended periods, 

or significant negative cash flows in the short term, could materially impact our ability to operate our business and 

implement our growth plans. This situation may have an adverse effect on our cash flows, business, future financial 

performance and results of operations. For further details, see ñManagement's Discussion and Analysis of Financial 

Condition and Results of Operationsò on page 292. 
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35. We have in the past entered into related party transactions and may continue to do so in the future, which 

may potentially involve conflicts of interest with the equity shareholders.  

 

We have in the past entered into transactions with our Promoter, relatives of our Promoter, Directors, and enterprises 

over which our Directors have a significant influence. While we believe that all such transactions have been 

conducted on an armôs length basis, we cannot assure you that we might have obtained more favourable terms had 

such transactions been entered into with unrelated parties. Further, it is likely that we may enter into related party 

transactions in the future. Such related party transactions may potentially involve conflicts of interest. 

 

In Fiscals 2018, 2017 and 2016, the aggregate amount of such related party transactions was  66.41 million,  

22.89 million and  14.78 million respectively. For details on our related party transactions, see ñRelated Party 

Transactionsò on page 176. We cannot assure you that such transactions, individually or in the aggregate, will 

always be in the best interests of our minority shareholders and will not have an adverse effect on our business, 

results of operations, cash flows and financial condition. 

 

36. We are dependent on third party transportation providers for the supply of raw materials and delivery of our 

products. 

 

As a manufacturing business, our success depends on the smooth supply and transportation of the various raw 

materials required for our facilities and of our products from our facilities to our customers, or intermediate delivery 

points such as ports and railway stations, both of which are subject to various uncertainties and risks. We use third 

party transportation providers for the supply of most of our raw materials and delivery of our products to domestic 

customers. We are also dependent on such third party freight and transportation providers for the delivery of our 

products to customers and suppliers outside India. Our transportation cost constituted 0.56%, 0.63% and 0.44% of 

our net sales for Fiscal 2016, 2017 and 2018, respectively. Transportation strikes may also have an adverse impact 

on supplies and deliveries to and from our customers and suppliers. In addition, raw materials and products may be 

lost or damaged in transit for various reasons including occurrence of accidents or natural disasters. There may also 

be delay in delivery of raw materials and products which may also affect our business and results of operation 

negatively.  

 

A failure to maintain a continuous supply of raw materials or to deliver our products to our customers in an efficient 

and reliable manner could have a material and adverse effect on our business, financial condition and results of 

operations. An increase in freight costs or the unavailability of adequate infrastructure for transportation of our 

products to our customers may have an adverse effect on our profitability and results of operation. This could 

require us to expend considerable resources in addressing our distribution requirements, including by way of 

absorbing these excess freight charges to maintain our selling price, which could adversely affect our results of 

operations, or passing these charges on to our customers, which could adversely affect demand for our products. 

 

37. We have certain contingent liabilities that have not been provided for in our financial statements, which if 

they materialise, may adversely affect our financial condition. 

 

As of March 31, 2018, our contingent liabilities were as follows: 

(  in million) 

Particulars Standalone Consolidated 

Contingent Liabilities:    

Income tax matters* 1.71 1.71 

Sales tax matters* 1.70 1.83 

Guarantees given on behalf of the Company by banks  4.50 4.50 

Duty saved on Export Promotion on Capital Goods (ñEPCGò) licenses 63.85 63.85 

Interest with respect to the expired EPCG license 4.35 4.35 

Total 76.11 76.24 

*This does not include amounts towards certain additional penalty and interest that may devolve on the Company in 

the event of an adverse outcome, as the same is subjective and not capable of being presently quantified. 

 

If a significant portion of these liabilities materialize, it could have an adverse effect on our business, financial 

condition and results of operations. For details, see ñFinancial Statementsò on page 178. 
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38. We are currently entitled to certain export promotion schemes. Any decrease in or discontinuation of such 

export promotion schemes may adversely affect our results of operations and financial performance. 

 

We are currently entitled to certain export promotion schemes. As per the licensing requirement under the said 

schemes, we are required to export goods of a defined amount, failing which, we may have to pay the Government, 

a sum equivalent to the duty benefit enjoyed by us under the said schemes along with interest. As of March 31, 

2018, our pending obligations against EPCG licenses are  63.85 million. Any reduction or withdrawal of such 

export promotion schemes or our inability to meet any of the conditions prescribed under any of the schemes would 

adversely affect our business, results of operations and financial condition. 

 

39. Our ability to pay dividends in the future will depend on our earnings, financial condition, working capital 

requirements, capital expenditures and restrictive covenants of our financing arrangements. 

 

Our ability to pay dividends in the future will depend on our earnings, financial condition, cash flow, working 

capital requirements, capital expenditure and restrictive covenants of our financing arrangements. The declaration 

and payment of dividends will be recommended by the Board of Directors and approved by the Shareholders, at 

their discretion, subject to the provisions of the Articles of Association and applicable law, including the Companies 

Act, 2013. As on date, our Company has not adopted any formal dividend policy. In the past, we have not made 

dividend payments to the Shareholders of our Company. We may retain all future earnings, if any, for use in the 

operations and expansion of the business. As a result, we may not declare dividends in the foreseeable future. Any 

future determination as to the declaration and payment of dividends will be at the discretion of our Board and will 

depend on factors that our Board deems relevant, including among others, our future earnings, financial condition, 

cash requirements, business prospects and any other financing arrangements. 

 

We cannot assure you that we will be able to pay dividends in the future. Accordingly, realization of a gain on 

Shareholdersô investments will depend on the appreciation of the price of the Equity Shares. There is no guarantee 

that our Equity Shares will appreciate in value. For details of dividend paid by our Company in the past, see 

ñDividend Policyò on page 177. 

 

40. Currency exchange rate fluctuations may have an adverse effect on our results of operations and value of 

the Equity Shares. 

 

Our financial information is presented in Indian Rupees. However, we generate a portion of our sales internationally 

through export and sales outside of India. Approximately 0.30%, 0.86% and 1.65% of our net revenue from 

operations and 0.32%, 0.87% and 1.70% of our total expenditure for Fiscal 2018, 2017 and 2016, respectively, were 

undertaken in foreign currencies. We also import certain raw materials and capital goods for our operations. These 

imports and exports are denominated in foreign currencies, primarily in U.S. Dollars and Euros. Any such losses on 

account of foreign exchange fluctuations may adversely affect our results of operations. Further, due to the time gap 

between the accounting of sales and actual payments, the foreign exchange rate at which the sale is recorded in the 

books of accounts may vary with the foreign exchange rate at which the payment is made, thereby benefiting or 

affecting us negatively, depending on the appreciation or depreciation of Indian Rupee. We may, therefore, be 

exposed to risks arising from exchange rate fluctuations, may not be able to pass on all losses on account of foreign 

currency fluctuations to our customers, and suffer losses on account of foreign currency fluctuations. There is no 

guarantee that we may be able to manage our foreign currency risk effectively or mitigate exchange exposures, at all 

times and we have not entered into any arrangements for the hedging of our foreign currency exposure and our 

inability may harm our results of operations and cause our results to fluctuate and/or decline. 

 

The exchange rate between the Indian Rupee and the USD, Euro and other foreign currencies has changed 

considerably in recent years and may fluctuate substantially in the future. Fluctuations in the exchange rate between 

the Indian Rupee and other currencies may affect the value of a non-resident investorôs investment in the Equity 

Shares. A non-resident investor may not be able to convert Rupee proceeds into USD, Euros or any other currency 

or the rate at which any such conversion may occur could fluctuate. In addition, our market valuation could be 

seriously harmed by the devaluation of the Rupee, if United States or other non-resident investors analyze our value 

based on the USD equivalent of our financial condition and results of operations. For historical exchange rate 

fluctuations, see ñPresentation of Financial, Industry and Market Dataò on page 12. 
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41. Our insurance coverage may not be adequate to protect us against all potential losses to which we may be 

subject to, and this may have a material adverse effect on our business and financial condition. 

 

We maintain insurance coverage in accordance with industry standards that we believe is adequate for our 

operations. Our insurance policies, however, may not provide adequate coverage in certain circumstances and are 

subject to certain deductibles, exclusions and limits on coverage. Our manufacturing plants are covered under an 

industrial all risk policy which provides for various covers including fire, special perils and burglary. The raw 

materials imported by us are covered under a marine cargo open policy wherein raw materials imported are insured 

from various risks. Our products are covered under a marine cargo open policy wherein products are insured from 

various risks while being transported by road, rail or sea.  

 

There can however be no assurance that the terms of our insurance policies will be adequate to cover any damage or 

loss suffered by us or that such coverage will continue to be available on reasonable terms or will be available in 

sufficient amounts to cover one or more large claims, or that the insurer will not disclaim coverage as to any future 

claim. A successful enforcement of one or more claims against us that exceeds our available insurance coverage or 

changes in our insurance policies, including premium increases or the imposition of a larger deductible or co-

insurance requirement, could adversely affect our business, financial condition, cash flows and results of operations. 

 

42. The interests of our Promoter or Directors may cause conflicts of interest in the ordinary course of our 

business. 

 

Conflicts may arise in the ordinary course of decision-making by the Promoter or Board of Directors of our 

Company. Our Promoter or some of our non-executive Directors may also be on the board of certain companies 

engaged in businesses similar to the business of our Company. For instance, Securedibs Technologies Private 

Limited, our Group Company is authorised to carry out business similar to ours, which is, business of security 

printing of labels and bar coding products and solutions, however, it is not carrying out any business activities as on 

the date of this Draft Red Herring Prospectus. Further, our Promoterôs proprietorship firm, M/s. Zion Inc is also 

authorised to carry out business similar to ours, which is, business of printing of labels. Further there is no assurance 

that our Directors will not provide competitive services or otherwise compete in business lines in which we are 

already present or will enter into in future. Such factors may have an adverse effect on the results of our operations 

and financial condition.   

 

43. We do not have certain documents evidencing the profiles of certain of our Directors and Key Managerial 

Personnel in ñOur Managementò on page 154 of this Draft Red Herring Prospectus. 

 

In accordance with the disclosure requirements stipulated under the SEBI ICDR Regulations, brief biographies of 

our Directors and Key Managerial Personnel disclosed in the section ñOur Managementò on page 154 include 

details of their educational qualifications and professional experience. However, in respect of certain directors and 

key managerial personnel, the original documents evidencing such educational qualifications and professional 

experience are not available. We have undertaken all reasonable efforts to obtain such documents from the 

concerned Directors and Key Managerial Personnel, and in the absence or loss of such documents, we have relied on 

affidavits provided by such Directors and Key Managerial Personnel, as the case may be, to verify the authenticity 

of such disclosures. We cannot assure you that such disclosures do not have any inadvertent errors or omissions. 

 

44. Our Company does not have a listed peer which is engaged in a similar line of business or whose business is 

comparable with our business and therefore, investors must rely on their own examination of accounting 

ratios of our Company for the purposes of investment in the Issue. 

 

As on the date of this Draft Red Herring Prospectus, there are no companies which are involved exclusively in a 

business similar to ours, which are listed on the Indian stock exchanges and accordingly, we are not in a position to 

provide comparative analysis of our performance with any listed company. Therefore, investors must rely on their 

own examination of accounting ratios of our Company for the purposes of investment in the Issue. For further 

information, see ñBasis for Issue Price - Comparison with Listed Industry Peersò on page 98. 
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External Risk Factors 

 

45. Inflation  in India could have an adverse effect on our profitability and if significant, on our financial 

condition. 

 

The annual rate of inflation was at 5.09% (provisional) for the month of July 2018 (over July 2017) as compared to 

5.77% (provisional) for the previous month and 1.88% during the corresponding month of 2017. (Source: Index 

Numbers of Wholesale Price in India, Review for the month of July 2018, published on August 14, 2018 by 

Government of India, Ministry of Commerce and Industry) Continued high rates of inflation may increase our 

expenses related to salaries or wages payable to our employees or any other expenses. We cannot assure you that we 

will be able to pass on any additional expenses to our customers or that our revenue will increase proportionately 

corresponding to such inflation. Accordingly, high rates of inflation in India could have an adverse effect on our 

profitability and, if significant, on our financial condition. 

 

46. Most of our revenue is derived from business in India and a decline in economic growth or political 

instability or changes in the Government in India could adversely affect our business. 

 

We derive most of our revenue from our operations in India and so the performance and the growth of our business 

are dependent on the performance of the Indian economy. In the recent past, the Indian economy has been affected 

by global economic uncertainties and liquidity crisis, domestic policy and political environment, volatility in interest 

rates, currency exchange rates, commodity and electricity prices, adverse conditions affecting agriculture, rising 

inflation rates and various other factors. Risk management initiatives by banks and lenders in such circumstances 

could affect the availability of funds in the future or the withdrawal of our existing credit facilities. The Indian 

economy is undergoing many changes and it is difficult to predict the impact of certain fundamental economic 

changes on our business. Conditions outside India, such as a slowdown or recession in the economic growth of other 

major countries, especially the United States, have an impact on the growth of the Indian economy. Additionally, an 

increase in trade deficit, a downgrading in Indiaôs sovereign debt rating or a decline in Indiaôs foreign exchange 

reserves could negatively affect interest rates and liquidity, which could adversely affect the Indian economy and 

our business. Any downturn in the macroeconomic environment in India could adversely affect our business, 

financial condition, results of operation and the trading price of our Equity Shares. Volatility, negativity, or 

uncertain economic conditions could undermine the business confidence and could have a significant impact on our 

results of operations. Changing demand patterns from economic volatility and uncertainty could have a significant 

negative impact on our results of operations.  

 

Further, our performance and the market price and liquidity of the Equity Shares may be affected by changes in 

exchange rates and controls, interest rates, government policies, taxation, social and ethnic instability and other 

political and economic developments affecting India. The GoI has traditionally exercised and continues to exercise a 

significant influence over many aspects of the economy. Our business, the market price and liquidity of the Equity 

Shares may be affected by changes in GoI policy, taxation, social and civil unrest and other political, economic or 

other developments in or affecting India. 

 

47. Financial instability, economic developments and volatility in securities markets in other countries may also 

cause the price of the Equity Shares to decline. 

 

The Indian market and the Indian economy are influenced by economic and market conditions in other countries, 

particularly emerging market countries in Asia. Financial turmoil in Europe and elsewhere in the world in recent 

years has affected the Indian economy. Although economic conditions are different in each country, investorsô 

reactions to developments in one country can have adverse effects on the securities of companies in other countries, 

including India. Recently, the currencies of a few Asian countries including India suffered depreciation against the 

US Dollar owing to amongst other, the announcement by the US government that it may consider reducing its 

quantitative easing measures. A loss of investor confidence in the financial systems of other emerging markets may 

cause increased volatility in Indian financial markets and, indirectly, in the Indian economy in general. Any 

worldwide financial instability could also have a negative impact on the Indian economy. Financial disruptions may 

occur again and could harm our business, future financial performance and the prices of the Equity Shares. 

  

The global credit and equity markets have experienced substantial dislocations, liquidity disruptions and market 

corrections in recent years. Since September 2008, liquidity and credit concerns and volatility in the global credit 
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and financial markets increased significantly with the bankruptcy or acquisition of, and government assistance 

extended to, several major US and European financial institutions. These and other related events, such as the 

European sovereign debt crisis, have had a significant impact on the global credit and financial markets as a whole, 

including reduced liquidity, greater volatility, widening of credit spreads and a lack of price transparency in global 

credit and financial markets. In response to such developments, legislators and financial regulators in the United 

States and other jurisdictions, including India, have implemented a number of policy measures designed to add 

stability to the financial markets. However, the overall impact of these and other legislative and regulatory efforts on 

the global financial markets is uncertain, and they may not have the intended stabilizing effects. In the event that the 

current difficult conditions in the global credit markets continue or if there is any significant financial disruption, 

such conditions could have an adverse effect on our business, future financial performance and the trading price of 

the Equity Shares. 

 

48. Any adverse revision to Indiaôs debt rating by a domestic or international rating agency could adversely 

affect our business.  

 

Indiaôs sovereign debt rating could be adversely affected due to various factors, including changes in tax or fiscal 

policy or a decline in Indiaôs foreign exchange reserves, which are outside our control. Presently, Indiaôs sovereign 

rating is Baa2 with a ñstableò outlook (Moodyôs), BBB- with a ñstableò outlook (Standard & Poor), and BBB- with 

a ñstableò outlook (Fitch Ratings). Any adverse revisions to Indiaôs credit ratings for domestic and international 

debt by domestic or international rating agencies may adversely impact our ability to raise additional financing, and 

the interest rates and other commercial terms at which such additional financing is available. This could have an 

adverse effect on our business and financial performance, ability to obtain financing for capital expenditures and the 

price of the Equity Shares. 

 

49. The occurrence of natural or man-made disasters could adversely affect our results of operations, cash flows 

and financial condition. Hostilities, terrorist attacks, civil unrest and other acts of violence could adversely 

affect the financial markets and our business. 

 

The occurrence of natural disasters, including cyclones, storms, floods, earthquakes, tsunamis, tornadoes, fires, 

explosions, pandemic disease and man-made disasters, including acts of terrorism and military actions, could 

adversely affect our results of operations, cash flows or financial condition. Terrorist attacks and other acts of 

violence or war in India or globally may adversely affect the Indian securities markets. In addition, any deterioration 

in international relations, especially between India and its neighbouring countries, may result in investor concern 

regarding regional stability which could adversely affect the price of the Equity Shares. In addition, India has 

witnessed local civil disturbances in recent years and it is possible that future civil unrest as well as other adverse 

social, economic or political events in India could have an adverse effect on our business. Such incidents could also 

create a greater perception that investment in Indian companies involves a higher degree of risk and could have an 

adverse effect on our business and the market price of the Equity Shares. 

 

50. There may be less information available about the companies listed on the Indian securities markets 

compared with information that would be available if we were listed on securities markets in certain other 

countries.  

 

There may be differences between the level of regulation and monitoring of the Indian securities markets and the 

activities of investors, brokers and other participants in India than in the markets in the United States and certain 

other countries. SEBI has issued regulations and guidelines on disclosure requirements, insider trading and other 

matters. There may, however, be less publicly available information about companies listed on an Indian stock 

exchange compared with information that would be available if that company was listed on a securities market in 

certain other countries.  

 

51. Our growth is directly and indirectly dependent on the Indian economy.  

 

Our performance and the speed of growth of our business are necessarily dependant on the health of the overall 

Indian economy. India's economy could be adversely affected by a general rise in interest rates, adverse conditions 

affecting agriculture, commodity and electricity prices or various other factors. If the current slowdown in the Indian 

economy continues it could adversely affect our business including our ability to implement our business strategy 

and increase our participation in the infrastructure and property development sectors. The Indian economy is 
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currently in a state of transition and it is difficult to gauge the impact of certain fundamental economic changes on 

our business. The continued downturn in the macroeconomic environment in India or in specific sectors will 

adversely affect the price of our shares and our business and financial performance.  

 

52. Rights of shareholders under Indian law may be more limited than under the laws of other jurisdictions.  

 

Our Articles of Association and Indian law govern our corporate affairs. Legal principles relating to these matters 

and the validity of corporate procedures, directorsô fiduciary duties and liabilities, and shareholdersô rights may 

differ from those that would apply to a bank or corporate entity in another jurisdiction. Shareholdersô rights under 

Indian law may not be as extensive as shareholdersô rights under the laws of other countries or jurisdictions. 

Investors may have more difficulty in asserting their rights as one of our shareholders than as a shareholder of a 

bank or corporate entity in another jurisdiction. 

 

53. Our business and activities may be further regulated by the Competition Act and any adverse application or 

interpretation of the Competition Act could materially and adversely affect our business, financial condition 

and results of operations. 

 

The Competition Act seeks to prevent business practices that have or are likely to have an appreciable adverse effect 

on competition in India and has established the Competition Commission of India (the ñCCIò). Under the Competition 

Act, any arrangement, understanding or action, whether formal or informal, which has or is likely to have an 

appreciable adverse effect on competition is void and attracts substantial penalties. Any agreement among competitors 

which, directly or indirectly, determines purchase or sale prices, results in bid rigging or collusive bidding, limits or 

controls the production, supply or distribution of goods and services, or shares the market or source of production or 

providing of services by way of allocation of geographical area or type of goods or services or number of customers in 

the relevant market or in any other similar way, is presumed to have an appreciable adverse effect on competition and 

shall be void. Further, the Competition Act prohibits the abuse of a dominant position by any enterprise. If it is proven 

that a breach of the Competition Act committed by a company took place with the consent or connivance or is 

attributable to any neglect on the part of, any director, manager, secretary or other officer of such company, that 

person shall be guilty of the breach themselves and may be punished as an individual. If we, or any of our employees, 

are penalized under the Competition Act, our business may be adversely affected. Further, the Competition Act also 

regulates combinations and requires approval of the CCI for effecting any acquisition of shares, voting rights, assets or 

control or mergers or amalgamations above the prescribed asset and turnover based thresholds.  

 

On March 4, 2011, the Government of India notified and brought into force new provisions under the Competition Act 

in relation to combined entities (the ñCombination Regulation Provisionsò), which came into effect from June 1, 

2011. The Combination Regulation Provisions require that any acquisition of shares, voting rights, assets or control or 

mergers or amalgamations, which cross the prescribed asset and turnover based thresholds, must be notified to and pre-

approved by the CCI. In addition, on May 11, 2011, the CCI issued the final Competition Commission of India 

(Procedure in regard to the transaction of business relating to combinations) Regulations, 2011 (which were further 

amended on March 28, 2014). These regulations, as amended, set out the mechanism for the implementation of the 

Combination Regulation Provisions under the Competition Act. 

 

It is difficult to predict the impact of the Competition Act on our growth and expansion strategies in the future. If we 

are affected, directly or indirectly, by the application or interpretation of any provision of the Competition Act or any 

enforcement proceedings initiated by the CCI or any adverse publicity that may be generated due to scrutiny or 

prosecution by the CCI, it may adversely affect our business, financial condition and results of operations. Any actual, 

pending, contemplated or threatened proceedings, investigations, actions, claims or suits against us, our subsidiaries 

and directors, whether meritorious or not, could be time consuming and costly, require significant amounts of 

management time and result in the diversion of significant operational resources. 

 

54. The Indian tax regime is currently undergoing substantial changes which could adversely affect our 

business. 
 

The goods and service tax (ñGSTò) that has been implemented with effect from July 1, 2017 combines taxes and 

levies by the GoI and state governments into a unified rate structure, and replaces indirect taxes on goods and 

services such as central excise duty, service tax, customs duty, central sales tax, state VAT, cess and surcharge and 

excise that were being collected by the GoI and state governments. 
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As regards the General Anti-Avoidance Rules (ñGAARò), the provisions of Chapter X-A (sections 95 to 102) of the 

Income Tax Act, 1961, are applicable from assessment year 2019 (Fiscal 2018) onwards. The GAAR provisions 

intend to declare an arrangement as an ñimpermissible avoidance arrangementò, if the main purpose or one of the 

main purposes of such arrangement is to obtain a tax benefit, and satisfies at least one of the following tests (i) 

creates rights, or obligations, which are not ordinarily created between persons dealing at armôs length; (ii) results, 

directly or indirectly, in misuse, or abuse, of the provisions of the Income Tax Act, 1961; (iii) lacks commercial 

substance or is deemed to lack commercial substance, in whole or in part; or (iv) is entered into, or carried out, by 

means, or in a manner, that is not ordinarily engaged for bona fide purposes. If GAAR provisions are invoked, the 

tax authorities will have wider powers, including denial of tax benefit or a benefit under a tax treaty. In the absence 

of any precedents on the subject, the application of these provisions is uncertain. As the taxation regime in India is 

undergoing a significant overhaul, its consequent effects on economy cannot be determined at present and we cannot 

assure you that such effects would not adversely affect our business, future financial performance and the trading 

price of the Equity Shares.  

 

55. Investors in Equity Shares may be unable to enforce a judgment of a foreign court against us. 

 

Our Company is a limited liability company incorporated under the laws of India. All of our Directors and our Key 

Managerial Personnel are residents of India. All of our Company's assets and the assets of our Directors are located 

in India. Decrees in India whether domestic or foreign have to be enforced under the provisions of the CPC and 

recognition and enforcement of foreign judgments has been laid down under Section 13 of the CPC. Additionally, 

upon the production of a certified copy of the foreign judgment, an Indian court presumes that the judgment was 

pronounced by a competent court of jurisdiction unless contrary proved. India is not a party to any international 

treaty with respect to enforcement of foreign judgments. Under Section 44A, judgments from courts in reciprocating 

countries can be enforced directly in India. The CPC only permits the enforcement of monetary decrees, not being in 

the nature of any amounts payable in respect of taxes, other charges, fines or penalties and does not include 

arbitration awards. Thus, in the event of a judgment being passed from a non- reciprocating country against our 

Company for civil liability, it would not be enforceable in India and it would be required to institute new 

proceedings in India and obtain a decree from an Indian court. Based on the final judgment obtained from a non-

reciprocating country, a fresh suit can be initiated within three years of obtaining such final judgment. The United 

States for instance has not been declared as a reciprocating territory for the purposes of the CPC and thus a 

judgement of a court outside India may be enforced in India only by a suit and not by proceedings in execution. 

 

India has reciprocal recognition and enforcement of judgments in civil and commercial matters with only a limited 

number of jurisdictions, which include the United Kingdom, Singapore and Hong Kong. For a judgement from a 

jurisdiction with reciprocity to be enforceable, it must meet the requirements as laid down in the CPC. If an Indian 

court is of the opinion that the amount of damages awarded was excessive or inconsistent with public policy in 

India, it is unlikely that an Indian court would award damages on the same basis, or to the same extent, as was 

awarded in a final judgement rendered by a court in another jurisdiction. In addition, any person seeking to enforce a 

foreign judgement in India is required to obtain prior approval of the RBI, to repatriate any amount recovered 

pursuant to the execution of the judgement. 

 

56. The requirements of being a listed company may strain our resources. 

 

As we are not a listed company, we have not been subject to the increased scrutiny by shareholders, regulators and 

the public as is associated with a listed company. Pursuant to listing, our Company will incur significant legal, 

accounting, corporate governance and other expenses that we did not incur as an unlisted company. We will be 

subject to the provisions of the SEBI Listing Regulations and the listing agreements to be executed with the stock 

exchanges, which will require us to file audited annual and unaudited quarterly reports with respect to our business 

and financial condition. In the event of experiencing any delays, we may fail to satisfy our reporting obligations, we 

may not be able to readily determine and accordingly may not be able to report any changes in our results of 

operations as promptly as other listed companies. We may also be subject to penalties for such delays and non-

compliances. In order to ensure the improvement in procedures for internal control over financial reporting and 

effective disclosure control, attention will be required. As a result, our managementôs attention may be diverted from 

other business concerns which would impact our business and operations.  
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57. The Equity Shares have never been publicly traded, and, after the Issue, the Equity Shares may experience 

price and volume fluctuations, and an active trading market for the Equity Shares may not develop. Further, 

the price of the Equity Shares may be volatile, and you may be unable to resell the Equity Shares at or above 

the Issue Price, or at all. 

 

Prior to the Issue, there has been no public market for the Equity Shares, and an active trading market on the Stock 

Exchanges may not develop or be sustained after the Issue. Listing and quotation does not guarantee that a market 

for the Equity Shares will develop, or if developed, the liquidity of such market for the Equity Shares. The Issue 

Price of the Equity Shares is proposed to be determined through a book-building process and may not be indicative 

of the market price of the Equity Shares at the time of commencement of trading of the Equity Shares or at any time 

thereafter. The market price of the Equity Shares may be subject to significant fluctuations in response to, among 

other factors, variations in our operating results of our Company, market conditions specific to the industry we 

operate in, developments relating to India, volatility in the securities markets in India and other jurisdictions, 

variations in the growth rate of financial indicators, variations in revenue or earnings estimates by research 

publications, and changes in economic, legal and other regulatory factors. 

 

58. QIBs and Non-Institutional Investors are not permitted to withdraw or lower their Bids (in terms of quantity 

of Equity Shares or the Bid Amount) at any stage after submitting a Bid.  

 

Pursuant to the provisions of the SEBI ICDR Regulations and other regulations and guidelines prescribed by SEBI, 

QIBs and Non-Institutional Investors are not permitted to withdraw or lower their Bids (in terms of quantity of 

Equity Shares Bid for or the price) at any stage after submitting a Bid and are required to pay the Bid Amount at the 

time of submission of the Bid. 

 

Events affecting the Biddersô decision to invest in the Equity Shares, including material adverse changes in 

international or national monetary policy, financial, political or economic conditions, our business, results of 

operation or financial condition, may arise between the date of submission of the Bid by QIBs and Non-Institutional 

Investors and Allotment of the Equity Shares. Our Company may choose to complete the Allotment of the Equity 

Shares pursuant to the Issue despite the occurrence of one or more such events, and QIBs and Non-Institutional 

Investors would not be able to withdraw or lower their Bids in such or any other situation, once they have submitted 

their Bid. 

 

59. Investors may be subject to Indian taxes arising out of capital gains on the sale of the Equity Shares. 

 

Under the Income Tax Act, 1961, capital gains arising from the sale of equity shares in an Indian company are 

generally taxable in India except any gain realised on the sale of shares on a stock exchange held for more than 12 

months will not be subject to capital gains tax in India if the STT has been paid on the transaction. The STT will be 

levied on and collected by an Indian stock exchange on which equity shares are sold. Any gain realised on the sale 

of shares held for more than 12 months to an Indian resident, which are sold other than on a recognised stock 

exchange and as a result of which no STT has been paid, will be subject to long term capital gains tax in India. 

Further, any gain realised on the sale of shares on a stock exchange held for a period of 12 months or less will be 

subject to short term capital gains tax. Further, any gain realised on the sale of listed equity shares held for a period 

of 12 months or less which are sold other than on a recognised stock exchange and on which no STT has been paid, 

will be subject to short term capital gains tax at a relatively higher rate as compared to the transaction where STT 

has been paid in India. Further, in accordance with the Finance Act, 2018, which has been notified with effect from 

April 1, 2018, the exemption on long term capital gains tax has been withdrawn and such tax has become payable in 

the hands of the investors. Capital gains arising from the sale of shares will be exempt from taxation in India in 

cases where an exemption is provided under a tax treaty between India and the country of which the seller is a 

resident. Generally, Indian tax treaties do not limit Indiaôs ability to impose tax on capital gains. As a result, 

residents of other countries may be liable for tax in India as well as in their own jurisdictions on gains arising from a 

sale of the shares subject to relief available under the applicable tax treaty or under the laws of their own 

jurisdiction. 

 

60. You will not be able to sell immediately on an Indian stock exchange any of the Equity Shares you purchase 

in the Issue. 
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The Equity Shares will be listed on the Stock Exchanges. Pursuant to the applicable Indian laws, certain actions 

must be completed before the Equity Shares can be listed and trading in the Equity Shares may commence. 

Investorsô book entry or ódematô accounts with depository participants in India, are expected to be credited within 

one working day of the date on which the Basis of Allotment is approved by the Stock Exchanges. The Allotment of 

Equity Shares in this Issue and the credit of such Equity Shares to the applicantôs demat account with depository 

participant could take approximately six Working Days from the Bid Closing Date and trading in the Equity Shares 

upon receipt of final listing and trading approvals from the Stock Exchanges is expected to commence within six 

Working Days of the Bid Closing Date. There could be a failure or delay in listing of the Equity Shares on the Stock 

Exchanges. Any failure or delay in obtaining the approval or otherwise commence trading in the Equity Shares 

would restrict investors' ability to dispose of their Equity Shares. We cannot assure you that the Equity Shares will 

be credited to investorsô demat accounts, or that trading in the Equity Shares will commence, within the time periods 

specified in this risk factor. We could also be required to pay interest at the applicable rates if allotment is not made, 

refund orders are not dispatched or demat credits are not made to investors within the prescribed time periods.  

 

61. Any future issuance of Equity Shares, or convertible securities or other equity linked securities by us and any 

sale of Equity Shares our Promoter or significant shareholders may adversely affect the trading price of the 

Equity Shares. 

 

After the completion of the Issue, our Promoter and significant shareholders will own, directly and indirectly, 

approximately [ǒ]% of our outstanding Equity Shares. Any future issuance of the Equity Shares, convertible 

securities or securities linked to the Equity Shares by us may dilute your shareholding in the Company, adversely 

affect the trading price of the Equity Shares and our ability to raise capital through an issue of our securities. 

Further, our significant shareholders may dispose of, sell or otherwise transfer a part or whole of their shareholding 

in our Company. In addition, any perception by investors that such issuances or sales might occur could also affect 

the trading price of the Equity Shares. No assurance may be given that we will not issue additional Equity Shares or 

that our shareholders will not dispose of, sell or otherwise transfer Equity Shares held by them. 

 

62. Changing laws, rules and regulations and legal uncertainties, including adverse application of tax laws may 

adversely affect our business, prospects and results of operations. 

 

The regulatory and policy environment in which we operate is subject to change. Such changes may adversely affect 

our business, results of operations and prospects, to the extent that we are unable to suitably respond to and comply 

with any such changes in applicable law and policy. For example, the Government of India implemented a 

comprehensive national goods and services tax (ñGSTò) regime with effect from July 1, 2017 that combines 

multiple taxes and levies by the Central and State Governments into a unified tax structure. While the Government 

of India and certain state governments have announced that all committed incentives will be protected following the 

implementation of the GST, given that the various rules and regulations regarding the new regime are being 

evaluated in terms of various implications concerning the GST, we cannot provide you with any assurance as to this 

or any other aspect of the tax regime following implementation of the GST including anti-profiteering regulations of 

the new tax regime and availability of input tax credit (ñITC ò).  

 

Further, the Union Budget presented in the Indian Parliament on February 1, 2018, proposed a number of 

amendments to the existing direct and indirect tax regime which includes the withdrawal of long term capital gains 

exemptions on equity shares, long term capital gains applicability in the hands of Foreign Institutional Investors and 

applicability of dividend distribution tax for certain transactions with shareholders, among others. 

 

The Union Budget is required to be approved by both houses of the Indian Parliament followed by Presidential 

Assent in order for the Income Tax Act, 1961 and other statutes to be amended and for the above proposals to have 

the effect of law. Prospective investors should consult their own tax advisors in relation to the consequences of 

investing in the Equity Shares. 

 

Unfavourable changes in or interpretations of existing, or the promulgation of new laws, rules and regulations 

including foreign investment laws governing our business, operations and group structure could result in us being 

deemed to be in contravention of such laws and may require us to apply for additional approvals. We may incur 

increased costs and other burdens relating to compliance with such new requirements, which may also require 

significant management time and other resources, and any failure to comply may adversely affect our business, 

results of operations and prospects. Uncertainty in the applicability, interpretation or implementation of any 
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amendment to, or change in, governing law, regulation or policy, including by reason of an absence, or a limited 

body, of administrative or judicial precedent may be time consuming as well as costly for us to resolve and may 

impact the viability of our current businesses or restrict our ability to grow our businesses in the future. 

 

63. The Issue Price of the Equity Shares may not be indicative of the market price of the Equity Shares after the 

Issue. 

 

The Issue Price of the Equity Shares will be determined by our Company in consultation with the Book Running 

Lead Manager through the Book Building Process. This price will be based on numerous factors, as described under 

ñBasis for Issue Priceò on page 96 and may not be indicative of the market price for the Equity Shares after the 

Issue. The market price of the Equity Shares could be subject to significant fluctuations after the Issue, and may 

decline below the Issue Price. We cannot assure you that the investor will be able to resell their Equity Shares at or 

above the Issue Price. 

 

64. The market value of the Equity Shares may fluctuate due to the volatility of the Indian securities markets. 

 

Indian securities markets may be more volatile than and not comparable to, the securities markets in certain 

countries with more developed economies and capital markets than India. Indian stock exchanges have, in the past, 

experienced substantial fluctuations in the prices of listed securities. Indian stock exchanges (including the BSE and 

the NSE) have experienced problems which, if such or similar problems were to continue or recur, could affect the 

market price and liquidity of the securities of Indian companies, including the Equity Shares. These problems have 

included temporary exchange closures, broker defaults, settlement delays and strikes by brokers. In addition, the 

governing bodies of Indian stock exchanges have, from time to time, imposed restrictions on trading in certain 

securities, limitations on price movements and margin requirements. Further, from time to time, disputes have 

occurred between listed companies, stock exchanges and other regulatory bodies, which in some cases may have a 

negative effect on market sentiment. 

 

Prominent Notes:  

 

1. Initial public offering of 5,900,000 equity shares of face value of  10 each, of our Company, for cash at an 

Issue Price of  [ǒ] per equity share (including share premium of  [ǒ] per equity share) aggregating up to  [ǒ] 

million. The Issue shall constitute up to [ǒ] % of the post ï Issue paid ï up Equity Share capital of our 

Company. 

 

2. As of March 31, 2018, our net worth was  197.69 million as per the Restated Consolidated Financial 

Information. As of March 31, 2018, our Companyôs net worth was  201.38 million as per the Restated 

Standalone Financial Information. 

 

3. As of March 31, 2018, the net asset value per Equity Share was  22.31 before bonus issue and  13.38 post 

bonus issue, as per the Restated Consolidated Financial Information, and  22.72 before bonus issue and  

13.63 post bonus issue, as per the Restated Standalone Financial Information. 

 

4. The average cost of acquisition per share by our Promoter, calculated by taking the average of the amounts paid 

by our Promoter to acquire Equity Shares, is as given below. 

 

Name of Promoter Average cost of acquisition per Equity Share* 

Sanjeev Sondhi  1.43 

*As certified by Singhi & Co., Chartered Accountants pursuant to certificate dated September 15, 2018. 

 

For details, see ñCapital Structure ï History of build-up, Promoterôs contribution and lock-in of Promoterôs 

shareholdingò on page 77. The average cost of acquisition per Equity Share by our Promoter has been 

calculated by taking the simple average of the amounts paid by our Promoter to acquire the Equity Shares. 

Accordingly, the cost per share has been adjusted for sales consideration. 

 

5. During the period commencing from six months immediately preceding the date of filing of the Draft Red 

Herring Prospectus, no financing arrangements existed pursuant to which our Promoter, Promoter Group, 
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Directors, or their relatives have financed the purchase of Equity Shares by any other person other than in the 

normal course of business of the financing entity. 

 

6. There has been no change in the name of our Company in the last three years. Further, except as disclosed in 

ñHistory and Certain Corporate Mattersò on page 144, there has been no change in the objects clause of our 

Memorandum of Association. 

 

7. For details of related party transactions entered into by our Company with our Promoter, Group Company and 

subsidiary in the Fiscal 2018, the nature of transactions and the cumulative value of transactions, see ñRelated 

Party Transactionsò on page 176. 

 

8. For information regarding the business or other interests of our Group Company in our Company, see ñOur 

Group Companyò and ñRelated Party Transactionsò on pages 173 and 176, respectively. 

 

9. Any clarification or information relating to the Issue shall be made available by the BRLM and our Company to 

the investors at large, and no selective or additional information would be available for a section of investors in 

any manner whatsoever. Investors may contact the BRLM or the Registrar to the Issue for any complaints 

pertaining to the Issue. For details of contact information of the BRLM and the Registrar to the Issue, see 

ñGeneral Informationò on page 65. 
 

 

 

 

  



42 

 

SECTION III: INTRODUCTION  

 

SUMMARY OF INDUSTRY  

 
Unless noted otherwise, the information in this section is obtained or extracted from ñAssessment of the label 

printing industry in Indiaò dated June 2018 (the ñCRISIL Reportò) prepared and issued by CRISIL Limited 

(ñCRISILò). Neither we nor any other person connected with the Issue have independently verified this 

information. The data may have been re-classified by us for the purposes of presentation. Industry sources and 

publications generally state that the information contained therein has been obtained from sources generally 

believed to be reliable, but that their accuracy, completeness and underlying assumptions are not guaranteed and 

their reliability cannot be assured. Industry sources and publications are also prepared based on information as of 

specific dates and may no longer be current or reflect current trends. Industry sources and publications may also 

base their information on estimates, projections, forecasts and assumptions that may prove to be incorrect. 

Accordingly, investors must rely on their independent examination of, and should not place undue reliance on, or 

base their investment decision solely on this information. The recipient should not construe any of the contents in 

this report as advice relating to business, financial, legal, taxation or investment matters and are advised to consult 

their own business, financial, legal, taxation, and other advisors concerning the transaction. 

 

Review and outlook of GDP growth in India 
 

GDP to grow at a faster pace over the next five years 
 

Consumption and investment constitute the growth engine of any economy. In recent years, Indiaôs growth has been 

firing on the consumption cylinder, while the investment front has been muted. GDP at constant FY12 prices 

expanded at a 7.1% compound annual growth rate (CAGR) between FY13 and FY18. It grew at a slower pace 

between FY12 and FY14, because of sluggish income growth, persistently rising inflation, and high interest rates. 

Industrial output too weakened. After FY14, growth recovered with improving industrial activity, lower crude oil 

prices and supportive policies. However, that was clipped in FY17, because of demonetisation, dwindling private 

investment and slowing global growth. 

 

Fig 1: Real GDP growth in India (new GDP series) 

 
Note: P-Projected 

Source: CSO (Central Statistical Organisation), CRISIL Research, IMF 

 

The Goods and Services Tax (GST) rollout in early FY18 left its imprint on GDP figures, especially in the first half. 

CRISIL Research expects real GDP growth to rebound to 7.5% in FY19 from 6.6% in FY18, as the transitory 

disruption from the GST implementation wanes and a low base provides a fillip. Growth will continue to be driven 

by consumption, due to softer interest rates, under-control inflation, and the implementation of the Seventh Pay 

Commission hikes at the state level. Investments, fired largely by public sector investment in infrastructure would 

start lending growth a helping hand. Growth will also be mildly supported by public spending (with a rural focus) in 

infrastructure, especially roads. 
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On the external front, too, synchronised global recovery is expected to gather pace, helping Indian exports that were 

impacted to some extent by GST-related glitches. However, geopolitical risks, uncertainty about the pace of 

normalisation of monetary policy in advanced nations, and the appreciation of rupee would limit the contribution of 

exports to domestic economic growth. 

 

In the medium term, we expect the pace of economic growth to pick up, as structural reforms, such as GST and the 

Bankruptcy Code, aimed at de-clogging the economy and raising the trend rate of growth, begin to take effect. 

Assuming that monetary and fiscal policies remain prudent, these reforms would lead to efficiency gains and 

improve the prospects for sustainable high growth in the years to come. The improving macroeconomic environment 

(softer interest rate and stable inflation), urbanisation, rising middle class, and business-friendly government reforms 

will drive growth in the long term. As per the International Monetary Fund (IMF), the Indian economy is projected 

to grow at an 8% CAGR over FY18-23. Indiaôs growth is estimated to be higher than many emerging as well as 

developed economies, such as Brazil, Russia and China. 

 

Union Budget for fiscal 2019 focused on reviving rural demand 
 

Given its ambitious target of doubling farmersô income by 2022, the government increased its budgetary allocation 

for agriculture and allied activities from a revised estimate of 566 billion in FY18 to 638 billion in FY19. The 

increased allocation of 12.8% in FY19 is similar to that in FY18. The government also announced measures, such as 

an assured minimum support price, export liberalisation of agri-products to revive farm realisation, and increased 

expenditure on rural infrastructure to improve rural income. Construction is a very labour-intensive and, more 

importantly, it can absorb low-skilled workers ï a key characteristic of rural India. Focus on rural housing and roads 

is expected to help build assets, create jobs and consequently improve income. 

 

Declining savings-to-GDP ratio indicate rising consumer spends 
 

The economic scenario presented by the new series, with 2011-12 as the base year, reveals a fall in Indiaôs gross 

savings as a percentage of GDP, to 30% in FY17 from 34.6% in FY12, thus indicating that people are spending 

more. Gross savings during FY17 is estimated as 45,726 billion as against 43,019 billion during FY16. 

 

Fig 3: Trends in saving as percentage of GDP 

 
* Third revised estimate; ** Second revised estimate; *** First revised estimate 

Source: First revised estimates of national income, consumption expenditure, saving and capital formation for 

2016-17, MoSPI, CRISIL Research 

 

Government push towards increasing formalisation of economy to benefit organised players 
 

Demonetisation of high-value currency notes and other measures to curb flow of unaccounted money, introduction 

of the GST, and rising usage of digital medium are some of the key triggers for push towards the formalisation of 

the Indian economy. Increasing formalisation is expected to benefit the organised segments across industries. This 

trend, coupled with increasing consumer demand for branded products, is likely to aid in organised players gaining 

share, especially in consumption linked industries such as packaging. 
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Favourable economic and demographic factors to drive packaging industry growth 
 

Formalisation of economy, rising disposable income, urbanisation, growing share of organised retail and increasing 

consumer preference for branded products are key drivers for growth branded consumer products industry. Since 

packaging is an integral part of the consumer products industry, these trends are also likely to augur well for the 

packaging and packaging decoration industry also. Moreover, as large, organised players prefer established 

suppliers, growth in organised segment of the packaging and packaging decoration industries. 

 

Indiaôs GDP growth is expected to outperform other emerging and developed economies over the medium term. 

Over the last few years, per capita disposable incomes of Indian consumers have grown at a healthy rate improving 

their affordability. Consumers are also becoming more health conscious. As a result, they increasingly prefer 

packaged and branded food/ non-food items over unpacked, non-branded items, which drives demand for packaging. 

 

Overview of the Indian packaging industry 
 

Packaging plays an important role in marketing and selling a product 

 

From a quintessential security covering to an important aspect of hard-selling and marketing a product, the role of 

packaging has undergone a drastic change over years. Packaging today plays an important role in the final 

saleability of a product. 

 

The packaging industry can be classified based on the nature of packaging, materials used, and the function of the 

packaging layer. The below diagram depicts the classifications based on the nature and material used. 

 

Fig 4: Segmentation of the packaging industry 

 
Source: CRISIL Research; Industry 

 

Indian packaging industry to register a relatively higher growth over the medium term 

 

CRISIL Research estimates the size of the Indian packaging industry to be 1,380 billion in FY18, up 7.2%, on-year 

driven by volume and realisation growth. This was on the back of a tepid FY17, when demand posted a moderate 

growth of ~2.5%, as demonetisation and decline in realisation impacted demand. Polymer packaging, which is the 

largest segment (~62% in fiscal 2017), increased ~3% in FY17. Metal and paper packaging increased 1-2%. On the 

other hand, glass packaging de-grew ~1%, due to pricing pressure and volume decline. This was due to rising 

substitution, primarily in the non-alcoholic segment. 

 

Fig 5: Indian packaging industry to grow at 7-8% CAGR over FY18-FY20 
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Source: Industry; CRISIL Research 

 

Over FY17-20P, we expect the industry size to expand at a 7-8% CAGR, in value terms, on the back of healthy 

volume growth and a gradual improvement in realisation, stemming from an expected rise in polymer prices. 

Pharmaceuticals, alcoholic beverages, food products and personal care sectors are expected to be the key growth 

drivers. The increased focus of FMCG (fast-moving consumer goods) companies on innovative packaging concepts, 

which offer scope for enhanced aesthetic value and an extended shelf life, will also propel demand. 

 

The packaging industry grew at a 3.5% CAGR over FY14-17, driven by healthy growth in the pharmaceutical sector 

(7.5%). Moreover, food products and alcoholic beverage demand also increased at a 3-4% CAGR during the period. 

Food products, along with alcoholic and non-alcoholic beverages, account for close to 75% of demand in the 

packaging industry, and hence are key demand drivers. Polymer has emerged the most-preferred packaging material, 

expanding at a 4.5% CAGR over FY14-17, compared with 2-4% for paper and glass packaging (metal packaging 

de-grew at a ~2% CAGR over the same period). FMCG companiesô focus on rural markets, where many products 

are sold in smaller quantities in pouches and sachets, has been a key catalyst of demand for polymer packaging. 

 

Fig 6: Break-up of end-user segments (FY2017E) 

 
Source: Industry; CRISIL Research 
 

Healthy growth prospects for packaging industry bodes to drive packaging decoration industry 

 

Packaging decoration ï comprising mainly labels and direct printing - plays an important part of packaging and 

selling products. Almost all product packaging requires decoration. Thus, growth in packaging industry is expected 

to drive demand for packaging decoration industry as well. 

 

Labels have applications across packaging segments. They are majorly prevalent in polymer and glass. For metal as 

well as paper, direct printing is prevalent for some specific applications with label finding applications for few other 
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products. Labels come in a variety of shapes, sizes and materials, and help to attract consumerôs attention towards 

the product. A well-designed label can also make the product visually appealing. Moreover, it can also help in 

identifying the brand/trademark as well as communicating the virtues of the product. Our detailed analysis of the 

label printing industry is provided below. 

 

Assessment of the label printing industry in India 

 

Used for a range of purposes, label printing has emerged as an integral part of the modern consumer and industrial 

product packaging. Labels are essential for most products today, which aids in identifying and marketing products 

and also provides important consumer-related and legislative information about the products. Our interactions with 

the industry sources suggest that the label printing industry is growing faster than the overall packaging industry, 

both globally as well as in India. The rise in consumer preference for branded products, globalisation of international 

brands, increasing awareness regarding security and consumer protection, launch of new products and brands, and 

emergence of e-commerce have been the major growth drivers in the label printing industry. In this section, we 

analyse the Indian label printing industry in greater detail. 

 

An overview of the label printing industry 

 

The label printing industry is estimated at 105 billion in FY17-18. The industry is highly fragmented with a large 

number of printers catering different industries. 

 

Labelling in an important part of packaging and selling products. Labels come in a variety of shapes, sizes and 

materials, and help to attract the consumer attention towards the product. A well-designed label can also make the 

product appealing visually. Moreover, it can also help in identifying the brand/trademark as well as communicating 

the virtues of the product. 

 

Label printing has diverse applications 

 

¶ Communication of product information:  Labels help in communicating important information about the 

product, including information on pricing; manufacturer details; volume or weight; product features; ingredient 

or content list; storage; handling; safety; and other usage-related information. Also, regulatory information can 

also be provided for regulated pharma and FMCG products. Labels may also include a unique product ID for 

tracking, thereby aiding in incorporating security features. 

¶ Enhancing the visual appeal of products: Labels can be used by brands/companies to enhance the visual 

appeal of products, thereby attracting potential buyers to purchase a product. A label helps in identifying the 

brand and communicates its unique selling point (USP). 

¶ Security features: Packaging can play an important role in reducing the security risks of product shipments. 

Packages with improved tamper resistance act as a deterrent to any manipulations. There can also be tamper-

evident features, indicating that tampering has taken place. Packages can be engineered to help reduce the risks 

of package pilferage or the theft and resale of products: Some package constructions are more resistant to 

pilferage than other types, and some have pilfer-indicating seals. Counterfeit consumer goods, unauthorised sales 

(diversion), material substitution and tampering can all be minimised or prevented with such anti-counterfeiting 

technologies. Packages may include authentication seals and may use security printing to indicate that the 

package and contents are not counterfeit. Packages also can include anti-theft devices, such as dye-packs, RFID 

tags, or electronic article surveillance tags that can be activated or detected by devices at exit points and require 

specialised tools to deactivate. Using packaging in this way is a means of retail loss prevention. 

 

The industry is characterised by key printing processes as below: 

 

¶ Gravure printing:  It is a direct application process, meaning ink is placed directly onto the surface without 

having to go through the more complex methods that flexo and offset require. Globally, the companies that use it 

are usually larger ones and tend to produce complex labels, such as those that include metallics. 

¶ Flexography: It is also known as flexo, is a printing process that works using image plates. Flexo printing 

utilises rubber or polymer plastic plates. Thus flexo plates are more flexible and less expensive to produce than 

gravureôs rigid metal tubes. 
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¶ Offset printing:  It is also called lithography. The ink rollers transmit ink and are recognised in the image areas, 

but repelled by non-print areas. The image is then copied, or offset, from the plate to another cylinder called the 

blanket. The blanket accepts the image and then transfers it to the printing surface. 

¶ Digital:  This technology uses computer-monitored color calibration for matching and target reproduction. The 

toner or ink is applied through an electrostatic process. Globally digital printing technology is growing rapidly. 

This is primarily used for short runs, which can be used for variable data jobs.  

 

In the label-printing industry, flexography is used for productivity, higher speed for large volume and overall 

quality.  

 

Label printing industry can be categorized into four segments 

 

Based on the type of applications, the label printing industry can be categorised into four broad segments ï wet glue 

labels, pressure sensitive labels, in-mould labels, and shrink sleeve labels. With a 50-55% share of the domestic 

label printing market, wet glue is the largest segment, followed by pressure sensitive segment, which accounts for 

35-40% of the market. In-mould and shrink sleeve together accounts for the remaining ~5-10%. Even though the 

wet-glue segment accounts for the major share of the market at present, the pressure sensitive segment has been 

growing much faster in recent times, thereby gaining a share in the overall market. A brief overview of each 

segment is provided below:  

 

¶ Wet glue labels: The most traditional method of label packaging, wet glue labels are used predominantly for 

glass packaging applications ï such as in alcoholic beverages, jams, and some carbonated beverages. For these 

types of labels, adhesives have to be applied by the product manufacturer or bottling vendor on the product itself. 

The segment accounts for the highest share among various types, as it is cost-effective. Since there is no 

adhesive before use, it has a long storage life. However, owing to lower aesthetic appeal and limited 

applications, the use of wet glue labels has been coming down in recent years. 

 

¶ Pressure sensitive or self-adhesive labels: The fastest-growing among the label-packaging segments, these type 

of labels usually come in rolls and can be peeled off and applied on the product manually or by a machine. They 

donôt require heat or any solvent to adhere to the product and thus are convenient to use. Additionally, these 

labels have wider applications and are aesthetically more appealing to consumers.  

 

¶ Shrink sleeve labels: These are a type of labels that offers 360O messaging on the product. The label takes the 

shape of the container, as it is shrunk using heat. These can be used with plastic, glass or metal containers and 

are majorly applied through machines, typically through gravure printing.  

 

¶ In-mould labels: This type of labels are applied during the manufacturing of the container. The label is placed 

within the mould, when the container is being formed in contrast to applying the label on the finished product. 

This gives the container giving no label look. The widely used moulding process are injection moulding, blow 

moulding and thermoforming. The share of this type of label is very low, because of higher cost associated. 
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Fig 8: Share of different labels in the total label printing industry (current)  

 
Source: Industry; CRISIL Research 

 

Pressure-sensitive segment to continue to gain share from the wet-glue segment, to emerge as the most 

preferred method of label printing 

 

Until the end of the penultimate decade of the last century, wet-glue labels ï which were printed using offset press ï 

had widespread usage, especially as glass was the dominant medium of packaging of various products including 

medicines, alcoholic beverages, and other food products. Pressure-sensitive labels were mostly used for FMCG 

products, which had plastic packaging. As plastic packaging gradually gained prominence over glass packaging, the 

demand for plastic packaging was on a steady uptrend. However, the introduction of shrink-sleeve labels tilted 

demand away from pressure-sensitive labels, as the former were most cost effective compared with the latter. 

Moreover, shrink sleeves offered a 360o packaging with the potential to conceal any defect or mould lines of the 

containers. 

 

With the improvement in polymer technology, the quality of plastic moulded containers improved steadily, 

eradicating the need to conceal defects. Rising income and higher spending propensity of consumers, coupled with 

growing preference for premium products (pressure sensitive labels were perceived to be more premium than shrink 

sleeves) led to the shift in demand towards pressure sensitive labels. Additionally, the launch of new products by 

companies and ease of application ï shrink sleeves was a tedious process and wet glue was a messy process ï 

provided impetus to demand for pressure-sensitive labels. Since then, pressure-sensitive labels have been growing 

relatively faster and gaining share over shrink sleeve and wet glue labels. Because of the increasing share of 

polymers as the main packaging material, pressure sensitive labels are expected to continue to gain share from wet 

glue labels, gradually emerging as the leading label type. As a result, we expect companies focusing on the pressure 

sensitive labels to perform better than other label printing players focused on wet glue or shrink sleeve methods.  
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SUMMARY OF BUSINESS 

 

Some of the information in the following section, especially information with respect to our plans and strategies, 

contain certain forward-looking statements that involve risks and uncertainties. You should read ñForward Looking 

Statementsò on page 15 for a discussion of the risks and uncertainties related to those statements. Our actual results 

may differ materially from those expressed in or implied by these forward-looking statements. Our Companyôs 

strengths and its ability to successfully implement its business strategies may be affected by various factors that have 

an influence on its operations, or on the industry segment in which our Company operates, which may have been 

disclosed in ñRisk Factorsò on page 17. This section should be read in conjunction with such risk factors. 

 

Unless otherwise indicated, industry and market data included in this section has been derived from the CRISIL 

Report. This section should be read in conjunction with the ñIndustry Overviewò on page 103. 

 

Our Financial Year ends on March 31 of each year, and references to a particular Financial Year are to the 12-

month period ended March 31 of that year. 

 

Unless otherwise stated, or the context otherwise requires, the financial information used in this section is derived 

from our Restated Financial Information, included in this Draft Red Herring Prospectus on page 178. 

 

Overview 

 

We are a company engaged in the business of label printing for packaging of products and brand security solutions. 

Our business is supported by our in-house research and development (ñR&D ò) process which is complemented by 

our existing infrastructure facility. We develop and offer a variety of labels and brand security solutions to a large 

number of national as well as international companies. We help our customers in decorating their brands with our 

high quality labels customized to suit their technical and aesthetic specifications as well as protecting their brands 

and the packages of their products from tampering and counterfeiting.  

 

We also have an advanced in-house R&D division which has resulted in several technological breakthroughs 

including some of our recent developments such as a high scratch resistance coating technique and a special 

technique for a mirror-like glossy finish coating on our products. In our brand security solutions segment, we 

integrate high security graphics and other security elements onto the labels and brand images that we produce for 

our customers. We have also offered our technology of our high security graphics design and printing segment to a 

large European company under a licensing agreement in 2013 for which we receive royalty income. Our high 

security graphics printing technology was developed through our extensive in-house R&D process. We believe that 

our brand security technology is capable of successfully penetrating into a large variety of industry verticals and 

brands. 

 

Our brand security and labeling solutions are designed to suit the specific needs of various industries including 

homecare, personal care, food and beverage, wine and liquor, pharmaceutical, agro-chemicals, automobile industries 

as well as industrial products. Our products are in conformity with the industry quality parameters that help in 

identifying the brands of our customers. Since any label on a product is the first point of interaction between the 

consumer and the brand, our high quality aesthetic labels facilitate the communication of the unique selling point 

and the authenticity of the brands and help protect their brand identity from the menaces of counterfeiting and 

tampering. 

 

Even though our current revenue is predominantly driven by our labeling business, we aim to grow our innovative 

brand security solutions. We provide our brand security solutions to several large national and international 

companies and brands, and expect our brand security solutions segment to contribute to 25% of our total revenue by 

Fiscal 2021. We believe that our brand security solutions segment shall play an important role in the future growth 

and profit margin of our Company and in establishing our positioning as a technology innovator in the industry.  

 

As on date of filing this Draft Red Herring Prospectus, our product portfolio comprises of self-adhesive labels, 

security labels, anti-counterfeiting labels, brand security labels and tamper evident labels, hybrid security labels, 

canister labels and a host of other labeling solutions including techniques for prevention of duplication of prints and 

anti-counterfeiting.  
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As on date of filing this Draft Red Herring Prospectus, we have 3 manufacturing units ï two in Dehradun and one in 

Chennai. We aim to set up a dedicated R&D center in Dehradun by 2021, which will be involved in research of 

creation of new anti-counterfeiting solutions, micro-optics, chemicals and coatings, and printed electronics. Both of 

our units in Dehradun are ISO 9001:2015 certified for our Quality Management System. We also became the first 

HD Flexo Certified company in India in May, 2012. 

 

We believe that our brand equity is strongly associated with our position as one of the leading players in the labeling 

and brand security industry. In recognition of our capabilities, we have been recipients of various awards, which we 

believe have contributed in creating our strong brand value. We were awarded the óTv100 Excellence Award for 

Innovation in Manufacturing in the Packaging Sectorô at the Industrial Excellence Awards, 2016, and were the 

runners up in the Combination Printing Colour at the Label Awards, 2014, organised by Avery Dennison and the 

Label Manufacturers Association of India. For further details on the awards and accreditations obtained by our 

Company, please see ñHistory and Certain Corporate Matters ï Awards and Accreditationsò on page 149. 

 

Our Company is managed by our Promoter and Managing Director, Sanjeev Sondhi, who has over 25 years of 

experience, including 12 years of experience in the print security and label manufacturing industries. Our Company 

is also supported by an experienced management team, including our Executive Director, Poonam Sondhi, and our 

Vice President Operations, Arun H.S. both of whom have over 15 years of industry experience. As of August 31, 

2018, we have a total workforce of 342 individuals out of which 149 individuals are employed by us as permanent 

employees, and 193 persons are hired by us on a contractual basis. 

 

Our net revenue for Fiscals 2018, 2017 and 2016 was  940.78 million,  872.00 million and  775.18 million 

respectively, and grew at a CAGR of 10.16% over such period. Our EBITDA for Fiscals 2018, 2017 and 2016 was  

161.49 million,  139.06 million and  116.56 million respectively, and grew at a CAGR of 17.70% over such 

period. Our profit after tax for Fiscals 2018, 2017 and 2016 was  63.81 million,  24.02 million and  29.57 million 

respectively, and grew at a CAGR of 46.90%. 

 

Our operations are aligned into the following business verticals: 

 

Zircon Label  

 

We provide high quality labeling and brand image solutions across several different sectors including but not limited 

to homecare, personal care, food and beverage, wine and liquor, pharmaceutical, agro-chemicals, automobile 

industry and industrial production. Labels are one of the most visible and recognizable packaging components and 

are used in a wide variety of applications serving as the primary means of identification of products by the 

consumers, while creating shelf appeal and brand recognition for the products. 

 

Labels also have the function of serving as a conduit for fulfilling regulatory requirements, communicating 

information related to the product to consumers and contributing to product integrity and security. We supply a 

broad range of pressure sensitive labels, including single-panel, multi-panel, multi-ply and extended content labels, 

as well as cut & stack labels. 

 

We offer labels made from several different print technologies including UV Flexo, UV Rotary and flatbed screen, 

gravure and different combinations of them, for different application requirements with innovative finishes for 

decoration, together with our advanced technology and technical know-how. Our advanced printing equipment is 

capable of handling print material of thicknesses varying from 12 micron up to 600 micron.  

 

Labels accounted for approximately 95.78%, 96.33% and 97.96% of our total net sales in Fiscal 2018, Fiscal 2017 

and Fiscal 2016 respectively. 

 

Zircon Secure 

 

Under our print security segment, we offer high security graphics alone or in combination with different security 

elements such as OVI, OVD, Taggants, specialized security inks and base materials for anti-counterfeiting purposes. 

These anti-counterfeiting solutions and tamper evident solutions are the basics of any brand protection program 

designed to curtail and curb the piracy and false duplication of products, which lead to the dilution of the brand 

image of our customers. 
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We offer these brand security solutions under the brand  which stands for óintelligent graphicsô. We have 

also applied for registration of the logo  under class 9, 16 and 40 under the Trade Marks Act, 1999 which 

are currently pending registration. In this segment, we add an additional layer of security to the package or label 

which can effectively reduce the difficulties arising due to counterfeiting. Currently we offer brand security on 

labels. However, by December, 2018, we aim to also offer high security aluminum blisters for pharmaceutical 

packaging. Our brand security solutions segment accounted for approximately 4.22%, 3.67% and 2.04% of our total 

net sales in Fiscal 2018, Fiscal 2017 and Fiscal 2016 respectively. 

 

Competitive Strengths 

 

We believe that the following are our primary competitive strengths: 

 

One of the leading players in the labeling segment 

 

We are engaged in the labeling and brand image business since 2006. Our presence in this segment since over 12 

years has helped us to understand the constant changing needs and demands of our customers. On account of our 

long-standing presence in the Indian market and with constant improvement and adoption of technologies, 

augmented with quality, we believe that we enjoy considerable brand equity and reliability in the industry in which 

we operate. This is evidenced by our consistent growth as well as our time-honoured relationships with our 

customers, with a few of whom we have associations existing since over one decade. Our core competency lies in 

understanding the changing trends, the needs of our clients and accordingly offering innovative solutions to suit their 

technical and aesthetic requirements. 

 

With the rise in consumer preference for branded products, globalization of international brands and the emergence 

of e-commerce, the label printing industry has seen substantial growth, and is suggested to have witnessed faster 

growth than the overall package industry, globally as well as in India (Source: CRISIL Report). Therefore, we 

believe that we have a competitive advantage on account of being one of the leading players and enjoying an 

established reputation in the label printing industries. 

 

We have successfully obtained the HD Flexo certification which signifies our ability to produce a wide variety of 

detailed print qualities. We believe that HD Flexo, as well as our other printing capabilities, creative solutions and 

specialized manufacturing techniques attract new opportunities for our Company and enable us to achieve higher 

operating margins. Our experience has helped us to achieve the ñpreferred vendorò status which is supported by the 

awards that we have received from several key customers, industrial associations and third parties.  

 

Emerging Player in brand security solutions 

 

Under our brand  we offer a wide array of brand security solutions to our customers to deter counterfeiters 

from illegally selling fake products under the brands of our customers and deteriorating the quality of their brand 

image, thereby contributing to the profitability of our customers. We integrate high security graphics onto the labels 

and brand images which we offer to our customers, which make the said labels and images nearly impossible to 

replicate with precision.  

 

According to the CRISIL Report, the global anti-counterfeit packaging market size was US$ 100-120 billion in 

2017. We believe that we are capable of successfully augmenting our positioning in the global brand security 

market, establishing ourselves with a sizeable market share and growing to have a successful reputation in the brand 

security industry. 

 

In Fiscal 2018, the revenue generated from our brand security solutions was  39.70 million, which represented 

4.22% of our total revenue. We believe that by Fiscal 2021, our brand security solutions will contribute 25% of our 

total revenue. 

 

Diversified range of products appealing to a wide range of industries 

 

We have continuously diversified our product portfolio to address the needs of a diverse range of customers and 

applications. We are engaged in labeling and brand security for the food and beverage, homecare, personal care, 
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wine and liquor, pharmaceutical, agro-chemicals, automobile industries as well as for industrial products etc. We 

have optimally utilized our R&D resources and capabilities which have allowed us to keep up with, and even set 

market trends in the field of labeling and brand security. It is our belief that we have one of the most diverse, 

advanced and revolutionary portfolios in the labeling industry. We offer a large number of different products in our 

labels and brand image segment, with several different types of creative finishes, allowing us to mould our services 

to exactly achieve the labeling and decoration requirements of our customers. 

 

In our brand security segment, we provide a variety of anti-counterfeiting solutions and tamper evident products for 

different brands. Our security solutions range from high security graphics to tamper evident labels, and act as a 

deterrent to any kind of manipulation or meddling with the original products of our customers. Our solutions are 

engineered to help reduce the risks of faking of brands or package pilferage. Under  we also offer a hybrid 

product, which is a combination of our anti-counterfeiting solutions and our tamper evident products. 

 

Our primary product ranges, namely labeling and brand image, and brand security solutions find application across 

all the industries that we cater to. The diversity in our product portfolio enables us to provide customized solutions 

to multinational companies that market a host of products across diverse geographies. While the requirements and 

preferences, and technical and aesthetic specifications of customers across geographies may vary, our ability to 

customize our products or to innovate creative solutions allows us to operate and produce a large number of 

solutions for our customers. 

 

The following table sets forth the revenue generated by our business verticals in Fiscals 2018, 2017, 2016, 2015 and 

2014:                   

 (  in million) 

 

In house development and adoption of latest technology 

 

Our R&D team has played an integral role in making significant contributions and additions to our product portfolio. 

The research conducted by our R&D team has enabled us to adopt several new printing techniques and to widen our 

product profile. A great portion of our profit margin can also be attributed to the consistent efforts of our R&D team. 

 

We believe that we are among the few companies in the printing and labeling industry who have been successful in 

the development of several new technologies which are commercially viable. We introduced high security graphics 

for brand security for the cosmetics, pharmaceutical, automobiles, and wine and liquor industries.  

 

We believe that our brand security technology will succeed in replacing the dated and basic labeling practices to a 

great degree, aligning a security oriented approach with the aesthetic appeal of modern labels. We are backed by our 

R&D team which includes our Managing Director who plays an integral role in our penetration into new business 

avenues with the creative application of our technologies and the identification of potential customers enabling us to 

enjoy a nation-wide presence. This in turn has enabled us to develop a customized range of innovative product 

offerings. 

  

We believe that we are one of the pioneers who have successfully integrated high security graphics with the 

commercial graphics on the labels which we supply to our customers. We are currently researching on the 

development of a seven-colour print system which will help our Company to significantly improve our profit 

margins, speed of delivery, as well as increase our production capacity by decreasing our job change-over time, 

which in turn will increase our overall production capacity. 

 

Our several labeling solutions involve a host of different printing techniques, such as flexo, gravure, letter press, 

rotary and flatbed UV screen, a combination of flexo and gravure, hot foil and cold foil, embossing and debossing. 

The printing techniques for our labels are product-specific and are suited to meet the requirements of the brand-

owner. This also enables us to deliver maximum client satisfaction, with unblemished products and high quality 

printing, helping us to get repeat orders and add new customers to our client base. Further, our model makes it 

feasible for us to set up our facilities anywhere to meet customer requirements. 

Business Vertical Fiscal 2018 Fiscal 2017 Fiscal 2016 Fiscal 2015 Fiscal 2014 

Zircon Label (Labeling) 901.08 840.01 759.33 585.68 452.42 

Zircon Secure (Brand 

Security) 
39.69 31.99 15.85 4.07 - 
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Product design and manufacturing capabilities 

 

Our sophisticated structural and creative pre-press and design skills, and significant experience in printing complex 

designs, are important competitive strengths. For instance, we are one of the leading providers of labeling and brand 

imaging solutions that supports the brand images of internationally recognized customers and their products. For 

these customers, our printing skills and ability to manufacture labels that incorporate design and construction 

features with intricate graphic and detailed finishing are an important part of marketing their products. We offer our 

customers a wide range of print processes, special finishes and effects, and a one-stop-shop for all their labeling and 

brand security needs. Additionally, our printing techniques are beyond the capabilities of most commercial printers. 

For example, we are capable of merging our high security graphics with commercial graphics, HD Flexo prints, 

Flexo gravure prints, etc. This one-stop-shop approach allows our customers to reduce the number of suppliers they 

use, simplify their packaging procurement and maintain strict quality control. 

 

We have modern, advanced and competitive capabilities in our print security bracket. For example, at one of our 

units, which is primarily dedicated towards the manufacture of high print security graphics, we are capable of 

printing images and graphics at a thickness significantly lesser than the thickness at which commercial printers are 

capable of printing. Further, our printing equipment is capable of handling printing material of 12 microns up to 600 

microns. This offers us a great versatility and gives us an edge over our competitors in terms of upgrading the dated 

technology in the brand security industry. 

 

We have comprehensive quality management systems across the value chain right from procurement of raw 

materials till the delivery of the final products to the customer. We have undertaken various initiatives and adopted 

various systems and processes in order to strengthen our focus on quality which is crucial for our business, as well 

as the business of our customers. Each of our manufacturing units is equipped with modern quality checking and 

testing equipments for quality assurance. We have received quality accreditations including ISO 9001:2015 for our 

manufacturing units in Dehradun and Chennai. All our units follow the same high standard for quality. Some of our 

customers have accredited us highly on their quality parameters. An early stage engagement is normally followed 

with orders and repeats if development is commercially acceptable. Our awards for quality are testimony of 

compliance with quality standards and help us in getting repeat orders from our customers. 

 

Experienced management with strong industry expertise 

 

Our management team has considerable experience in the labeling and brand image industry, with our Promoter 

having extensive technical, commercial and marketing skills and over a decade of experience in the industry. The 

members of our senior management have diverse skills which have helped us to grow and develop products faster. 

Our management teamôs skills include expertise in high security products and labels, as well as proficiency in 

marketing, sales management, strategic sourcing, supply chain management, domestic capital raising and 

implementing expansion projects. We believe that our experienced and dynamic senior management team has been 

key to our success. The vision and foresight of our management enables us to explore and seize new opportunities 

and to introduce new products to capitalize on the growth opportunities in labeling and brand security industry. 

 

For further details of our key managerial personnel, please refer to chapter titled óOur Managementô beginning on 

page 154. 

 

Business Strategies 

 

Our business strategies are focused on the following elements: 

 

Increasing focus on our brand security business 

 

Our brand security business accounted for 4.22% of our revenue in Fiscal 2018 having generated  39.70 million. 

Further, as on date of this Draft Red Herring Prospectus, only one of our units in Dehradun is engaged in 

manufacture of our brand security prints and our tamper evident labels, as well as our holograms and foils etc. 

 

However, we believe that although the brand security business is still a niche market in the country, with the surge 

in cases of counterfeiting of currency and of labels as a result of the capabilities of modern technology, there is a 
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great need for solutions in the anti-counterfeiting field, which will not only aid in brand protection and also in the 

stability of the economy. The global anti-counterfeit packaging market size was reportedly US$ 100-120 billion in 

2017, Source: CRISIL Report. We believe that we are capable of successfully penetrating the global brand security 

market and establishing ourselves with a sizeable market share and growing to have a successful reputation in the 

brand security industry. 

 

We continue to invest in our advanced manufacturing plants and R&D process, as well as our design centers to 

enhance our ability to serve and grow with our customers. This, coupled with our design and development 

capabilities will enable us to provide more innovative solutions to our customers for preventing the spread of 

imitations and fake likenesses of their products.  

 

Further we also aim to diversify our product portfolio in our brand security vertical in order to increase our customer 

base for the same and to increase revenue generated by this segment.  

 
Increased focus on packaging business 

 

We intend to expand our operations from the label industry to the packaging industry in the form of canisters and 

shrink sleeves. We intend to expand into liquor as well as the beverages, food and packaging industry with our 

canisters and shrink sleeves. We have commenced production of canisters in our existing facility in Dehradun and 

aim to grow this segment. We aim to set up our manufacturing unit dedicated to the manufacture of canisters, labels 

and shrink sleeves and other packaging solutions in Dehradun. See ñObjects of the Issueò on page 85. 

 

Such forward integration shall require additional resources, capital investment, market research, thereby expanding 

our business of operations. We aim to achieve forward integration to initiate quality up-gradation and value addition 

to enhance global competitiveness. 

 

Diversifying our product portfolio through research and design 

 

The labeling industry is expected to grow at 13-15% CAGR to  150-170 billion by Fiscal 2022 driven by higher 

demand from key end user segments. Pharmaceuticals, alcoholic beverages, food products, and personal care sectors 

are expected to be our key growth drivers. The increased focus of FMCG (fast-moving consumer goods) companies 

on innovative packaging concepts that offer scope for enhanced aesthetic value and an extended shelf life is also 

expected to propel demand. Growth in the packaging industry is expected to be one of the key demand drivers for 

the label printing industry. (Source: CRISIL Report). 

 

In addition to the expected growth in the labeling industry, our R&D division is also currently focused on the 

development of the following products and solutions:  

 

(i) Micro optics to work in the field of brand security;  

(ii)  high security documents such as certificates;  

(iii)  printed electronics; and  

(iv) chemicals & coatings. 

 

We also aim to set up a dedicated R&D centre for research in the fields of chemicals & coatings, and printed 

electronics. We have been focusing on research and innovation with our in-house dedicated division. Currently we 

are in the process of developing a seven-colour print system. We have also worked along with our customers for 

developing new products from conceptualization stage, which serves as a testament to our innovation skills. We 

intend to continue providing such customized products to meet the varied requirements of our customers. We aim to 

consistently invest in research and design to innovate and develop new products and strengthen our positioning as 

the preferred solutions provider for our customers. 

 

Our R&D team is persistently attempting to develop new and innovative ways to upgrade the anti-counterfeiting 

capabilities of our Company. This enables us to effectively counter the menace of the duplication of our clientsô 

products across a variety of sectors and to prevent their brand images from being diluted. We believe that with the 

optimum utilization of our resources, we can have a diverse product portfolio catering to a sizeable client base. 

 

Fur ther development of our production infrastructure by setting up of a dedicated manufacturing facility 
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We continue to plan our capital expenditure carefully by focusing on growth avenues for our business. To support 

the expansion of our business network, we aim to expand our manufacturing facility in Dehradun, to house a 

dedicated facility for brand security solutions, labels and shrink sleeves to cater to our long-term growth in 

operations. 

 

We believe this expanded manufacturing facility will support our planned scale of operations and help expand our 

business network and provide us significant long-term competitive and cost advantage. Further, in addition to 

expanding our manufacturing capacity, we intend to set up manufacturing facilities in western India, which we 

believe will help us achieve a pan-India presence and serve our customers more efficiently, besides improving our 

profit margins.  
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SUMMARY OF FINANCIAL INFORMATION  

  

The summary financial information presented below should be read in conjunction with ñFinancial 

Statementsò and ñManagementôs Discussion and Analysis of Financial Condition and Results of 

Operationsò on pages 178. and 292, respectively. 
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THE ISSUE 

  

The following table summarizes the details of the Issue: 

 

Particulars  Details of Equity Shares 

Issue(1) Up to 5,900,000 Equity Shares aggregating to  [ǒ] 

million  

  

Of which:  

  

(a) QIB Portion  Not less than [ǒ] Equity Shares, aggregating up to  [ǒ] 

million 

  

Of which:  

Anchor Investor Portion Up to [ǒ] Equity Shares 

Net QIB Portion i.e., balance available for allocation 

to QIBs other than Anchor Investors (assuming the 

Anchor Investor Portion is fully subscribed). 

[ǒ] Equity Shares 

  

Of which:  

Available for allocation to Mutual Funds only (5% of 

the QIB Portion) 

[ǒ] Equity Shares 

Balance of QIB Portion for all QIBs including Mutual 

Funds 

[ǒ] Equity Shares 

  

(b) Non ï Institutional Portion  Not more than [ǒ] Equity Shares 

  

(c) Retail Portion Not more than [ǒ] Equity Shares 

  

Pre and post Issue Equity Shares  

  

Equity Shares outstanding prior to the Issue 14,770,000 Equity Shares 

Equity Shares outstanding after the Issue [ǒ] Equity Shares 

  

Utilisation of Net Proceeds  
 

See ñObjects of the Issueò on page 85 for information 

about the use of the proceeds from the Issue. 

*Our Company may, in consultation with the BRLM, allocate up to 60% of the QIB Portion to Anchor Investors on 

a discretionary basis. One-third of the Anchor Investor Portion shall be reserved for domestic Mutual Funds, 

subject to valid Bids being received from domestic Mutual Funds at or above the Anchor Investor Allocation Price. 

In the event of under-subscription or non-Allotment in the Anchor Investor Portion, the balance Equity Shares in the 

Anchor Investor Portion shall be added to the QIB Portion. 5% of the Net QIB Portion shall be available for 

allocation on proportionate basis to Mutual Funds only, and the remainder of the Net QIB Portion shall be 

available for allocation on a proportionate basis to all QIB Bidders, including Mutual Funds, subject to valid Bids 

being received at or above the Issue Price. However, if aggregate demand from Mutual Funds is less than [ǒ] 

Equity Shares, the balance Equity Shares available for allotment in the Mutual Fund Portion will be added to the 

Net QIB Portion and allocated proportionally to the QIB Bidders (other than Anchor Investors) in proportion to 

their Bids. For further details, see ñIssue Procedure - Basis of Allotmentò beginning on page 391. 

 

Subject to valid Bids being received at or above the Issue Price, under-subscription, if any, in any category, except 

in the QIB Portion, would be allowed to be met with spill over from any other category or combination of categories 

at the discretion of our Company, in consultation with the BRLM and the Designated Stock Exchange. 

 

Allocation to all categories and Retail Individual Investors, except the Anchor Investor Portion, shall be made on a 

proportionate basis. The allocation to each Retail Individual Investor shall not be less than the minimum Bid Lot, 

subject to availability of Equity Shares in the Retail Category and the remaining available Equity Shares, if any, 

shall be allocated on a proportionate basis. For details, see ñIssue Procedureò on page 355. For details, including 
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in relation to grounds for rejection of Bids, refer to ñIssue Structureò and ñIssue Procedureò on page 352 and 355, 

respectively. For details of the terms of the Issue, see ñTerms of the Issueò on page 347. 

  

(1) The Issue has been authorized by our Board pursuant to its resolution dated August 30, 2018, and by our 

Shareholders pursuant to their resolution dated September 10, 2018. 
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GENERAL INFORMATION  

 

Our Company was incorporated as óZircon Pharma Impex Private Limitedô on February 16, 1999 at Delhi as a 

private limited company, under the Companies Act, 1956. Pursuant to a special resolution passed by our 

shareholders dated January 3, 2003, the name of our Company was changed to ñZircon Technologies Private 

Limitedô and a fresh certificate of incorporation was issued by the RoC on January 23, 2003. Subsequently, pursuant 

to a special resolution passed by our Shareholders dated March 31, 2008, our Company was converted into a public 

limited company and the name of our Company was changed to óZircon Technologies Limitedô and a fresh 

certificate of incorporation was issued by the RoC on May 27, 2008. Thereafter, pursuant to a special resolution 

passed by our shareholders dated June 5, 2008, the name of our Company was changed to óZircon Technologies 

(India) Limitedô and a fresh certificate of incorporation was issued by the RoC on July 15, 2008. For further details, 

including details of change in registered office of our Company, see ñHistory and Certain Corporate Mattersò on 

page 144. 

 
Registered Office 

 

Zircon Technologies (India) Limited 

No. 2B-1226  

GD Colony 

Mayur Vihar, Phase ï III  

New Delhi ï 110 096, 

Delhi, India. 

Telephone: +91 11 2262 5772  

Fax: Not available 

Email:  contact@zircontech.com 

Website: www.zircontech.com 

CIN: U51397DL1999PLC098428 

 

Corporate Office 

 

Zircon Technologies (India) Limited  

Khasra No. 1017, 1019, 1021 

Camp Road (Behind Selaqui Hotel)  

Selaqui, Dehradun ï 248 197 

Uttarakhand, India 

Telephone: +91 13 5269 8156 

Fax: +91 13 5269 8330 

 

Address of the RoC 

 

Our Company is registered with the Registrar of Companies, NCT of Delhi & Haryana, which is situated at the 

following address:  

 

4th Floor, IFCI Tower,  

61, Nehru Place,  

New Delhi 110 019,  

Delhi, India. 

 

Board of Directors  

 

The following table sets out the brief details of our Board of Directors as on the date of this Draft Red Herring 

Prospectus: 

 

Name Designation DIN  Address 

Tilak Raj Sondhi 

 

Chairman and Non-

Executive Director 

01165887 E-703, Pavitra Apartments, Vasundhara Enclave, 

Mayur Vihar, Phase ï III, East Delhi ï 110096, 

Delhi, India. 
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Name Designation DIN  Address 

Sanjeev Sondhi Managing Director 01053263 E-703, Pavitra Apartments, Vasundhara Enclave, 

Mayur Vihar, Phase ï III, East Delhi ï 110096, 

Delhi, India. 

Poonam Sondhi 

 

Executive Director 01053297 E-703, Pavitra Apartments, Vasundhara Enclave, 

Mayur Vihar, Phase ï III, East Delhi ï 110096, 

Delhi, India. 

Ashwani Kumar 

Punn 

Independent Director 08161653 Block C4-B, Pocket 13, Flat No. 248 Janakpuri, B-

1, S. O West, Delhi -110058, Delhi, India. 

Shailendra Sharma Independent Director 08164427 GH 9/259, Paschim Vihar, New Delhi -110087, 

Delhi, India. 
Pramod Agarwal Independent Director 00066989 1518 A, The Magnolias, DLF Golf Link Road, 

DLF City, Phase-5, Gurugram ï 122 009, Haryana, 

India. 
 

For brief profiles and further details of our Directors, please see ñOur Managementò on page 154. 

 

Chief Financial Officer 

 

Pitamber Mishra  

Khasra No. 1017, 1019, 1021, 

Camp Road (Behind Selaqui Hotel),  

Selaqui, Dehradun ï 248 197,  

Uttarakhand, India 

Telephone: +91 13 5269 8158  

Fax: +91 13 5269 8330 

E-mail:  cfo@zircontech.com  

 

Company Secretary and Compliance Officer 

 

Akansha Sharma  

Khasra No. 1017, 1019, 1021, 

Camp Road (Behind Selaqui Hotel),  

Selaqui, Dehradun ï 248 197,  

Uttarakhand, India  

Telephone: +91 13 5269 8156 

Fax: +91 13 5269 8330 

E-mail: cs@zircontech.com 

 

Investor Grievances 

 

Bidders may contact the Company Secretary and Compliance Officer, the BRLM, the Registrar to the Issue or the 

respective SCSBs in case of any pre-Issue or post-Issue related problems, such as non-receipt of Allotment Advice, 

non-receipt of refund orders (in case of Anchor Investors), non-credit of Allotted Equity Shares in the respective 

beneficiary account or unblocking of funds, non-receipt of funds by electronic mode etc. For all Issue related queries 

and for redressal of complaints, Bidders may also write to the BRLM, in the manner provided below. 

 

All grievances relating to the ASBA process may be addressed to the Registrar to the Issue, with a copy to the 

relevant Designated Intermediary with whom the ASBA Form was submitted. The Investor should give full details 

such as name of the sole or first Bidder, Bid cum Application Form number, Biddersô DP ID, Client ID, PAN, 

number of Equity Shares applied for, date of Bid cum Application Form, address of the Investor, name and address 

of the relevant Designated Intermediary, where the Bid was submitted and ASBA Account number in which the 

amount equivalent to the Bid Amount was blocked. Further, the Bidder shall also enclose the Acknowledgment Slip 

from the Designated Intermediaries in addition to the documents or information mentioned hereinabove. All 

grievances relating to Bids submitted through the Registered Broker and/or a Stock Broker may be addressed to the 

Stock Exchanges with a copy to the Registrar. 

 

http://www.mca.gov.in/mcafoportal/companyLLPMasterData.do
http://www.mca.gov.in/mcafoportal/companyLLPMasterData.do
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All grievances relating to the Anchor Investors may be addressed to the Registrar to the Issue, giving full details 

such as the name of the sole or first Bidder, Anchor Investor Application Form number, Biddersô DP ID, Client ID, 

PAN, date of the Anchor Investor Application Form, address of the Bidder, number of Equity Shares applied for, 

Bid Amount paid on submission of the Anchor Investor Application Form and the name and address of the BRLM 

with whom the Bid cum Application Form was submitted by the Anchor Investor. 

 

All grievances relating to Bids submitted with Registered Brokers, may be addressed to the Stock Exchanges, with a 

copy to the Registrar to the Issue. Further, Bidders shall also enclose a copy of the Acknowledgment Slip received 

from the Designated Intermediaries in addition to the information mentioned hereinabove. 

 

Book Running Lead Manager 

 

Systematix Corporate Services Limited 

The Capital, A Wing, 603-606, 

6th Floor, Plot No. C-70,  

G Block, Bandra Kurla Complex,  

Bandra (East), 

Mumbai 400 051,  

Maharashtra, India 

Telephone: +91 22 6704 8000 

Fax: +91 22 6704 8022 

E-mail: zircon@systematixgroup.in 

Website: www.systematixgroup.in 

Investor grievance E-mail: zircon@systematixgroup.in 

Contact Person: Amit Kumar 

SEBI Registration No: INM000004224 

 

Registrar to the Issue 

 

Link Intime India Private Limited  

C-101, 1st Floor, 247 Park,  

L.B.S. Marg, Vikhroli (West), 

Mumbai 400 083,  

Maharashtra, India 

Telephone: +91 22 4918 6200 

Fax: +91 22 4918 6195 

E-mail: zircon.ipo@linkintime.co.in 

Website: www.linkintime.co.in 

Investor grievance E-mail: zircon.ipo@linkintime.co.in 

Contact Person:  Shanti Gopalkrishnan 

SEBI Registration Number: INR000004058 

 

Legal Counsel to the Issue as to Indian Law 

 

M/s. Crawford Bayley & Co. 

4th Floor, State Bank Buildings  

N.G.N. Vaidya Marg, Fort 

Mumbai 400 023 

Maharashtra, India 

Telephone: +91 22 2266 3353 

Fax: +91 22 2266 3978  

E-mail:  sanjay.asher@crawfordbayley.com 

 

Special Purpose International Legal Counsel to the Book Running Lead Manager 

 

Squire Patton Boggs Singapore LLP 

10 Collyer Quay 
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#03-01/03 Ocean Financial Centre 

Singapore 049315 

Telephone: +65 6922 8668 

Fax: +65 6922 8650 

 

Statutory Auditors to our Company 

 

Singhi & Co., 

Chartered Accountants 

Unit No. 1704, 17th Floor, Tower - B, 

World Trade Tower, DND Flyway, 

C-01, Sector - 16,  

Noida 201 301, Gautambudh Nagar, 

Uttar Pradesh, India; 

Telephone: +91 12 0256 4657; 

Fax: +91 12 0297 0005; 

Email:  blchoraria@singhico.com; 

Contact Person: B.L. Choraria 

Membership No.: 022973 

Firm Registration No.: 302049E 

Peer review number: 009167 

 

Banker to our Company 

 

Bank of India 

11-BC, Rajpur Road, 

Dehradun ï 248 001, 

Uttarakhand, India; 

Telephone: +91 13 5265 7374; 

Fax No.: Not available; 

Email:  dehradun.dehradun@bankofindia.co.in; 

Website: www.bankofindia.com; 

CIN:  U9999MH1906PLC000243; 

Contact Person: Amarjeet Singh Bhakuni 

 

Banker(s) to the Issue/ Escrow Collection Bank/ Refund Bank 

 

[ǒ] 

 

Syndicate Members 

 

[ǒ] 

 

Designated Intermediaries 

 

Self-certified Syndicate Banks 

 

The list of SCSBs for the ASBA process is provided on the website of SEBI at 

http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmId=34 or such other websites as 

updated or prescribed by SEBI from time to time. For a list of the Designated Branches which shall collect ASBA 

Forms from the Bidders and Designated Intermediaries, please refer to the above-mentioned link. 

 

Syndicate SCSB Branches 

 

In relation to Bids submitted to a member of the Syndicate, the list of branches of the SCSBs at the Specified 

Locations named by the respective SCSBs to receive deposits of Bid cum Application Forms from the members of 

the Syndicate is available on the website of the SEBI 

mailto:dehradun.dehradun@bankofindia.co.in
http://www.bankofindia.com/
http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmId=34
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(http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmId=35) and updated from time 

to time. For more information on such branches collecting Bid cum Application Forms from the members of 

Syndicate at Specified Locations, see the website of the SEBI 

(http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmId=35). 

 

Registered Brokers 

 

Bidders could submit ASBA Forms in the Issue using the stock broker network of the Stock Exchanges, i.e. through 

the Registered Brokers at the Broker Centres. The list of the Registered Brokers, including details such as postal 

address, telephone number and e-mail address, is provided on the websites of BSE and NSE at 

http://www.bseindia.com/Markets/PublicIssues/brokercentres_new.aspx?expandable=3 and, 

https://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm respectively, or such other website as 

updated from time to time. 

 

Registrar and Share Transfer Agents 

 

The list of the RTAs eligible to accept ASBA Forms at the Designated RTA Locations, including details such as 

address, telephone numbers, and e-mail address, are provided on the websites the BSE and NSE at 

http://www.bseindia.com/Static/Markets/PublicIssues/RtaDp.aspx?expandable=6 and 

http://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm, respectively, or such other websites 

as updated from time to time. 

 

Collecting Depository Participants 

 

The list of the CDPs eligible to accept ASBA Forms at the Designated CDP Locations, including details such as 

name and contact details, are provided on the websites of the BSE and NSE at 

http://www.bseindia.com/Static/Markets/PublicIssues/RtaDp.aspx?expandable=6 and http://www.nseindia.com/pro 

ducts/content/equities/ipos/asba_procedures.htm, respectively, or such other websites as updated from time to time. 

 

Expert 

 

Except as stated below, our Company has not obtained any expert opinions: 

 

Singhi & Co., Chartered Accountants have given their consent to include their name as Statutory Auditors of the 

Company and as an ñexpertò defined under section 2(38) of the Companies Act, 2013 in respect of their reports, on 

the Restated Standalone Financial Statements and the Restated Consolidated Financial Statements, both dated 

September 12, 2018 included in this Draft Red Herring Prospectus and report dated September 15, 2018 on 

Statement of special tax benefits available to our Company and its shareholders, which have been included in this 

Draft Red Herring Prospectus, and such consent has not been withdrawn as on the date of this Draft Red Herring 

Prospectus. However, the term ñexpertò and consent thereof does not represent an ñexpertò within the meaning 

under the Securities Act. 

 

Monitoring Agency 

 

As the Issue is not in excess of  1,000 million, we are not required to appoint a monitoring agency in accordance 

with the terms of Regulation 16(1) of the SEBI ICDR Regulations. 

 

Credit Rating 

 

As the proposed Issue is of Equity Shares, the appointment of a credit rating agency is not required. 

 

Inter -se Allocation of responsibilities 

 

Systematix Corporate Services Limited being the sole Book Running Lead Manager will be responsible for all the 

responsibilities related to co-ordination and other activities in relation to the Issue being the following activities: 

 

http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmId=35
http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmId=35
http://www.bseindia.com/Markets/PublicIssues/brokercentres_new.aspx?expandable=3
https://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm
http://www.bseindia.com/Static/Markets/PublicIssues/RtaDp.aspx?expandable=6
http://www.nseindia.com/products/content/equities/ipos/asba_procedures.htm
http://www.bseindia.com/Static/Markets/PublicIssues/RtaDp.aspx?expandable=6
http://www.nseindia.com/pro%20ducts/content/equities/ipos/asba_procedures.htm
http://www.nseindia.com/pro%20ducts/content/equities/ipos/asba_procedures.htm
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Sr. No. Activity  

1.  Capital structuring with the relative components and formalities such as composition of debt and equity, 

type of instruments, and positioning strategy 

2.  Pre-Issue due diligence of the Company including its operations/management/business plans/legal etc., 

drafting and design of DRHP, RHP and Prospectus, ensure compliance and completion of prescribed 

formalities with the Stock Exchanges, SEBI and RoC including finalisation of RHP, Prospectus and RoC 

filing 

3.  Drafting and approval of all statutory advertisements  

4.  Drafting and approval of publicity material other than statutory advertisements, including corporate 

advertising, brochures, etc. 

5.  Appointment of Registrar to the Issue, Printers, Banker(s) to the Issue, Advertising agency (including co-

ordinating all agreements to be entered with such parties) 

6.  Preparation of roadshow presentation and FAQs for the roadshow team 

7.  International institutional marketing of the Issue, which will cover, inter alia: 

¶ Institutional marketing strategy 

¶ Finalizing the list and division of international investors for one-to-one meetings 

¶ Finalizing international road show and investor meeting schedules 

8.  Domestic institutional marketing of the Issue, which will cover, inter alia: 

¶ Finalizing the list and division of domestic investors for one-to-one meetings 

¶ Finalizing domestic road show and investor meeting schedules 

9.  Conduct non-institutional marketing of the Issue 

10.  Conduct retail marketing of the Issue, which will cover, inter-alia: 

¶ Finalizing media, marketing, public relations strategy and publicity budget 

¶ Finalizing collection centres 

¶ Finalizing centres for holding conferences for brokers etc. 

¶ Follow-up on distribution of publicity and Issue material including form, RHP/Prospectus and 

deciding on the quantum of the Issue material  

11.  Co-ordination with Stock-Exchanges for book building software, bidding terminals and mock trading. 

12.  Coordination with Stock Exchanges for deposit of 1% security deposit. 

13.  Managing the book and finalization of pricing in consultation with the Company 

14.  Post-Bidding activities ï management of escrow accounts, coordinating underwriting, co-ordination of 

non-institutional allocation, finalization of the basis of allotment based on technical rejections, listing of 

instruments, announcement of allocation and dispatch of refunds to Bidders, etc, payment of the 

applicable securities transaction tax, co-ordination with SEBI and stock exchanges for refund of 1% 

security deposit. 

 

Grading of the Issue 

 

No credit agency registered with SEBI has been appointed in respect of obtaining grading for the Issue. 

 

Trustees 

 

As this is an issue of Equity Shares, appointment of trustees is not required. 

 

Appraising Entity  

 

None of the objects for which the Net Proceeds will be utilised have been appraised by any agency. 

 

Book Building Process 

 

Book building, in the context of the Issue, refers to the process of collection of Bids from Bidders on the basis of the 

Red Herring Prospectus, the Bid cum Application Forms and the Revision Forms within the Price Band. The Price 

Band and minimum Bid Lot size will be decided by our Company in consultation with the BRLM and advertised in 

all editions of English national newspaper [ǒ] and all editions of Hindi national newspaper [ǒ], (Hindi also being the 

regional language Of Delhi where our Registered Office is located), each with wide circulation, at least five 
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Working Days prior to the Bid / Issue Opening Date and shall be made available to the Stock Exchanges for the 

purpose of uploading on their website.  

 

The Issue Price shall be determined by our Company in consultation with the BRLM, after the Bid/ Issue Closing 

Date. The principal parties involved in the Book Building Process are: 

 

1. Our Company; 

2. The BRLM; 

3. The Syndicate Members; 

4. The Registrar to the Issue; 

5. The Escrow Collection Bank; 

6. The SCSBs; 

7. The CDPs; 

8. The RTAs; and 

9. The Registered Brokers 

 

The Issue is being made in terms of Rule 19(2)(b) of the SCRR, through the Book Building Process in accordance 

with Regulation 26(2) of the SEBI ICDR Regulations, wherein at least 75% of the Issue shall be available for 

allocation on a proportionate basis to Qualified Institutional Buyers (ñQIBsò) (the ñQIB Portion ò), provided that 

our Company in consultation with the BRLM may allocate up to 60% of the QIB Portion to Anchor Investors on a 

discretionary basis (ñAnchor Investor Portionò). One-third of the Anchor Investor Portion shall be reserved for 

domestic Mutual Funds, subject to valid Bids being received from the domestic Mutual Funds at or above the 

Anchor Investor Allocation Price. 5% of the Net QIB Portion (excluding the Anchor Investor Portion) shall be 

available for allocation on a proportionate basis to Mutual Funds only, and the remainder of the Net QIB Portion 

shall be available for allocation on a proportionate basis to all QIBs (other than Anchor Investors), including Mutual 

Funds, subject to valid Bids being received at or above the Issue Price. If at least 75% of the Issue cannot be 

Allotted to QIBs, all the application monies will be refunded/ unblocked forthwith. Further, not more than 15% of 

the Issue shall be available for allocation on a proportionate basis to Non-Institutional Bidders and not more than 

10% of the Issue shall be available for allocation to Retail Individual Bidders in accordance with the SEBI ICDR 

Regulations, subject to valid Bids being received from them at or above the Issue Price.  

 

All potential Bidders, other than Anchor Investors, are mandatorily required to participate in the Issue 

through an Application Supported by Blocked Amount (ñASBAò) process by providing details of their 

respective bank account which will be blocked by the Self Certified Syndicate Banks (ñSCSBsò). Anchor 

Investors are not permitted to participate in the Anchor Investor Portion through the ASBA Process. For 

details, see ñIssue Procedureò on page 355. 

 

In accordance with the SEBI ICDR Regulations, QIB Bidders (other than Anchor Investors) Bidding in the QIB 

Portion and Non-Institutional Bidders are not allowed to withdraw or lower their Bids (in terms of quantity of 

Equity Shares or the Bid Amount) at any stage. Retail Individual Bidders can revise their Bids during the Bid/ Issue 

Period and withdraw their Bids until the Bid/ Issue Closing Date. Anchor Investors cannot withdraw their Bids after 

the Anchor Investor Bidding Date. Further, allocation to QIBs in the Net QIB Portion will be on a proportionate 

basis. By submitting a Bid, each Bidder will be deemed to have acknowledged the above restrictions and the terms 

of the Issue. 

 

For further details, see ñIssue Structureò and ñIssue Procedureò on pages 352 and 355 respectively. 

 

Our Company will comply with the SEBI ICDR Regulations and any other directions issued by SEBI in relation to 

the Issue. In this regard, our Company has appointed the BRLM to manage the Issue and procure Bids for the Issue. 

 

The Book Building Process is in accordance with guidelines, rules, regulations prescribed by SEBI. Bidders are 

advised to make their own judgment about an investment through this process prior to submitting a Bid. 

 

Bidders should note the Issue is also subject to obtaining (i) the final listing and trading approvals of the Stock 

Exchanges, which our Company shall apply for, after Allotment; and (ii) the final approval of the RoC after the 

Prospectus is registered with the RoC. 
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Steps to be taken by the Bidders for Bidding: 

 

¶ Check eligibility for making a Bid. For further details, see ñIssue Procedureò on page 355. 

¶ Ensure that you have an active demat account and the demat account details are correctly mentioned in the 

Bid cum Application Form; 

¶ Ensure that the Bid cum Application Form is duly completed as per the instructions stated in this Draft Red 

Herring Prospectus, the Red Herring Prospectus and in the respective form; 

¶ Except for Bids (i) on behalf of the Central or State Governments and the officials appointed by courts, 

who, in terms of a SEBI circular number MRD/DoP/Cir-20/2008, dated June 30, 2008, may be exempt 

from specifying their PAN for transacting in the securities market, (ii) Bids by persons resident in the State 

of Sikkim, who, in terms of the SEBI circular number MRD/DoP/Dep/Cir-09/06, dated July 20, 2006, are 

exempted from specifying their PAN for transacting in the securities market, and (iii) any other category of 

Bidders (including without limitation, multilateral/ bilateral institutions) which are exempted, or may be 

exempted from specifying their PAN for transacting in the securities market, for Bids of all values, ensure 

that you have mentioned your PAN allotted under the Income Tax Act in the Bid cum Application Form. In 

accordance with the SEBI ICDR Regulations, the PAN would be the sole identification number for 

participants transacting in the securities market, irrespective of the amount of transaction (see ñIssue 

Procedureò on page 355). The exemption for the Central or State Government and the officials appointed 

by the courts and for investors residing in the State of Sikkim is subject to the Depository Participantsớ 

verifying the veracity of such claims of the investors by collecting sufficient documentary evidence in 

support of their claims; 

¶ Ensure the correctness of your PAN, DP ID, and Client ID and beneficiary account number given in the 

Bid cum Application Form. Based on these parameters, the Registrar to the Issue will obtain details of the 

Bidders from the Depositories including the Bidderôs name, bank account number etc., and the Stock 

Exchanges will validate the electronic Bid details with the Depositories records for PAN, DP ID and Client 

ID; 

¶ Ensure correctness of your Demographic Details such as the address, the bank account details, occupation 

given in the Bid cum Application Form, with the details recorded with your Depository Participant; 

¶ Bids by Bidders will have to be submitted to the Designated Intermediaries in physical form. It may also be 

submitted in electronic form to the Designated Branches of the SCSBs only. Bidders should ensure that the 

ASBA Accounts have an adequate credit balance at the time of submission of the ASBA Forms to the 

Designated Intermediaries to ensure that the ASBA Form submitted by the Bidders is not rejected. 

¶ Bids by all Bidders (except Anchor Investors) shall be submitted only through the ASBA process. 

 

For further details, see ñIssue Procedureò on page 355. 

 

Illustration of Book Building Process and the Price Discovery Process 

 

For an illustration of the Book Building Process and the price discovery process, see ñIssue Procedure ï Part B ï 

Basis of Allocationò on page 389. 

 

Underwriting Agreement 

 

After the determination of the Issue Price and allocation of Equity Shares, but prior to the registration of the 

Prospectus with the RoC, our Company intends to enter into the Underwriting Agreement with the Underwriters for 

the Equity Shares. The underwriting shall be to the extent of the Bids uploaded, subject to Regulation 13 of the 

SEBI ICDR Regulations. Pursuant to the terms of the Underwriting Agreement, the obligations of each of the 

Underwriters are several and are subject to certain conditions specified therein. 

 

The Underwriting Agreement is dated [ǒ]. The Underwriters have indicated their intention to underwrite the 

following number of Equity Shares: 

 

Name, address, telephone number, 

fax number and email of the 

Underwriters 

Indicative Number of the Equity Shares to 

be Underwritten 

Amount 

Underwritten  

(  in million ) 

[ǒ] [ǒ] [ǒ] 
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This table has been intentionally left blank and would be finalized after pricing and subject to the provisions of 

Regulation 13(2) of the SEBI ICDR Regulations and will be filled in before filing of the Prospectus with the RoC. 

 

In the opinion of the Board of Directors (based on certificates provided by the Underwriters), the resources of the 

above mentioned Underwriters are sufficient to enable them to discharge their respective underwriting obligations in 

full. The abovementioned Underwriters are registered with SEBI under Section 12(1) of the SEBI Act or registered 

as brokers with the Stock Exchange(s). Our Board of Directors, at its meeting held on [ǒ], has accepted and entered 

into the Underwriting Agreement on behalf of our Company. 

 

Allocation among the Underwriters may not necessarily be in proportion to their underwriting commitment set forth 

in the table above.  

 

Notwithstanding the above table, the BRLM and the Syndicate Members shall be severally and not jointly 

responsible for ensuring payment with respect to Equity Shares allocated to investors procured by them. In the event 

of any default in payment, the respective Underwriter, in addition to other obligations defined in the Underwriting 

Agreement, will also be required to procure subscribers or subscribe to Equity Shares to the extent of the defaulted 

amount in accordance with and subject to the terms of the Underwriting Agreement. The underwriting arrangement 

stated above shall not apply to the applications by the ASBA Bidders in the Issue, except for ASBA Bids procured 

by any member of the Syndicate. The Underwriting Agreement has not been executed as on the date of this Draft 

Red Herring Prospectus and will be executed after the determination of the Issue Price, but prior to the filing of the 

Prospectus with the RoC. 
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CAPITAL STRUCTURE  

 

The share capital of our Company as at the date of this Draft Red Herring Prospectus, is set forth below: 

 

 (  in million, except share data) 

  Aggregate nominal 

value 

Aggregate 

value at Issue 

Price1 

A)  AUTHORISED SHARE CAPITAL    

 21,000,000 Equity Shares 210.00  

    

B)  ISSUED, SUBSCRIBED AND PAID UP SHARE CAPITAL BEFORE THE ISSUE 

 14,770,000 Equity Shares 147.70  

    

C)  PRESENT ISSUE IN TERMS OF THIS DRAFT RED HERRING PROSPECTUS2 

 Up to 5,900,000 Equity Shares  59.00 [ǒ] 

    

D)  ISSUED, SUBSCRIBED AND PAID-UP SHARE CAPITAL AFTER THE ISSUE  

 [ǒ] Equity Shares [ǒ]  

    

E)  SECURITIES PREMIUM ACCOUNT    

 Before the Issue  Nil  

 After the Issue  [ǒ] 

1) To be finalized upon determination of the Issue Price. 

2) The Issue has been authorized by a resolution of our Board of Directors in their meeting held on August 30, 

2018 and a resolution of our Shareholders in their Annual General Meeting held on September 10, 2018. 

 

Changes in our Authorised Share Capital 

 

For details in relation to the changes in the authorized share capital of our Company, see ñHistory and Certain 

Corporate Matters ï Amendments to our Memorandum of Associationò on page 145. 

 

Notes to Capital Structure  

 

1. Share capital history 

 

History of Equity Share capital of our Company 

 

The following table sets forth the history of the Equity Share capital of our Company:  

 

Date of 

Allotment  

Number 

of Equity 

Shares 

Face 

value 

( ) 

Issue 

price 

per 

Equity 

Share 

( ) 

Nature of 

consideration 

Nature of 

transaction 

Cumulative 

number of 

Equity 

Shares 

Cumulative 

paid up 

Equity 

Share 

capital ( ) 

February 

18, 1999 

20 100 100 Cash Subscription to 

the 

Memorandum1) 

20 2,000 

Pursuant to a resolution of our Shareholders dated February 18, 1999, the Equity Shares of face value  100 each 

were sub-divided into the Equity Shares of face value of  10 each and subsequently 20 Equity Shares of face 

value  100 each were sub-divided into 200 Equity Shares of the face value of  10 each.  

February 

18, 1999 

- 10 - - Subdivision of 

the face value 

of Equity 

Shares from  

200 2,000 
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Date of 

Allotment  

Number 

of Equity 

Shares 

Face 

value 

( ) 

Issue 

price 

per 

Equity 

Share 

( ) 

Nature of 

consideration 

Nature of 

transaction 

Cumulative 

number of 

Equity 

Shares 

Cumulative 

paid up 

Equity 

Share 

capital ( ) 

100 each to  

10 each 

November 

20, 2002 

10,000 10 10 Cash Rights issue2) 10,200 1,02,000 

March 31, 

2005 

100,000 10 10 Cash Rights issue3) 110,200 1,102,000 

February 

28, 2006 

195,000 10 10 Other than 

cash 

Allotment 

pursuant to the 

acquisition of 

M/s. Zircon 

Tech and 

Services4) 

305,200 4,802,000 

February 

28, 2006 

175,000 10 10 Cash Rights issue5) 480,200 2,852,000 

October 

31, 2006 

110,000 10 10 Cash Rights issue6) 590,200 5,902,000 

March 31, 

2008 

40,300 10 10 Cash Rights issue7) 630,500 6,305,000 

September 

1, 2008 

55,000 10 10 Cash Preferential 

issue8) 

685,500 6,855,000 

March 31, 

2010 

150,000 10 10 Cash Rights issue9) 835,500 8,355,000 

December 

1, 2010 

510,000 10 10 Cash Preferential 

issue10) 

1,345,500 13,455,000 

March 31, 

2013 

40,000 10 10 Cash Rights issue11) 1,385,500 13,855,000 

January 

27, 2014 

380,000 10 10 Cash Preferential 

issue12) 
1,765,500 17,655,000 

March 20, 

2014 

450,000 10 10 Cash Preferential 

Issue13) 

2,215,500 22,155,000 

March 31, 

2017 

6,646,500 10 - - Bonus Issue in 

the ratio of 

3:114) 

8,862,000 88,620,000 

July 12, 

2018 

5,908,000 10 - - Bonus Issue in 

the ratio of 

2:315) 

14,770,000 147,700,000 

1) Allotment of 10 Equity Shares each to Tilak Raj Sondhi and to Anjana Sondhi. 

2) Allotment of 9,000 Equity Shares to Poonam Sondhi and 1,000 Equity Shares to Sanjeev Sondhi. 

3) Allotment of 100,000 Equity Shares to Poonam Sondhi, proprietor of M/s. Zircon Tech and Services. 

4) Allotment of 195,000 Equity Shares to Poonam Sondhi pursuant to the acquisition of M/s. Zircon Tech and 

Services. 

5) Allotment of 175,000 Equity Shares to Sanjeev Sondhi. 

6) Allotment of 25,000 Equity Shares each to U.P. Electrical Limited and FNS Consultancy Private Limited, and 

20,000 Equity Shares each to Webnet Systems (I) Private Limited, Monisha Granite Limited and B. Finlease (I) 

Private Limited respectively. 

7) Allotment of 40,000 Equity Shares to Sanjeev Sondhi, and 100 Equity Shares each to Mamta Vig, Prem Lata 

and Yashvir Singh Manrai respectively. 

8) Allotment of 55,000 Equity Shares to Sanjeev Sondhi. 

9) Allotment of 150,000 Equity Shares to Sanjeev Sondhi. 

10) Allotment of 510,000 Equity Shares to Sanjeev Sondhi. 

11) Allotment of 40,000 Equity Shares to Sanjeev Sondhi. 
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12) Allotment of 380,000 Equity Shares to Sanjeev Sondhi. 

13) Allotment of 450,000 Equity Shares to Sanjeev Sondhi. 

14) Allotment of 6,646,500 Equity Shares pursuant to capitalization of  66,465,000 out of the free reserves of our 

Company, to holders of Equity Shares as on March 23, 2017. 

15) Allotment of 5,908,000 Equity Shares pursuant to capitalization of  59,080,000 out of the free reserves of our 

Company, to holders of Equity Shares as on July 12, 2018. 

 

2. As on the date of this Draft Red Herring Prospectus, our Company does not have any preference share 

capital. 

 

3. Issue of Equity Shares for consideration other than cash or through bonus or out of revaluation reserves 

 

Our Company has not issued any Equity Shares for consideration other than cash or bonus at any time since 

incorporation except as set forth below. Further, none of the issuance of equity shares through a bonus issue is out of 

revaluation reserve. 

 

Date of 

allotment/date 

when fully 

paid up 

Number of 

Equity Shares 

Face value ( ) Persons to 

whom the 

Equity Shares 

were allotted 

Reasons for 

allotment 

Benefits 

accrued to 

our 

Company 

February 28, 

2006 

195,000 10 Poonam Sondhi  Allotment pursuant to 

the acquisition of M/s. 

Zircon Tech and 

Services.  

 

For further details, see 

ñHistory and Certain 

Corporate Matters ï 

Details regarding 

acquisition of 

business/undertakings, 

mergers, 

amalgamations, 

revaluation of assets / 

shareholdersô 

agreementsò on page 

150. 

Transfer of 

the business 

of M/s. Zircon 

Tech and 

Services on a 

going concern 

basis, to our 

Company. 

March 31, 

2017 

6,646,500 10 All existing 

Shareholders of 

our Company as 

on the record 

date being 

March 23, 2017 

Bonus issue in the 

ratio 3:1* 

Not 

Applicable 

July 12, 2018 5,908,000 10 All existing 

Shareholders of 

our Company as 

on the record 

date being July 

3, 2018 

Bonus issue in the 

ratio 2:3** 

Not 

Applicable 

* Allotment of 6,633,000 Equity Shares to Sanjeev Sondhi, 12,000 Equity Shares to Poonam Sondhi, 300 Equity Shares to Tilak Raj Sondhi, 300 

Equity Shares to Anjana Sondhi, 600 Equity Shares to Prem Lata and 300 Equity Shares to Mamta Vig pursuant to capitalisation of  66,465,000 

out of the free reserves of our Company, to the holders of Equity Shares as at March 23, 2017. 

** Allotment of 5,896,000 Equity Shares to Sanjeev Sondhi, 10,670 Equity Shares to Poonam Sondhi, 266 Equity Shares to Tilak Raj Sondhi, 266 

Equity Shares to Anjana Sondhi, 266 Equity Shares to Prem Lata, 266 Equity Shares to Mamta Vig and 266 Equity Shares to Rajeev Kumar 

Manrai pursuant to capitalisation of  59,080,000 out of the free reserves of our Company, to the holders of Equity Shares as at July 3, 2018. 

 

For further details, see ñCapital Structure ï Notes to Capital Structure ï1. Share Capital Historyò on page 74. 
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4. Issue of Equity Shares in the last two preceding years 

 

For details of issue of Equity Shares by our Company in the last two preceding years, see ñCapital Structure ï Notes 

to Capital Structure ïShare Capital History ï 1. Share Capital Historyò on page 74. 

 

5. History of build -up, Promoterôs contribution and lock-in of Promoterôs shareholding 

 

As on the date of the Draft Red Herring Prospectus, our Promoter holds 1,47,40,000 Equity Shares, constituting 

99.80% of the issued, subscribed and paid-up Equity Share capital of our Company. The details regarding our 

Promoterôs shareholding are set out below. 

 

a. Build-up of Promoterôs shareholding in our Company 

 

Equity shareholding 

 

Set forth below is the build-up of the equity shareholding of our Promoter, Sanjeev Sondhi, since incorporation of 

our Company: 

 

Date of 

allotment / 

transfer 

Number of 

Equity 

Shares 

Nature of 

consideration 

Face value 

( ) 

Issue / 

acquisition 

price 

Nature of 

transaction 

% of the 

pre-Issue 

Equity 

Share 

capital 

% of 

the 

post-

Issue 

Equity 

Share 

capital 

November 

20, 2002 

1,000 Cash 10 10 Rights issue 0.01 [ǒ] 

February 

28, 2006 

175,000 Cash 10 10 Rights issue 1.18 [ǒ] 

February 

22, 2007 

25,000 Cash 10 1 Transfer 

from U.P. 

Electrical 

Limited 

0.17 [ǒ] 

February 

22, 2007 

25,000 Cash 10 1 Transfer 

from FNS 

Consultancy 

Private 

Limited 

0.17 [ǒ] 

February 

22, 2007 

20,000 Cash 10 1 Transfer 

from Webnet 

Systems (I) 

Private 

Limited 

0.14 [ǒ] 

February 

22, 2007 

20,000 Cash 10 1 Transfer 

from 

Monisha 

Granite 

Limited  

0.14 [ǒ] 

February 

22, 2007 

20,000 Cash 10 1 Transfer 

from B. 

Finlease (I) 

Private 

Limited 

0.14 [ǒ] 

March 31, 

2008 

40,000 Cash 10 10 Rights issue 0.27 [ǒ] 

September 

1, 2008 

55,000 Cash 10 10 Preferential 

issue 

0.37 [ǒ] 
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Date of 

allotment / 

transfer 

Number of 

Equity 

Shares 

Nature of 

consideration 

Face value 

( ) 

Issue / 

acquisition 

price 

Nature of 

transaction 

% of the 

pre-Issue 

Equity 

Share 

capital 

% of 

the 

post-

Issue 

Equity 

Share 

capital 

September 

11, 2008 

300,000 Cash 10 10 Transfer 

from 

Poonam 

Sondhi 

2.03 [ǒ] 

March 31, 

2010 

150,000 Cash 10 10 Rights issue 1.02 [ǒ] 

December 

1, 2010 

510,000 Cash 10 10 Preferential 

issue 

3.45 [ǒ] 

March 31, 

2013 

40,000 Cash 10 10 Rights issue 0.27 [ǒ] 

January 27, 

2014 

380,000 Cash 10 10 Preferential 

issue 

2.57 [ǒ] 

March 20, 

2014 

450,000 Cash 10 10 Preferential 

issue 

3.05 [ǒ] 

March 31, 

2017 

6,633,000 - 10 - Bonus Issue 

in the ratio of 

3:1 

44.91 [ǒ] 

July 12, 

2018 

5,896,000 - 10 - Bonus Issue 

in the ratio of 

2:3 

39.92 [ǒ] 

Total 14,740,000     99.80 [ǒ] 

 

All the Equity Shares held by our Promoter were fully paid-up on the respective dates of acquisition of such Equity 

Shares. None of the Equity Shares held by our Promoter are pledged. 

 

b. Shareholding of our Promoter and other  members of our Promoter Group 

 

Provided below are details of Equity Shares held by our Promoter and the members of our Promoter Group as on the 

date of this Draft Red Herring Prospectus: 

 

Sr. No. Name of Shareholder Pre-Issue Post-Issue 

No. of Equity 

Shares 

Percentage of 

pre-Issue 

capital (%) 

No. of Equity 

Shares 

Percentage of 

post-Issue 

capital (%)  

Promoter 

1.  Sanjeev Sondhi 14,740,000 99.80 [ǒ] [ǒ] 

Subtotal (A) 14,740,000 99.80 [ǒ] [ǒ] 

Promoter Group 

2.  Poonam Sondhi 26,675 0.18 [ǒ] [ǒ] 

3.  Tilak Raj Sondhi 665 Negligible [ǒ] [ǒ] 

4.  Anjana Sondhi 665 Negligible [ǒ] [ǒ] 

5.  Prem Lata 665 Negligible [ǒ] [ǒ] 

6.  Rajeev Kumar Manrai 665 Negligible [ǒ] [ǒ] 

7.  Mamta Vig 665 Negligible [ǒ] [ǒ] 

Subtotal (B) 30,000 0.20 [ǒ] [ǒ] 

Total (A)+ (B) 14,770,000 100.00   
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All Equity Shares held by our Promoter and members of Promoter Group are in physical form as on the date of this 

Draft Red Herring Prospectus and will be dematerialized prior to the filing of the Red Herring Prospectus with the 

RoC. 

 

c. Details of Promoterôs contribution locked-in for three years 

 

Pursuant to Regulations 32 and 36 of the SEBI ICDR Regulations, an aggregate of 20% of the fully diluted post-

Issue capital of our Company held by our Promoter shall be locked-in as minimum promoterôs contribution for a 

period of three years from the date of Allotment (ñPromoterôs Contributionò). 

 

As on the date of this Draft Red Herring Prospectus, our Promoter holds 14,740,000 Equity Shares, constituting 

99.80% of our Companyôs paid-up Equity Share capital, of which [ǒ] Equity Shares, constituting [ǒ]% of our 

Companyôs paid-up Equity Share capital, are eligible for Promoterôs Contribution. 

 

Our Promoter, Sanjeev Sondhi has, pursuant to his letter, dated September 10, 2018 given consent to include such 

number of Equity Shares held by him as may constitute 20% of the fully diluted post-Issue equity share capital of 

our Company as Promoterôs Contribution and has agreed not to dispose, sell, transfer, charge, pledge or otherwise 

encumber in any manner the Promoterôs Contribution from the date of this Draft Red Herring Prospectus, until the 

commencement of the lock-in period specified above, or for such other time as required under SEBI ICDR 

Regulations.  

 

Details of the Equity Shares to be locked-in for three years as minimum Promoterôs contribution are set forth in the 

table below: 

 

Name of 

the 

Promoter 

No. of 

Equity 

Shares 

locked-in 

Date of 

transaction 

Face value 

( ) 

Allotment / 

Acquisition 

price ( ) 

Nature of 

transaction 

% of the 

pre-Issue 

Equity 

Share 

capital 

% of the 

post-Issue 

Equity 

Share 

capital 

Sanjeev 

Sondhi 

[ǒ] [ǒ] [ǒ] [ǒ] [ǒ] [ǒ] [ǒ] 

 

Our Promoter has confirmed to our Company and the BRLM that the acquisition of the Equity Shares held by him 

and which will be locked-in as the Promoterôs Contribution have been financed from personal funds/ internal 

accruals and no loans or financial assistance from any banks or financial institution has been availed for such 

purpose. 

 

The Promoterôs Contribution has been brought in to the extent of not less than the specified minimum lot, as 

required under the SEBI ICDR Regulations. 

 

The Equity Shares that are being locked-in for computation of Promoterôs Contribution are not, and will not be, 

ineligible under Regulation 33 of the SEBI ICDR Regulations. In particular, these Equity Shares do not, and shall 

not, consist of: 

 

i. Equity Shares acquired during the three years preceding the date of this Draft Red Herring Prospectus (a) for 

consideration other than cash and revaluation of assets or capitalisation of intangible assets, or (b) resulting from 

bonus issuances of Equity Shares out of revaluations reserves or unrealised profits or against Equity Shares 

which are otherwise ineligible for computation of promoterôs contribution; 

 

ii.  Equity Shares acquired during the one year preceding the date of this Draft Red Herring Prospectus, at a price 

lower than the price at which the Equity Shares are being issued to the public in the Issue; 

 

iii.  Equity Shares acquired on account of conversion of partnership firms in the last one year preceding the date of 

this Draft Red Herring Prospectus (given that our Company has not been formed as a result of such conversion); 

and 

 

iv. Equity Shares held by the Promoter that are subject to any pledge. 
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6. Sales or purchases of Equity Shares or other specified securities of our Company by our Promoter, the 

other members of our Promoter Group or our Directors or their immediate relatives, or Directors of the 

members of the Promoter Group during the six months immediately preceding the date of this Draft Red 

Herring Prospectus. 

 

Our Promoter, other members of our Promoter Group, our Directors or their immediate relatives have not sold or 

purchased any Equity Shares or other specified securities of our Company during the six months immediately 

preceding the date of this Draft Red Herring Prospectus. 

 

7. Details of share capital locked-in for one year 

 

a. In addition to the 20% of the fully diluted post-Issue shareholding of our Company held by our Promoter and 

locked-in for three years as specified above, the entire pre-Issue Equity Share capital of our Company will be 

locked-in for a period of one year from the date of Allotment. 

 

b. The Equity Shares held by the Promoter, which are locked-in may be transferred to and among the members of 

the Promoter Group or to any new promoter or persons in control of our Company, subject to continuation of 

the lock-in in the hands of the transferees for the remaining period and compliance with the SEBI Takeover 

Regulations, as applicable. 

 

c. Pursuant to Regulation 39(b) of the SEBI ICDR Regulations, the Equity Shares held by the Promoter which are 

locked-in for a period of one year from the date of Allotment may be pledged only with scheduled commercial 

banks or public financial institutions as collateral security for loans granted by such banks or public financial 

institutions, provided that such pledge of the Equity Shares is one of the terms of the sanction of such loans. The 

equity Shares locked in as ñPromoterôs Contributionò may be pledged only if the loan has been granted by the 

scheduled commercial bank or public financial institution for the purpose of financing one or more of the 

Objects of the Issue, and such pledge of the Equity Shares is one of the terms of the sanction of the loan. 

 

d. The Equity Shares held by persons other than the Promoter and locked-in for a period of one year from the date 

of Allotment in the Issue may be transferred to any other person holding the Equity Shares which are locked-in, 

subject to continuation of the lock-in in the hands of transferees for the remaining period and compliance with 

the SEBI Takeover Regulations. 

 

Lock-in of Equity Shares Allotted to Anchor Investors 

 

Any Equity Shares Allotted to Anchor Investors in the Anchor Investor Portion shall be locked-in for a period of 30 

days from the date of Allotment. 

 

8. Our shareholding pattern 

 

The table below represents the equity shareholding pattern of our Company as on the date of this Draft Red Herring 

Prospectus: 
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Cat

ego

ry 

(I)  

Category 

of the 

Sharehold

er (II)  

No. 

of 

Sha

reh

olde

rs 

(III

) 

No. of 

fully 

paid-up 

equity 

shares 

held (IV) 

No. 

of 

part

ly 

paid

-up 

equi

ty 

shar

es 

(V) 

No. of 

shares 

under

lying 

Depos

itory 

Recei

pts 

(VI)  

Total No. 

Shares 

held (VII) 

= (IV) + 

(V)+(VI)  

Sharehol

ding as a 

% of 

total no. 

of shares 

(calculat

ed as per 

SCRR, 

1957) 

(VIII) 

As a % 

of 

(A+B+C

2) (VIII)  

No. of Voting Rights held in 

each class of securities (IX) 

No. of 

shares 

underlyi

ng 

outstand

ing 

converti

ble 

securitie

s 

(includi

ng 

Warrant

s) (X) 

Sharehol

ding as a 

% 

assuming 

full 

conversio

n of 

convertib

le 

securities 

(as a % 

of diluted 

share 

capital 

(XI) 

=(VII)+(

X) as a % 

of 

(A+B+C2

) 

Number of 

Locked in 

Shares (XII) 

No. of shares 

pledge or 

otherwise 

encumbered 

(XIII)  

 

Number 

of equity 

shares 

held in 

demateri

alized 

form 

(XIV)  

 

No. of voting rights Total 

as a % 

of total 

voting 

rights 

No. (a) As a 

% 

total 

shares 

held 

(b) 

No. (a) As a % 

total 

shares 

held 

(b) 

 

Class 

eg: X 

Total        

(A) Promoter 

& 

Promoter 

Group 

7 14,770,00

0 

0 0 14,770,000 100 14,770,0

00 

 

14,770,0

00 

 

100 NA NA 0 0 0 0 0 

(B) Public 0 0 0 0 0 0 0 

 

0 

 

0 0 0 0 0 0 0 0 

(C) Non 

Promoter 

ï Non 

Public 

0 0 0 0 0 0 0 

 

0 

 

0 0 0 0 0 0 0 0 

(1)  Shares 

underlying 

Custodian 

/ 

Depository 

Receipts 

0 0 0 0 0 0 0 

 

0 

 

0 0 0 0 0 0 0 0 

(2) Shares 

held by 

Employee 

Trusts 

0 0 0 0 0 0 0 

 

0 

 

0 0 0 0 0 0 0 0 

 Total 

(A)+(B)+(

C)  

7 14,770,00

0 

0 0 14,770,000 100 14,770,0

00 

 

14,770,0

00 

 

100 NA NA 0 0 0 0 0 



   

 

9. Shareholding of our Directors and Key Managerial Personnel in our Company 

 

Other than as set forth below, none of the Directors and Key Managerial Personnel hold Equity Shares as on the date 

of this Draft Red Herring Prospectus: 

 

Sr. 

No. 

Name Director/ Key Managerial Personnel No. of Equity 

Shares 

Percentage of pre-

Issue capital (%) 

1.  Sanjeev Sondhi  Managing Director 14,740,000 99.80 

2.  Poonam Sondhi Executive Director 26,675 0.18 

3.  Tilak Raj Sondhi Chairman and Non-Executive Director 665 Negligible 

4.  Rajeev Kumar Manrai Vice President ï Sales and Marketing 665 Negligible 

 

10. As on the date of this Draft Red Herring Prospectus, our Company has seven shareholders of Equity 

Shares. 

 

11. Top 10 shareholders 

 

a) Currently, our Company has seven shareholders of Equity Shares. The number of Equity Shares held by them, 

as on the date of this Draft Red Herring Prospectus are as follows: 

 

Sr. 

No. 

Name of Shareholder No. of Equity Shares Percentage of pre-Issue 

capital (%)  

1.  Sanjeev Sondhi 14,740,000 99.80 

2.  Poonam Sondhi 26,675 0.18 

3.  Tilak Raj Sondhi 665 Negligible 

4.  Anjana Sondhi 665 Negligible 

5.  Prem Lata 665 Negligible 

6.  Rajeev Kumar Manrai 665 Negligible 

7.  Mamta Vig 665 Negligible 

Total 14,770,000 100.00 

 

b) As of 10 days prior to filing of this Draft Red Herring Prospectus, our Company had seven Shareholders of 

Equity Shares. The number of Equity Shares held by them as of ten days prior to filing of this Draft Red 

Herring Prospectus are as follows: 

 

Sr. 

No. 

Name of Shareholder No. of Equity Shares Percentage of pre-Issue 

capital (%) 

1.  Sanjeev Sondhi 14,740,000 99.80 

2.  Poonam Sondhi 26,675 0.18 

3.  Tilak Raj Sondhi 665 Negligible 

4.  Anjana Sondhi 665 Negligible 

5.  Prem Lata 665 Negligible 

6.  Rajeev Kumar Manrai 665 Negligible 

7.  Mamta Vig 665 Negligible 

Total 14,770,000 100.00 

 

c) As of two years prior to filing of this Draft Red Herring Prospectus, our Company had seven shareholders of 

Equity Shares. The number of Equity Shares held by them as of two years prior to filing of this Draft Red 

Herring Prospectus are as follows: 

 

Sr. 

No. 

Name of shareholder No. of Equity 

Shares 

Percentage of then issued, subscribed and paid-up 

equity share capital (%) 

1.  Sanjeev Sondhi 2,211,000 99.80 

2.  Poonam Sondhi 4,000 0.18 

3.  Tilak Raj Sondhi 100 Negligible 

4.  Anjana Sondhi 100 Negligible 

5.  Prem Lata 100 Negligible 

6.  Yashvir Singh Manrai 100 Negligible 
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Sr. 

No. 

Name of shareholder No. of Equity 

Shares 

Percentage of then issued, subscribed and paid-up 

equity share capital (%) 

7.  Mamta Vig 100 Negligible 

Total 2,215,500 100.00 

 

12. Our Company does not currently have any employee stock option scheme/ employee stock purchase scheme for 

our employees. 

 

13. Our Company has not issued Equity Shares in one year immediately preceding the date of this Draft Red 

Herring Prospectus, at a price which may be lower than the Issue Price. 

 

14. Our Company, our Directors or the BRLM have not entered into any buy-back and/or standby arrangements for 

the purchase of Equity Shares or other specified securities of our Company.  

 

15. Neither the BRLM nor its associates hold any Equity Shares as on the date of filing of this Draft Red Herring 

Prospectus. The BRLM and its affiliates may engage in transactions with and perform services for our 

Company in the ordinary course of business or may in the future engage in commercial banking and investment 

banking transactions with our Company, for which they may in the future receive customary compensation.  

 

16. Except for Mutual Funds sponsored by entities related to the BRLM, Syndicate Members and any persons 

related to the BRLM or Syndicate Members cannot apply in the Issue under the Anchor Investor Portion. No 

person related to our Promoter or other members of the Promoter Group shall apply under the Anchor Investor 

Portion. 

 

17. No person connected with the Issue, including, but not limited to, the BRLM, the Syndicate Members, our 

Company, Directors, Promoter or the members of our Promoter Group, shall issue in any manner whatsoever 

any incentive, whether direct or indirect, in cash, in kind or in services or otherwise to any Bidder for making a 

Bid. 

 

18. The Equity Shares are fully paid-up and there are no partly paid-up Equity Shares as on the date of filing this 

Draft Red Herring Prospectus.  

 

19. There are no outstanding convertible securities or any other right which would entitle any person any option to 

receive Equity Shares as on the date of this Draft Red Herring Prospectus.  

 

20. Our Company has not allotted any shares pursuant to any scheme approved under Sections 391 to 394 of the 

Companies Act, 1956 or provisions of Section 232 of the Companies Act, 2013. 

 

21. Except for the Equity Shares to be allotted pursuant to the Issue, our Company presently does not intend or 

propose or is under negotiation or consideration to alter the capital structure for a period of six months from the 

Bid/ Issue Opening Date, by way of split or consolidation of the denomination of Equity Shares or further issue 

of Equity Shares whether on a preferential basis or bonus or rights issue or further public offering or qualified 

institutions placement or otherwise, except that if our Company enters into acquisitions, joint venture(s) or any 

other arrangements, our Company may consider raising additional capital to fund such activities or to use 

Equity Shares as a currency for acquisitions or participation in such joint ventures at any time during the 

aforementioned six months. 

 

22. There will be no further issue of Equity Shares whether by way of issue of bonus shares, preferential allotment, 

rights issue or in any other manner during the period commencing from filing of this Draft Red Herring 

Prospectus with SEBI until the Equity Shares have been listed on the Stock Exchanges. 

 

23. During the period of six months immediately preceding the date of filing of this Draft Red Herring Prospectus, 

no financing arrangements existed whereby our Promoter, other members of our Promoter Group, our Directors 

or their relatives may have financed the purchase of securities of our Company by any other person. 

 

24. Our Promoter and members of our Promoter Group will not submit Bids in this Issue. 
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25. In terms of Rule 19(2)(b) of the SCRR, the Issue is being made for at least 25 % of the post-Issue paid-up 

equity share capital of our Company. The Issue is being made through the Book Building Process in accordance 

with Regulation 26(2) of the SEBI ICDR Regulations, wherein at least 75% of the Issue shall be Allotted on a 

proportionate basis to QIBs. Our Company may, in consultation with the BRLM, allocate up to 60% of the QIB 

Portion to Anchor Investors at the Anchor Investor Allocation Price, on a discretionary basis, out of which at 

least one-third will be reserved for domestic Mutual Funds subject to valid bids being received from domestic 

Mutual Funds at or above the Anchor Investor Allocation Price. In the event of under-subscription or non-

allocation in the Anchor Investor Portion, the balance Equity Shares shall be added to the Net QIB Portion. 

Such number of Equity Shares representing 5% of the Net QIB Portion shall be available for allocation on a 

proportionate basis to Mutual Funds only. The remainder of the Net QIB Portion shall be available for 

allocation on a proportionate basis to QIBs (other than Anchor Investors), including Mutual Funds, subject to 

valid Bids being received from them at or above the Issue Price. However, if the aggregate demand from 

Mutual Funds is less than 5% of the Net QIB Portion, the balance Equity Shares available for allocation in the 

Mutual Fund Portion will be added to the remaining Net QIB Portion for proportionate allocation to QIBs. If at 

least 75% of the Issue cannot be Allotted to QIBs, all the application monies will be refunded/ unblocked 

forthwith. Further, not more than 15% of the Issue shall be available for allocation on a proportionate basis to 

Non-Institutional Bidders and not more than 10% of the Issue shall be available for allocation to Retail 

Individual Bidders in accordance with the SEBI ICDR Regulations, subject to valid Bids being received from 

them at or above the Issue Price and such that, subject to availability of Equity Shares, each Retail Individual 

Bidder shall be Allotted not less than the minimum Bid Lot, and the remaining Equity Shares, if available, shall 

be Allotted to all Retail Individual Bidders on a proportionate basis. All Bidders other than Anchor Investors are 

mandatorily required to participate in the Issue through ASBA process, providing the details of their respective 

bank accounts, which will be blocked by SCSBs. Anchor Investors are not permitted to participate in the Issue 

through ASBA process. 

 

26. Subject to valid Bids being received at or above the Issue Price, under-subscription, if any, in the Non-

Institutional Portion and Retail Portion would be allowed to be met with spill-over from other categories or a 

combination of categories at the discretion of our Company in consultation with the BRLM and the Designated 

Stock Exchange, in accordance with applicable laws. Under-subscription, if any, in the QIB Portion will not be 

allowed to be met with spill-over from any category or combination thereof. 

 

27. The Equity Shares issued pursuant to this Issue shall be fully paid-up at the time of Allotment, failing which no 

Allotment shall be made. 

 

28. Our Company shall comply with such disclosure and accounting norms as may be specified by SEBI from time 

to time. 

 

29. There shall be only one denomination of the Equity Shares, unless otherwise permitted by law. 

 

30. Our Company shall ensure that transactions in the Equity Shares by the Promoter and the Promoter Group, if 

any, during the period between the date of registering the Red Herring Prospectus with the RoC and the date of 

closure of the Issue shall be reported to the Stock Exchanges within 24 hours of the transactions. 

 

31. Oversubscription to the extent of 10% of the Issue to the public can be retained for the purposes of rounding off 

to the nearer multiple of minimum Allotment lot. 

 

32. None of the Equity Shares held by the Promoter or members of our Promoter Group are pledged or otherwise 

encumbered.  

 

33. Our Company has not raised any bridge loans which are proposed to be repaid from the proceeds of the Issue. 
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OBJECTS OF THE ISSUE 

 

Our Company proposes to utilize the Net Proceeds towards funding the following objects: 

 

1. Repayment/pre-payment, in full or part, of certain borrowings availed by our Company; 

2. Capital expenditure for setting up of new manufacturing facility at Dehradun; 

3. Funding the working capital requirements of our Company; and 

4. General corporate purposes. 

 

(Collectively referred to as the ñObjectsò). 

 

In addition, our Company expects to receive the benefits of listing of the Equity Shares on the Stock Exchanges and 

enhancement of our Companyôs brand name and creation of a public market for our Equity Shares in India. 

 

The main objects and objects incidental and ancillary to the main objects set out in our Memorandum of Association 

enables our Company to undertake our existing business activities and the activities for which funds are being raised 

by us through the Issue and for which the loans proposed to be repaid from the Net Proceeds were utilised. 

 

Net Proceeds 

 

The details of the proceeds of the Fresh Issue are summarized below: 

 

Particulars Estimated Amount* (  in million)  

Gross proceeds from the Issue [ǒ] 

Less:  Issue related expenses to be borne by our Company* [ǒ] 

Net Proceeds*  [ǒ] 

*Will be incorporated after finalization of the Issue Price and updated in the Prospectus at the time of filing with the 

RoC. 

 

Requirement of funds, Utilization of Net Proceeds and Schedule of Implementation and Deployment 

 

The Net Proceeds are proposed to be used in accordance with the details provided in the following table: 

 

(  in million except mentioned otherwise) 

Particulars Amount proposed 

to be funded from 

Net Proceeds 

Estimated utilization of Net 

Proceeds in 

Fiscal 2019 Fiscal 2020 

Repayment/pre-payment, in full or part, of certain 

borrowings availed by our Company; 

236.36 236.36 - 

Capital expenditure for setting up of new 

manufacturing facility at Dehradun; 

217.68 54.97 162.71 

Funding the working capital requirements of our 

Company 

200.00 200.00 - 

General corporate purposes* [ǒ] [ǒ] [ǒ] 

Total [ǒ] [ǒ] [ǒ] 

*To be finalised upon determination of Issue Price. The amount utilised for general corporate purposes shall not 

exceed 25% of the Gross Proceeds of the Issue. 

 

The Net Proceeds will first be utilized for the Objects as set out above. In case of a shortfall in raising the requisite 

capital from the Net Proceeds towards meeting the objects of the Issue, our management may explore alternate 

options, including utilisation of our internal accruals or further debt financing from existing or future lenders. We 

believe that such alternate arrangements would be available to fund any such shortfalls. 

 

The requirement and deployment of funds indicated above is based on management estimates, current circumstances 

of our business and prevailing market conditions. The requirement and deployment of funds described herein has not 
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been appraised by any bank or financial institution. We may have to revise our funding requirements and 

deployment from time to time on account of various factors, such as financial and market conditions, competition, 

business and strategy and interest/exchange rate fluctuations and other external factors, which may not be within the 

control of our management. This may entail rescheduling the proposed utilisation of the Net Proceeds and changing 

the allocation of funds from its planned allocation at the discretion of our management, subject to compliance with 

applicable law. 

 

To the extent our Company is unable to utilise any portion of the Net Proceeds towards the aforementioned objects 

of the Issue, as per the estimated schedule of utilisation specified above, our Company shall deploy the Net Proceeds 

in the subsequent Financial Years towards the aforementioned objects in accordance with applicable law. If the 

actual utilisation towards any of the objects is lower than the proposed deployment, such balance will be used for 

general corporate purposes to the extent that the total amount to be utilized towards general corporate purpose will 

not exceed 25% of the Gross Proceeds from the Fresh Issue in accordance with applicable law. 

 

Details of Utilisation of Net Proceeds 

 

1. Repayment/pre-payment, in full or part, of certain borrowings availed by our Company 

 

Our Company has entered into various financing arrangements with banks which include borrowings in the form of 

term loans, working capital facilities and other secured and unsecured loans. As on September 15, 2018, the total 

amounts outstanding from the secured and unsecured loan agreements (fund based and non-fund based) entered into 

by our Company was  426.79 million. For further details of these financing arrangements including the terms and 

conditions, see ñFinancial Indebtednessò on page 320. 

 

Our Company intends to utilize the Net Proceeds aggregating up to  236.36 million towards full or part repayment 

and/or prepayment of the following borrowings availed by our Company. The selection of borrowings proposed to 

be repaid/prepaid from our facilities provided is based on various factors, including (i) any conditions attached to the 

borrowings restricting our ability to pre-pay the borrowings and time taken to fulfil, or obtain waivers for fulfilment 

of, such requirements, (ii) receipt of consents for pre-payment from the respective lenders, (iii) terms and conditions 

of such consents and waivers, (iv) levy of any pre-payment premium/penalties and the quantum thereof, (v) 

provisions of any law, rules, regulations governing such borrowings, and (vi) other commercial considerations 

including, among others, the interest rate on the loan facility, the amount of the loan outstanding and the remaining 

tenor of the loan. Payment of pre-payment penalty/premium, if any, shall be made out of the Net Proceeds of the 

Issue. In the event that the Net Proceeds of the Issue are insufficient for the said payment of prepayment penalty, 

such payment shall be made from the internal accruals of our Company. 

 

The following table provides details of outstanding loans availed by our Company as on September 15, 2018 out of 

which all the facilities may be prepaid or repaid, in full or in part, from the Net Proceeds: 

 

A. SECURED BORROWING OF OUR COMPANY  

 

Type of 

Loan 

Sanctioned 

Amount  

(  in 

million ) 

Amount 

outstanding 

as on 

September 

15, 2018  

(  in 

million ) 

Rate of 

interest/ 

Commission 

Tenor/ 

Period 

Purpose Prepayment 

Clause (if, any) 

Bank of India 

Cash 

credit/ 

Working 

capital 

150.00 138.67 11.40% p.a. 

floating 

interest 

12 months 

subject to 

annual review 

and repayable 

on demand 

Working 

capital 

Charges shall not 

be less than 1% 

of the amount 

then due and 

payable over and 

above agreed 

rate of interest 

Term loan 130.50 67.74 11.40% p.a. 60 months Purchase of Charges shall not 
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